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ANNOUNCING... Latest Development in Scientific Calf Feeding 


Young Calves 


oe 


Supplies More than Milk Solids! 


Now you can give your customers more than a milk type feed 
supplying the milk solids their calves require. Blatchford’s 
new Calf-Pab is completely fortified with 12,000 Int. Units of 
Vitamin A; 4,000 U.S.P. Units of Vitamin D; plus new miracle 
Vitamin B,»., Antibiotic Feed Supplement; and other essential 
nutrients. Dairymen are now profiting by changing to Calf-Pab 
because of its high stepped-up feed and vitamin values. They 
can safely replace milk and raise big thrifty calves with no 
worry. You too can profit from Calf-Pab and the complete 
Blatchford Line of Calf Feeds. Ask your Blatchford Distrib- 
utor about new Calf-Pab. 


for A> _ Write for new Calf-Pab Literature Today! Dept. 1121 


ol 
Fe, & Main Plant and Offices Midwest Plant West Coast Division 
WAUKEGAN, ILL. Des Moines, lowa Nampa, Idaho 


Packed in 25 
Ib. Multi-Wall 
paper bags 
with useful 
moisture- 
proof poly- 
ethylene liner. 
Feeding direc- 
tionsand 
handy meas- 
uring cup in- 
side. 


NEW WEATHER FORECASTER 
You'll want several of these amazing weather forecasters to 
show your friends. New scientific principle gives accurate 
24-hour forecasts simply by observation of cloud formations 
and wind direction. Furnished to dealers without additional 
charge with every ton order for Blatchford’s new Calf-Pab! 
Special offer expires June 30, 1952. 


| Te \ 
2 
| 
i | | \ T j ! 
| SPECIAL INTRODUCTORY 
| | OFFER TO DEALERS! 
| | 


we looked at 


grain drying ra 
through 
YOUR 
and saw 

yourneed 


these 


R ? 5 P for grain operators needing a drying capacity of only 150 bushels per 
hour. This new SHANZER ECONOMY “10” is completely prefabricated for 
easy erection; steel enclosed for outdoor installation. Another 

of the famous SHANZER Grain Driers, it incorporates all the features 


of low temperature air, free-flowing grain columns, economy of operation. 


Ce 9} for grain operators needing up to 600 bushel-per-hour capacity. For 
the first time, a SHANZER ECONOMY model for large capacity drying! 
Completely prefabricated for ease of erection outdoors... 
plus all the famous SHANZER Drier features! 


SHANZER BERICO Grain Driers are custom-designed for capacities up to 1000 bushels per hour, indoor or outdoor 
installation. Write for FREE folders on any or all of these outstanding Grain Driers today! 


H. M. SHANZER CO. « 85 BLUXOME ST. ¢ SAN FRANCISCO 7, CALIF. 


GRAIN DRIERS OF ANY CAPACITY - CONVEYING MACHINERY - MAX-i-PACITY ELEVATORS 
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Gives You More... 


. . . More whey vitamins, whey protein and whey 
minerals than ordinary dried whole whey. These are 
the nutrients that contribute to the effectiveness of 
your rations for poultry and livestock during those crit- 
ical periods of growth, production and reproduction. 


Peebles’ M-N-C* will fortify your Chick Starter 


i 64 and Grower so that it will promote 
. > Fe Stepped up appetites Good flock health 
WHEY PRODUCTS More rapid growth Improved feathering 


Greater feed efficiency 


Chick Starter and Broiler Mashes 


CHICK STARTER AND BROILER MASHES 


Use 4% Peebles’ M-N-C in this ration . Ingredients Pounds per ton 
as a concentrated source of the growth’ Peebles’ M-N-C- - - - - 80 
performance factors of whey. It pro- Cereals and Mill Feeds - - - 
vides high concentrations of: Vegetable Protein & Legume Meals 
Water soluble vitamins, the “whey Meat and Fish Meals - -  < 
factor”, milk protein (lactalbumin), Antibiotic Feed. Supplement -  - 
milk minerals as contained in whey Mineral Supplements. - - ~' 


products, and a desirable level of milk 


sugar Vitamin A &D Supplement - .... 

Chicks and broilers have a high a m 
requirement for the water soluble 
nutrients supplied by Peebles’ M-N-C. For Stock Peebles’ M-N-C to fortify all rations 
rapid growth and efficient utilization of feed, that require the critical growth and breeding 
starter and broiler rations must be highly performance factors as carried in whey ; 
fortified with these essential nutrients. products. Available the year around at rea- 

The level of Peebles’ M-N-C recommended sonable prices. Take advantage of Peebles’ 


here will assure an adequate supply of the 


complete Formula Service available to all “¢ 
growth promoting nutrients in these rations. 2 


*A partially delactosed Whey Product, 
with Whey Fermentation Solubles 
(Ribolac) added. 


An ideal source of 
milk nutrients concentrated 
from whey and whey products 


28 Plants from coast to coast 


WORLD'S LARGEST PRODUCER OF WHET prooucts 


WESTERN CONDENSING COMPANY 


APPLETON, WISCONSIN ° SAN FRANCISCO, CALIFORNIA 
PEEBLES' M-N-C IS BETTER BALANCED ...A BETTER BUY FOR FEEDING MIXING 
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Dollar for dollar, pound for pound, Borden's Flaydry gives you 
more for your money in today’s ingredient market than any 
other source of essential whey nutrients. 


If you're using a whey product (or a distiller’s product for 
similar fortification) make a cost and nutrient value comparison. 
You'll find that Borden's Flaydry can save you up to $2.00 per 
ton, 


Flaydry provides concentrated sources of the “whey factor" 
sO necessary to get full response from use of antibiotics, By2 
and certain other growth factors. Also all milk's other B com- 
plex vitamins. It carries a high riboflavin guarantee. It's 35 % 
protein, low in lactose and is available with added antibiotic 
or choline equivalents if desired. Get more facts from your 
Borden man or write: 


THE BORDEN COMPANY 
FEED SUPPLEMENTS DEPARTMENT 
350 MADISON AVENUE * NEW YORK 17, NEW YORK 


( Saves up to $2.00 > 
per fon over | 
similar fortification 
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in crushing 
and feeding 


Ear Corn Crusher and Feed Regulator. 


No matter what make or model Hammermill or Attrition Mill you are 
using, you'll get more uniform feeding, greater protection for your 
equipment and lower operating costs when you install a Kelly-Duplex 
two-roll type crusher-feeder ahead of your grinding mill. Pays for 
itself in a short time with savings. 

Uniform reduction of corn, cobs and husks is accomplished by 
crushing blades of special design. Small grain may be fed through 
with ear corn. Products can be made fine or coarse as desired. Flow 
control provides steady, even feeding. Shear pin protects against 
iron and stones. Accurately machined parts and rugged steel con- 
struction assure dependable service for years. Complete details will 
be furnished promptly on request. 


the coupon 
today! 


Learn how KELLY- 
‘DUPLEX equipment 
for mill and eleva- 
tor helps you make 
more 


The Duplex Mill & Mfg. Company, Springfield, Ohio =“ Oeths 


Poultry Litter Crusher Corn Cutters and 
Gentlemen: Send full details on the Ear Corn Crusher and Feed Regulator. | want more 


profits through higher efficiency. Tell me more about other Kelly-Duplex items checked CL) Magnetic Separator om 

at the right. LC Pitless Corn Sheller LC Bag Cleaners 

NAME Corn Scalper Corn Shelter with 
C1 Burr Mill Blower 

ADDRESS CO Electric Motors (1 Regular Corn Sheller 

CITY STATE 


(Use this space to request other information) 
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You know that the first principle 
of successful selling is: Give your 


customers what they want. 


Feed customers want to buy feed 
in cotton bags... either 


dress print or white cotton. * 


SO RIDE A WINNING HORSE... 
Package your feed in Bemis Cotton Bags 
ve either gay, colorful dress prints or 
white .. . both with Bemis Band-Label. 


Bemis is the major source of cotton bags. 


* Here is the evidence... 


A leading farm magazine recently asked several 
hundred farm women: “In what type of bag do you 
prefer to buy your feed?” 

37%replied ‘Cotton Dress Print.” 


Another 37%said “Cotton Dress Print and 
White Cotton.” 


Another 17%said ‘‘White Cotton.” 
So, altogether, 91% prefer COTTON BAGS. 


Baltimore * Boise * Boston * Brooklyn * Buffalo * Charlotte * Chicago * Denver 

Cleveland * Detroit * Houston * Indianapolis * Jacksonville, Fla. * Kansas City 

Los Angeles © Louisville * Memphis * Minneapolis *« New Orleans ¢ Norfolk 

New York City * Oklahoma City * Omaha « Philadelphia * Phoenix « St. Louis 

Pittsburgh * Salina * Salt Lake City * San Francisco * Seattle * Wichita 
Vancouver, Wash. 
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It’s palatable—it’s slightly laxative—and it conditions. That 
about sums up the score of reasons why dealers everywhere 
point to linseed meal—especially the premium Minnesota 
36%—as a powerfully important protein supplement. 

Lots of it is sold straight—right in the bag. Lots more is 
mixed in the dealer’s own brand of feed. But either way, 
your customers will get two pounds more protein in every 
sack, a choice of meal or pellets and product uniformity— 
whenever you recommend Minnesota 36% Linseed Oil Meal. 


Order a Supply of the New Linseed 
Meal Folders— 


“FEEDING WITH MINNESOTA” 


100 


THERE’S A QUALITY DIFFERENCE! 
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It’s HERE! After 12 Years of Research... 


oe. saussunr's : HISTOSTAT Soluble 


Powder Form 
Easily Used In The Drinking Water 
Or Mixed With The Feed 


Easily, Effectively | 
Big Profit Opportunity Among Turkey Growers 7 
Now, after years of research, Dr. Salsbury’s Laboratories has discovered 
the highly effective blackhead preventive HISTOSTAT Soluble. — 
Proved By Successful This new development gives you a big sales and service opportunity 
Turkey Growers 
among turkey-raiser customers. 
““My HISTOSTAT treated Beltsville 
Whites suffered no loss from blackhead ? ' : 
even though other flocks around had In tests HISTOSTAT So/wble has consistently provided 100% protection 
blackhead at the time. I also used 
against induced infection. It has performed equally well in the 
h d of the di 
PrMISTOSTAT hes nase cine field. HISTOSTAT Soluble is easy to use in the drinking water (1 ounce 
turkey losses from blackhead.” 
Pe treats 10 gallons)...or it can be mixed in the feed. | 
Recommend HISTOSTAT Solzble to growers as part of their turkey 
lowa City. * raising program. Extensively advertised in leading turkey papers 
setae to make selling easier, profits bigger. Send, today, for Dr. Salsbury’s oo 
HISTOSTAT Soluble bulletin. 
SA Viol DR. SALSBURY’S LABORATORIES, 
complete line of turkey medicines 
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‘THEIR FUTURE IS IN YOUR HANDS 
anil your prop inc Heir 


with METHIO-VITE SOURCE OF VIT 


Join the 


parade 
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Sales Appeal to your chick starter drive! 


Use this powerful new Master Mix Merchandising Plan to make 
sales easier...Beautiful posters and swinging displays that will 
appeal to customers...Management literature to help you serve 
them... Valuable tips from your Master Mix manon how tosell them. 


New Business with advertising 
that reaches out and gets results... 


Magazine ads that pre-sell your prospects...unique newspaper 
mats to attract them to your store...a full-color direct mail letter, 
sent to your list, that explains the ABC’s for higher poultry profit 
and importance of feeding a Master Mix Chick Starter. 


-M on your future Mash Potential. 


Selling chick starter is a sales starter. Feeders well-satisfied with 
your service on chick starter will be back for growing and egg 
mash needs. Give them the best...Master Mix Chick Starter or 
your own brand made with Master Mix Chick Concentrate. 


McMILLEN FEED MILLS, Fort Wayne, Indiana 


Gentlemen: Please tell us more about the ABC’s of higher profit for feed dealers and the 
sales building opportunities with a Master Mix dealership. 


NAME. 


CITY. STATE. 
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FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of . . . 
Geed Barley 
Maliing Barley 
Wheat Bran 
Wheat Middlings 
Rye Middlings 
Malt Sprouts 
Brewers Grains 
Linseed Meal 
Soybean Meal 
Oatfood 


GRAIN EXCHANGE 


MILWAUKEE 


Another WENGER IMPROVEMENT 


All 600 and 700 Series are now furnished with 
the motor mounted on top of the mixer tank. 


WENGER 700 SERIES 


Now acclaimed by those who have 
purchased and operated them to be the 
FINEST, MOST EFFICIENT MOLASSES MIXER 
on the market. Extremely accurate, smooth 
running, fool-proof, and sturdily built, this 700 
is becoming America's 

favorite. 


REMEMBER: 
MOLASSES IS 
ONE OF YOUR TOP 
MONEY MAKERS 


WENGER BUILDS 

6 Different Series in 9 
Different Models 

For Meal Feed and 
Hi-Molasses Pellets. 


Will Also Mix Fish Solubles 
and other liquids. 


Write for Details 


WENGER MIXER CO. 


SABETHA, KANSAS 


DAVENPORT ELEVATOR CO., 
WEST BEND, IOWA 


There are Builders 
and Builders— But 
only one IBBERSON 


That is why Feed Mills, Elevators and Seed 
Plants everywhere — employ IBBERSON. 
Costs nothing to find out what we have to 
offer. Write us in confidence. 


'T. IBBERSON COMPANY 


| Engineers and Contractors Minneapolis, Minn 


Johnny EREN says: 


“Ring out the old year, ring in the new, STONEMO 
still means greater sales for you.’ 


And Johnny’s right . . . poultry raisers appreciate 
the plus performance of STONEMO Granite Grit. 
They know birds get more from feeds because 

of STONEMO’S extra-grinding edges. 


Year in, year out, STONEMO Granite Poultry Grit 
is the favorite with your customers. 


Order your STONEMO, today. We feature rapid, 
reliable service. 


Write, phone or wire. . . 


lowa Limestone Company 


Des Moines, lowa 


Also, makers of ALDEN Ground Limestone 
Products and DAIRY-WHITE Barnlime. 
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DREW WATER MISCIBLE VITAMIN D; 


CAN REDUCE YOUR VITAMIN COSTS 
BY AS MUCH AS 50%! 


Drew WATER MISCIBLE VITAMIN D saves you the expense of car- 
riers ... reduces shipping, storing and handling costs. They can 
be quickly, easily, uniformly dispersed in your feeds... and there 
is no loss in their stability and potency. 


NEW YORK 10 ¢ PHILADELPHIA 7 ¢ CHICAGO 1 + BOSTON 10 
CANADA BRAZIL ARGENTINA 
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BEHIND THE DREW GUARANTEE 


Years of experience as a leading producer of vitamins 
for feed manufacturers . . . plus rigid laboratory and bio- 
logical controls . . . plus continuous checking and testing 
... guarantee the potency of Drew Vitamins! 


Vitamin A and D Feeding Oils Vitamin D3 in Powder Form 

Straight D Feeding Oils Vitamin Dz in Powder Form 

Vitamin A and D Emulsions Vitamin A in Powder Form 
WATER MISCIBLE VITAMINS 


For further information, write 
Vitamin 


E. F. DREW % CO., INC. 


BOONTON, N. J. 


$ ‘s 
é 
DREW 


A “Purdue Cattle Supplement A.” This supple- 


e14e 


ARCADY FARMS MILLING COMPANY 


223 West Jackson Boulevard, Chicago 6, Illinois 


TAKE A TIP FROM PURDUE—“A Ton of Beef per Acre” was 
the title of the article in the August issue of COUNTRY 
GENTLEMAN magazine. It told how Purdue University’s 
Dr. Beeson got 2.29 pounds per day gain on these cattle on 
a straight corn silage ration properly supplemented, at a total 
feed cost of 14.8¢ per pound of gain. 


How was it done? By feeding a supplement that nourished 
the friendly rumen bacteria . . . the micro-organisms in the 


animal's paunch that break roughages down into usable form. 


In addition to a mineral mixture, salt, and an 
EB average of 36.57 pounds of corn silage 


daily, these steers got 3% pounds daily of 


ment contains: 


Soybean Oil Meal............. 
ARCADY SWEET MIXING FEED..... 
Vitamin A Concentrate............ 


SWEET 
MIXING FEED 


A dry, free-flowing, non-sticky product of Arcady’s 
exclusive curing process. 45% pure cane molasses. 
9% protein. The ideal feed for stimulating the de- 
sirable rumen bacteria that make cheap roughages 
digestible. 


Get on the ARCADY SWEET MIXING FEED band wagon! 
Feeders everywhere want to get ALL the feeding value from 
their silage, hay, straw, pasture and other cheap roughages. 
They want the genuine ARCADY SWEET MIXING FEED. Write 
for full information about it! 


A Feed and Feeding Program for Every Farm Need. 
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Future Bright 


But Every Member of Trade Must Do His Job Well 


@ RECENTLY, I have been much 
concerned about the unethical conduct 
of many of the personnel of the gov- 
ernment of the United States. I have 
wondered why it had to happen now 
when so many other matters, through- 
out the world, are all mixed up. 

Now, I believe, it may always have 
been this way. On the bell of the tall 
tower of the city hall of Milwaukee, 
built long before I was born, is the 
inscription: 

“When"'ere I toll the hour of day 
From this tall and lofty steeple 
Deem it a reminder, pray 
To be honest with the people.” 

That indicates that honesty in gov- 
ernment was at least somewhat in 
doubt many years ago and, through- 
out the span of my life, there have been 
many scandals in practically all of the 
major industries of the United States. 
But, to my knowledge, there has never 
been any scandal in the feed industry. 

This is one reason why I say, “the 
feed business is ‘good’.” Fifty years 
ago, our feeds were not as good as 
they are today. We splashed molasses 
on screenings and called it a dairy 
feed. We didn’t know any better. To 
the credit of the feed industry, how- 
ever, we have taken over and incor- 
porated in our feeds all the new science 
of animal nutrition just as soon as the 
worth was proved. Much of this new 
knowledge of nutrition was pioneered 
within the industry—on feed industry 
research farms and in feed industry 
laboratories. 

The major credit must be given, of 
course, to the agricultural colleges, 
such as your splendid institution at 


THE FEED BAG — January, 1952 


By DAVID K. STEENBERGH 
The Feed Bag 


Guelph, and to the agricultural experi- 
ment stations. Even at these institu- 
tions a considerable percentage of the 
research is financed by members of the 
feed industry and encouraged by 
awards such as those granted annually 
by the Borden Co., Purina Mills, and 
the American Feed Manufacturers as- 
sociation. 


Another reason why the feed in- 
dustry is good is that we truly serve 
our farmer customers. We frankly ad- 
mit that this is a good business policy 
because we cannot hope to be suc- 
cessful unless our customers make a 
profit through the use of our feeds. 
The record is clear, however, that the 
feeds we sell today enable the farmer 
to produce more eggs, more milk, more 
meat-—and on a more economical basis 
—than ever before. To top it all, the 
feed industry pays registration fees and 
tonnage taxes to have the government 
continually check and report on the 
quality of all feeds—all for the benefit 
of the farmer. I do not believe any 
other industry does this. _ 

Devotion to serving agriculture has 
paid big dividends to the feed industry 
as well as to the farmer. The growth 


Tomorrow in the Trade 


. will depend on how well each 
retailer, manufacturer, and other indus- 
try member does his job of serving the 
farmer and the public today. 


Mr. Steenbergh presented this talk at 
the December convention of the On- 
tario Retail Feed Dealers association 
in Toronto. 


of the feed industry has been tremen- 
dous. The American Feed Manufac- 
turers association reported in August 
that the tonnage of livestock and poul- 
try feed manufactured during the first 
half of 1951 reached an all time rec- 
ord level. 


According to Walter C. Berger, 
president of the association, the rec- 
ords show a 9 per cent increase in pro- 
duction over the comparable period in 
1950. He attributes this increase to 
wider use of improved feeding and 
management practices and a larger 
livestock and poultry population. The 
volume of sales by manufacturers of 
mixed livestock and poultry feeds is 
estimated at 3 billion dollars per year. 


Poultry feeds account for 60 per 
cent of the industry’s tonnage and 
production of manufactured poultry 
feeds increased 10 per cent in the first 
six months of 1951 as compared with 
1950. Greater increases were reported 
for two types of poultry feeds, 30 per 
cent for manufactured turkey feed and 
26 per cent for broiler feed. 

Biggest gains were reported in the 
production of manufactured hog feeds 
(34 per cent) and steer feeds (55 per 
cent). Hog feeds, however, account 
for less than 9 per cent of feed mill 
production and steer feeds less than 
4 per cent of annual production. 

Dairy feed and concentrate, which 
represents 20 per cent of all manufac- 
tured feeds, was the only classification 
outside of scratch grains to reflect a 
reversal of the upward trend. Produc- 
tion of these manufactured feeds was 
down 3 per cent for the six months 


(Continued on page 90) 
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How do you measure the look in a puppy’s eye ? 


The preliminary precautions have been taken. A well-recom- 
mended kennel. A healthy litter. A breed that takes well to 
youngsters. 


Now it’s up to the boy to choose. 
How will he decide? Perhaps by the look in a puppy’s eye. 


Chances are, you'll be buying Multiwalls soon again. 
You’ve done as every good buyer does. You’ve considered the 
reputation of the various suppliers. You've investigated the 
quality of their product. You’ve set down your specifications 
to the last fraction. 


Now you pause to think again of the fellow who will make 
the final choice—your customer. How will he decide? One 


consideration may well be “the look in a puppy’s eye.” To 
say it another way, the sales appeal of your package. 


Men who know Multiwalls...who buy more than 85 
per cent of all Multiwalls made . . . give great weight* to good 
printing and design. 

Union’s art directors have concentrated experience. They 
know how to give your Multiwall package the look it needs to 
stand out among competition. Volume purchasers of Multiwalls 
recognize this. They are calling on Union for a greater share 
of their Multiwall needs. 


More so every day... 


IT’S UNION FOR MULTIWALLS 


* August, 1951 research study. 


UNION BAG & PAPER CORPORATION @ WOOLWORTH BUILDING, NEW YORK 7 
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When Farmers’ Estimates Are Off 


They Can Count on Speedy Aid From These Dealers 


@ ESTIMATES of farmers sometimes 
go wrong, especially when they are 
seeding a fi.ld, according to Buck & 
Hunsberger of West Point, Pa. This 
feed firm often sends out “rescue” de- 
liveries of field seed to farmers who 
run short in the amidst of seeding. 


“We feel that all our customers de- 
serve equal consideration, whether 
they are young people engaged in 4-H 
projects or are experienced farmers. 
While in general it does not pay to 
deliver a small order, such deliveries 
often pay big dividends far into the 
future,” Partner Walter S. Buck Jr. 
declared. Russell Hunsberger nodded 
assent. 


“I feel strongly that our policy of 
taking special care of small orders is 
the key to the extensive business we 
are able to carry on in an area where 
competition is extremely keen,” Mr. 
Buck continued. 


By practicing good business prin- 
ciples and using plenty of ingenuity 
for seasoning, Messrs. Buck & Huns- 
berger have built up even more the 
excellent reputation their mill enjoyed 
as far back as 1899, when John S. 
Heebner established it. When Samuel 
Kriebel took over ownership in 1912, 
he continued to build for the future 
and to further cement the concern’s 
excellent contacts with Pennsylvania 
farmers. 


Walter Buck and Russ Hunsberger 
worked for Mr. Kriebel for several 
years before they took over the firm on 
his death eight years ago. 


The West Point mill is a large, 
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RUSSELL HUNSBERGER AND WALTER S. BUCK JR. 


They often are called on for "rescue" deliveries. 


three story structure built of brick. 
Two hundred by 70 feet in size, it is 
located on a siding of the Stony Creek 
railroad, a branch line of the Reading. 

A large percentage of the company’s 
ingredients and sideline merchandise 
are delivered directly to the mill from 
the railway siding. These include bran, 
gluten feeds, grain, coal, and fertilizer. 
Fish meal and milk products are de- 
livered to Buck & Hunsberger by 
truck. 


The feed business at this West Point 
firm is highly diversified, with poultry 
and pet rations accounting for an im- 
portant portion of the company’s an- 
nual volume. 


Inside the well maintained mill are 
a Papec hammer mill, a Howes corn 
cracker and separator, a Robinson at- 
trition mill, a grain cleaner, and a home 
made oat crimper. The latter was made 
by the feed dealers from parts pur- 
chased from a flour mill which was 
selling some of its equipment. 


“All our equipment is electrically 
powered,” Mr. Hunsberger com- 


AN EXCELLENT reputation 
which dates back to the late 
19th century is enjoyed by 
the big Buck & Hunsberger 
mill, left, at West Point, Pa. 


mented. “Our entire staff is highly 
conscious of the importance of prop- 
erly maintained equipment and does 
its best to see that the machinery gets 
A-l care.” 


Eight employes staff the Buck & 
Hunsberger feed mill andthe adjoin- 
ing coal yard. The firm’s deliverymen 
double as salesmen. 


“Our truck drivers are all the sales- 
men we need,” Mr. Buck declared. 
“They're good men and know the im- 
portance of keeping their trucks spick 
and span and in top operating condi- 
tion.” Buck & Hunsberger trucks are 
neatly painted and lettered. They are 
a familiar sight on country roads 
around West Point. 


One of the most important employes 
of Buck & Hunsberger is their poultry 
serviceman, a skilled, trained man who 
is available immediately to any farmer 
who has a poultry health problem. 
‘This service is free to all our patrons, 
large and small volume purchasers 
alike,” Mr. Hunsberger noted. 


Throughout their business opera- 
tions, Walter Buck Jr. and Russell 
Hunsberger make it clear that the 
small volume purchaser rates the same 
attention as the volume buyer. It’s a 
policy that’s paying off in solid profits 
for these West Point, Pa., feed men. 
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e Regular Calcium © Manganesed Calcium 


e Dustless Calcium © Stable lodized-Manganesed Calcium 
@ Electro (Free-Flowing) Calcium © Shellmaker Calcium Grit 

© Pellet Machine Calcium © Trace Mineral Premixes 

® Stable lodized Calcium @ Farm-Cal for Farms and Gardens 


“Pioneer Producers of Trace Elements Products" 


alcium arbonate ompany 


222 WEST ADAMS STREET e CHICAGO 6, ILLINOIS 
325 WOODMEN OF THE WORLD BLDG.. OMAHA, NEBRASKA e BOX 409 CARTHAGE, MISSOURI 
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THE OBLIGATION Delegations must soon be elected to the national con- 
OF CITIZENSHIP ventions of the Republican and Democratic parties at 
which times they will select their respective candidates 


for the highest and most responsible office in our nation—the President of the 
United States. 


The Democrats have been in power for a good many years during which time 
the people of the United States have generally become more prosperous than ever 
before in our history. This was accomplished by the greatest borrowing and spending 
spree known to the world and which it is to be hoped, contrary to the predictions 


of many economists and business leaders, will not result in eventual bankruptcy 
of our nation. 


A Republican minority, throughout all that time, was so numerically weak in 
congress that there was little checking and balancing, as intended through the two 


party system, except on such occasions as the Republicans were joined by same 
thinking southern Democrats. 


Be all this as it may, the purpose of these remarks is to remind one and all of the 
greatest obligation of American citizenship—that is, to vote in all elections. No 
election should be considered unimportant. 


Since the next President of the United States will be nominated at one of the 
two coming party conventions, it is important that both Democrats and Republicans 
carefully choose the delegates they send to these conventions. 


Later it will be necessary and should be mandatory for all citizens to carefully 
select and cast their ballots for the members of the electoral college. 


We have an important job to do this fall but it will not be done if we give up our 
voting rights as American citizens and merely complain from the sidelines. 
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“VES, BURN DOWN sales resistance with brood sow rations 
and pig starting and weaning mash (pig meal), which you 
| ening PIG-GRO IS DIFFERENT 
manufacture using Ultra-Life Pig-Gro Concentrate. Pig-Gro can 
| help you capture the hog feed business in your territory. A / Different from anything you've ever seen 
in appearance, quality and results! 
number of feed manufacturers already doing a pig meal business , 
Vv Different enough to enable you to cope 
which they considered highly satisfactory, have more than with and outsell any other pig meal! 
doubled their pig meal tonnage since they began making and V Gives you $15 to $20 a ton margin. 
using Pig-Gro. 
amounts of Vitamin an 
antibiotic feed supple 
niacin, choline, pantothenic _ to make your own brand = 
acid and other nutrient brood sow ration and p 
to $99 ton margin. 
| 
Different, yes startlingly different from anything ULTRA-LIFE LABORATORIES, 
you've ever seen in the way ofa pig feed. We I East St. Lovis, Illinois ac, 7 
would deem it a privilege to send you actual I Yes, we'd like to know more about a 
samples of these feeds, as made by our many B 
manufacturing connections. Mail the coupon today. and full information. 
| NAME 
ULTRA-LIFE LABORATORIES, INC. 
e200 THE FEED BAG — January, 1952 


4 


Traits the Good Feed Salesman 


Belief in Product and Its Value Is Essential 


@ THERE ARE MANY traits of char- 
acter which go into the making of a 
successful salesman, whether he be 
selling feed, jewelry, rock candy, or 
coal buckets. I'd like to enumerate just 
a few of them for you, starting with 
the one I consider to be the most im- 
portant of all. In other words, if I had 
to select just one thing that is an 
absolute must in selling, it would be 
enthusiasm. Enthusiasm—some people 
call it pep, but whatever you call it, 
there’s nothing quite so contagious. I 
don’t mean high pressure, wild claims, 
promises. I mean that if you're sold on 
what you're selling, you must transmit 
that enthusiasm to the prospect you 
are trying to sell. Always remember 
that the only way your prospect has of 
knowing anything about what you're 
selling, is through what you tell him 
and show him. 

Next in importance, possibly, comes 
the helpful attitude—showing a sincere 
interest in a man and his problems and 
asking questions in order to determine 
how your feeds and programs can help 
him succeeed. Don’t ever forget that 
the success of any business is based 
solely on the success of its customers, 
and if you demonstrate a desire to be 
of assistance, you'll go a long way to- 
ward breaking down your customer’s 
reserve. 

Next, let us consider another ex- 
tremely important personality point in 
sales work. That is mutuality. Now, 
to translate that word into the English 
language, it means “getting on com- 
mon ground.” In other words, find out 
what your prospect likes to talk about, 
what he likes to do, what his prefer- 
ences are, and then climb over on his 
side of the fence. Let me cite a classic 
example of this type of ice breaking. 

A few years ago, I was traveling 
through West Virginia with one of 
our salesmen who had been extremely 
successful in building up a territory 
within a relatively short length of 
time. We called on a man who was 
handling a competitive line, who had 
a great big impressive warehouse chock 
full of a competitor’s feed. The dealer 
greeted us with a rather resigned air, 
as though he would listen to what we 
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By E. C. HOLCOMBE 
Kellogg Co. 


had to say and let us go on. On the 
wall of his office, in a frame, was a 
large picture of a beautiful saddle 
horse. My friend, the salesman, looked 
at this picture and exclaimed, “Say! 


E. C. HOLCOMBE 


That’s nice! Looks like a Tennessee 
Walker.” The dealer looked up quick- 
ly. “Yes, it is a Tennessee Walker. 
How did you know?” 


“Oh, it just so happens that I like 
horses, even though I can’t afford to 
fool with them. My father used to 
train harness horses, and I used to 
help him. Even though I have no 
horses today, I still like them and 
have always retained my interest in 
them.” 

You'd have been amazed at the way 
that “cold fish” prospect began to 


Aggressive Merchandising 


. coupled with a firm belief in his 
product is essential to the success of 
a feed salesman, says Mr. Holcombe, 
merchandising manager of the Kellogg 
Co.'s feed department. He brought this 
message to Michigan retailers last 
month. 


thaw out. He pulled open the drawer 
of his desk and produced the registra- 
tion papers for the horse on the wall, 
and began to rattle off his ancestry and 
his show winnings. Within five min- 
utes’ time, that dealer was talking to 
us like he had known us for 20 years. 
When we left, he followed us to our 
car and insisted that our salesman call 
back again—that perhaps when he had 
worked down his present stock a little 
bit, maybe he’d try a load of our dairy 
feed. Just two calls later, that salesman 
sent in a straight truckload order for 
that dealer—that dealer whose icy re- 
serve had been broken down by a man 
who could get on common ground 
with him, in one way or another. 


Be honest and dependable in all 
your dealings and promises. Don’t 
make rash promises or predictions that 
you know you will be unable to keep. 
Be low pressure, be relaxed, be self- 
confident, and sure of what you're 
talking about before you say it. 


No feed business today can be built 
without a systematic program of coun- 
try selling—barnyard selling. The pen- 
ny post card and the newspaper ad will 
never replace personal contact as a 
means of building a sound, substantial 
feed business. 


Our own salesmen, who are full- 
time employes, and therefore follow 
the programs we lay out with them, 
have established a truly amazing rec- 
ord this past year in barnyard selling 
with our hog program. Our sales force 
of six men in Michigan has hung up a 
record of over 300 contracts sold, 
amounting to a 1,700 per cent increase 
in volume on one feed alone! It is a 
concrete example of what a sales or- 
ganization can do by getting out into 
the barnyards where the business is/ 

Another point is when you are talk- 
ing to a prospective customer, remem- 
ber one important point—people don’t 
buy what they need, they buy what 
they want. 

If our purchases were confined to 
just the things we need to exist, we'd 
all have nice fat balances in the bank. 
But, as I say, people buy what they 


(Continued on page 92) 
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important benefits earned by fer- 
pci are being realized today by 
feed manufacturers. Look at these advantages 
and see if they aren't important to you and 
your customers. 


| Less loss of vitamin content. 


Mls 
ier to handle. Bagpak Multiwat 
pouring into feed bins and troug s 
«ho “collapsing middle” when 
half emptied. 


keep 

leanliness. Bagpak Multiwalls 

3 clean... spread less dust 
on floors and clothing. 


ak Multiwalls are water res 
4 .. protect contents even during 
hour-long showers. 


Multiwalls are backed by 

facilities of the 

International Paper Company— your 
assurance of the 


i ET 
dentally, Bagpak also furnishes the Mode 
fost, efficient and 

free machine thot closes BOTH textile 


paper bags. 


BAGPAK MULTIWALL BAGS 


BRANCH OFFICES: Atlanta «Baltimore 


Your Customers 
Have Been Buying 
“FEED” Bagpak 


Multiwall Paper Bags 


For Years! 


Since 1932, when Bagpak introduced the many advantages of 
the multiwall paper bag to fertilizer manufacturers, farmers 
have been buying one of their essential requirements in this 
superior, more convenient type of package. Whether or not you 
think of fertilizer as “feed for the soil”, the fact remains that 
many of your customers already are accustomed to multiwall 


paper bags! 


If you are not using Bagpak Multi- 


wall Paper Feed Bags today, then r 
look into it now. Over 150 million a 


multiwall poper feed bags are 


being used this year You may i 


gain the same benefits as other ® 
feed manufacturers, and it costs 


nothing to investigate. 


The Bagpak Division 
International Paper Company 
220 East 42nd Street 

New York 17, N. Y. 


Please send me full information about 
Bagpak Multiwoll Paper Feed Bags. 


r+ Los Angeles * New Orleans 
IN CANADA: The Continental Paper Products, Ltd.. Montreal, Ottowa. 


BAG PACKAGING MACHINES 


phio « Pittsburgh + St. Louis + San Francisco. 
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Feed Retailing ‘Round the World-Vil 


Mexican Dealers Shoulder Big Load 


By A. O. CLAEYS 
and M. M. WRIGHT 
Mexico City 


® THROUGH modern methods of 
farming, the use of farm machinery, 
and the widespread introduction of 
scientific information furnished by 
commercial firms in the United States, 
Mexico is now able to produce most 
of its raw materials for animal feeds. 
The concentrates are important main- 
ly from the United States. 

Grain is raised on 68 per cent of all 
the cultivated land in Mexico. Corn 
accounts for more than half of this 
total and wheat about 10 per cent. 
The remainder is given over to rice, 
barley, and oats. 

The retail feed dealer in Mexico 
has a promising future. An example 
of one of the largest and most flourish- 
ing enterprises in this field is the suc- 
cess story of the Martinez family. 

A huge neon sign visible for many 
blocks advertises day and night the 
location of “La Hacienda, S. A.” at 
Buena Vista 20 in Mexico City. The 
building is of modern architecture on 
a corner site which offers additional 
window space now displaying the latest 
equipment for poultry raising. The in- 
terior is brilliantly illuminated with 
fluorescent lighting and the shelves 
are filled with easily identified brands 
of concentrates, insecticides, and fer- 
tilizers, all manufactured in the United 
States. An abundance of floor area 
contributes to the order and efficiency 
with which the merchandise is stacked. 

Rodolfo Martinez, the young and 
energetic manager, is a graduate of the 
University of Texas and speaks Eng- 
lish fluently. He attributes the growth 
of his organization to a family which 
has shared the work and the rewards 
of the enterprise. 

The father, Frederico Martinez, 
adopted grain retailing as a side line 
in 1945. In the short space of the inter- 
vening six years, this side line has 
become one of the leading firms in the 
country. At the present time there are 
* four stores and a mill in Mexico City, 
another store and a mill in Monterrey, 
and yet another store in Leon. The 
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father is now the president of the 
corporation, and acts in a supervisory 
capacity only. The eldest son, Fred- 
erico Martinez Jr., is the vice president. 
Two other sons, Ramiro and Rodolfo 
are store managers, as is a son-in-law, 
Gillermo Schnider. Even the two 
daughters, Arminda and Theresa, share 
in the responsibility of management. 
The largest store of all, in Monterrey, 
is handled capably by Arminda. 

Fifty employes now are on the pay- 
roll. Of these, 20 are clerks in the 
stores. In Mexico City the stores are 
open from 9:30 in the morning until 


STREAMLINED inside and out 
is the big Mexico City store of 
La Hacienda, shown above. The 
firm's manager, Rodolfo Marti- 
nez, a University of Texas grad- 
uate, is shown in inset. 


6 at night. In the other cities where 
the siesta hour is observed, they are 
open from 8:30 until 2:30, and from 
3:30 until 6:30. 

Most of the grains sold are grown 
locally and are bought directly from 
grain dealers who ship to the store by 
rail or truck, A week’s stock is usually 


(Concluded on page 26) 


: 


An investment in Small’s Dehydrated Alfalfa Meal is an investment sure 
to bring the feed manufacturer rich returns. For it is the feed) manufacturer’s 
guarantee that this most important feed ingredient is uniform in color and 
analysis . . .. consistent in appearance and quality . . . dependable in 
performance. The ultimate pay-off of this investment in a better 
product is, of course, consumer acceptance and confidence in the 
manufacturer’s brand. That’s why we say that Small’s Dehydrated 
Alfalfa Meal is made “for feeds with a future”; that’s 
why more of Small’s Dehydrated Alfalfa Meal is 
used in famous brands of formula feeds than 
any other dehydrated alfalfa meal. 


FOR FEEDS 
WITH A FUTURE 


Mma 


THE W. J. SMALL COMPANY 
DIVISION 

Archer - Daniels - Midland Company 

1200 OAK STREET KANSAS CITY, MISSOURI 
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In the Mill at Washington 


By Congressman LAWRENCE H. SMITH 


Washington, D. C. 
Jan. 7, 1952 
THE 1952 CONGRESS 


For a week by trains, planes, and automobiles congressmen have been return- 
ing to Washington for the last session of the 82nd congress. Since adjournment on 
Oct. 20, 1951, things have been happening in this city and that accounts for the 
high interest in the coming session. All members, regardless of party, are 
anticipating an exciting six months befcre the national conventions in Chicago. 


Republicans have a twinkle in their eyes and are confident that scandals and 
the Korean war will make for a certain victory in November. The Democrats admit 
their cause has suffered, but they, too, are claiming a victory while admitting 
that it will be an uphill fight. 

Foreign policy is bound to receive a lot of attention as congress convenes 
and so will spending, taxes and the many scandals. There is not much enthusiasm 
about the President's suggestion to renovate the Bureau of Internal Revenue. 

The senate will turn the heat on Mr. Truman's suggestion to make Gen. Mark 
Clark an ambassador to the Vatican. Strangely, the opposition will come from 
Sen. Connally, long a New Deal expert. But Sen. Tom is now up for reelection and 
he is talking like a southern conservative. Betting is against approval of this 
proposal on the ground that it is loaded with politics. It might lead to a bitter 
political issue in the coming campaign which would be most unfortunate. 

The universal military training bill will cause a heated debate in the house 
although it authorized a study by a big majority in the last session. 

On the agenda also is a bill to authorize a 10 per cent increase in pay for 
all military personnel. The raise seems to be merited in view of increased living 
costs, yet there has been no hint as to where the money is coming: from. The 
administration never answers that question nor does it seem to’care. 


RUMORS 


When Judge Thomas Murphy decided that he did not want the job of prosecuting 
derelict officials, it precipitated a rumor that Sen. Kefauver would accept an 
appointment as a special prosecutor. The senator made a good record in the crime 
investigation last year and right now is an avowed candidate for the presidential 
nomination on the Democratic ticket in the event Mr. Truman declines to run again. 
All of this is in the rumor stage but there are many Democrats who think the senator 
might accept the invitation in the hope that it will serve as a springboard to the 


nomination. Such a result might obtain in case he conducted a successful 
prosecution but the time is getting short. It will take weeks to prepare cases for 
indictment and trial. 


Judge Murphy's retreat after accepting the President's invitation to clean up 
the scandals was a blow to the executive. Neither Truman or Murphy have given 
satisfactory statements as to what happened but here again rumor has it that the 
judge demanded a free hand with his own staff and access to all files and with full 
power to subpoena witnesses. It is said that Mr. Truman was not ready to give such 
extensive power to the judge. It is obvious that some phases of the inquiry might 
get pretty close to some political friendships and after all, the President has. 
always been loyal to his friends. 

Some newsmen also believe that Snyder of treasury and McGrath, attorney general, 
are on the way out. Secretary Snyder, who must bear the responsibility of the tax 
scandals, has expressed the desire to return to his bank and private life. McGrath 
said recently that he does not intend to resign in spite of the stench that has. 
accumulated in the Department of Justice. Both these men should resign along with 
Justice Tom Clark, formerly attorney general. He was responsible for the appointment 
of Mr. Caudle, tax attorney, who turned out to be a high class influence peddler. 


CHURCHILL VISITS TRUMAN 


The visit of the British prime minister is front page news in this capital city. 
(Concluded on page 81) 
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(Continued from page 23) 


maintained as the turnover is rapid. All 
business is done on a strictly cash basis, and 
credit is neither asked for nor granted on 
either purchases or sales. There are no mer- 
chants” credit bureaus in Mexico, and no 
facilities for checking the credit rating of 
customers. 

Grains are sold in quantities from one 
kilo to one ton. A kilo is equivalent to 2.2 
pounds. Special prices are allowed on ton 
lot sales, but the policy of no discounts re- 
mains in effect. Fifty kilo weights are pack- 
aged in cotton bags, with smaller quantities 
sold in paper bags. Four trucks speed deliv- 
eries to the customers. 

Advertising has contributed much to the 
expansion of the business, in the opinion of 
Senor Martinez. Ads appear as standard 
policy in two farm magazines and in one 
poultry magazine. Two newspapers in Mex- 
ico City carry messages to the urban popu- 
lation on an average of twice a month. Dur- 
ing the poultry season, the advertising cam- 
paign is intensified. There are many more 
potential customers in the outlying areas 
where the farmers let the chickens scratch 
for feed. 

Service to customers is the keynote in 
all the stores. The retailer in Mexico not 
only sells but also instructs. Since 1948 the 
poultry industry has suffered because of dis- 
ease. Customers are encouraged to come to 
the stores with their problems and they, in 
turn, are visited as often as possible. Every 
year, Senor Rodolfo Martinez goes to the 
United States to learn the new methods 
which have developed during that time. 
When he returns to Mexico, he passes on 
what he has discovered to his employes and 
customers. He is very enthusiastic about 
the United States and the information from 
them has done much to help the farmers to 
improve the poultry and livestock in the 
areas served by the stores. 

The store in Monterrey specializes in 
seeds and features the best varieties for a 
particular locality. At the present time the 
store in Mexico City is interested in fertil- 
izers, and is devoting much study to them. 

Taxes include a three per cent sales tax 
and an income tax. While the margin of 
profit is not large, sales are plentiful and 
the dealer is not beset by problems of gov- 
ernment controls, as there is no rationing 
of animal feeds in Mexico. 

Although the tropical states of Mexico 
are able to plant and harvest two crops of 
grain a year, yields are still extremely low. 
In many states primitive techniques remain, 
and one may see the ox drawn wooden 
plow, hand seeding and harvesting, and 
threshing being done by driving horses 
around a barn floor. For centuries the land 
of Mexico has been cultivated without crop 
rotation or fertilization. Soil erosion, poor 
seed, and lack of water have caused inade- 
quate harvests. 

In the more remote sections the prob- 
lem has been to combat prejudices, super- 
stitions, and the habits of generations. The 
Indians would work a plot of land until it 
was worn out and would then move on to 
another. They would sell their larger, fatter 
fowl and animals to the market because they 
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commanded a better price, and would keep 
the less likely specimens for breeding. They 
regarded all changes and innovations with 
deep suspicidn. 

The Ministry of Agriculture and its agen- 
cies are conducting educational programs 
throughout the republic to improve farm- 
ing conditions and to raise the production 
of poultry and livestock. Model farms and 
chicken houses are demonstrating that bet- 
ter breeding and selection results in increased 
profits. When the first New Hampshire Reds 
and Plymouth Rocks were flown in from 
the United States, they created a sensation. 
The Mexican chickens were lean, muscular, 
and warlike. They made excellent fighting 
cocks, but their flesh was dry and stringy. 

Now, with the trading of eggs and the 
lending of improved roosters for breeding 
purposes, the chicks of Mexico are becom- 
ing larger, more tender, and the hens are 
developing into egg producers. There is a 
shortage of eggs and poultry at this time, 
and egg prices have risen sharply as much 
as 100 per cent since. July, 1950. Eggs retail 
in the super markets of Mexico City for 
seven cents each, United States currency. 

The Aftosa commission, a cooperative 
effort between the United States and Mex- 
ico, has succeeded in controlling hoof and 
mouth disease among the cattle. Vaccination 
and innoculation of animals is now accepted 
in most parts of the country. Insect pests 
and diseases are being minimized, and schol- 
arships are given to farm youths by the gov- 
ernment so that the knowledge obtained at 
the agricultural college may be put into 
practice in their rural community. 

The Rockefeller Foundation of the Uni- 
ted States, designated as the Office of Spe- 
cial Studies in the Ministry of Agriculture, 
has worked with the national corn commis- 
sion in the development and distribution of 
hybrid and resistant varieties of corn since 
1943. Largely because of their efforts the 
corn crop of Mexico had improved so 
greatly by 1948 that it was no longer neces- 
sary to import any corn. 

Farm prices of all grains have increased 
steadily since 1935, and have doubled or 
tripled since 1941. The reason for this rise 
was the devaluation of the peso in 1938 
and wartime inflation, which is still being 
felt. 

Mexico, in taking advantage of the scien- 
tific developments of the United States, is 
an open market for animal food concentrates 
and formulas, fertilizers, and modern equip- 
ment now produced in the United States. 
The feed dealer in Mexico has an important 


position in the community. He not only 
sells grains but he sows knowledge that will 
reap him and the industry future profits. 


Prospects Are Listed for 
1952 Insecticide Supplies 


To guide retailers and their farmer cus- 
tomers in planning 1952 production, the 
Department of Agriculture has released the 
following information concerning prospec- 
tive supplies of insecticides, fungicides, and 
herbicides: 

Production of chlorine and benzene, raw 
materials for synthetic organic pesticides 
such as DDT, benzene hexachloride, and 
2,4-D, is expected to be adequate in 1952 
although this is by no means certain. 

Copper fungicides now appear adequate, 
but shortages of metalic copper may cause 
difficulties when demand for the product 
becomes active. Lead aresenate manufactur- 
ers have been unable to obtain more than a 
fraction of their needs of lead to date. 

Due to the world wide shortage, supplies 
of sulfur for insecticides and fungicides are 
expected to be less in 1952 than in 1951. To 
conserve supplies, sulfur should be used 
only when it is specifically required and 
when no alternate material is available. 

Increased production of alternate mate- 
rials such as dithiocarbamate fungicides for 
plant diseases, and parathion, tetraethyl 
pyrophosphate, and various trade name 
products which can be used as miticides, 
should help alleviate the sulfur and copper 
shortages. 

Grain fumigants are expected to continue 
scarce in 1952. Carbon tetrachloride and 
carbon disulfide are not being produced in 
quantities sufficient for both agricultural 
and industrial demands. Users of grain fumi- 
gants who have a choice, should consider 
use of mixtures containing ethylene dichlor- 
ide with a lesser proportion of carbon tetra- 
chloride and no carbon disulfide. 

Continuation of the trend from dusts to 
liquids for spraying cotton will add to de- 
mand for steel containers. Every’ possible 
effort should be made to obtain maximum 
re-use of metal drums where it is feasible. 
Under no circumstances should drums used 
for weed killers be re-used for insecticides 
and fungicides. 

Meanwhile, emphasis on good manage- 
ment practices such as planting resistant 
varieties, planting at the proper time, main- 
tenance of soil fertility, destruction of host 
crops or control of pests on them, and 
similar measure which reduce need for in- 
secticides and fungicides should be con- 
tinued. Slight changes in the weather and 
growing conditions can cause unexpectedly 
serious pest infestations and convert an 
apparently favorable outlook for insecti- 
cides, fungicides, and herbicides into one of 
acute shortages before the end of the crop 
year. 


FERTILIZER NEWS 

Feed retailers who handle fertilizer are 
offered complimentary copies of “Today's 
Fertilizer Dealer” without obligation by 
Spencer Chemical Co. of Kansas City. The 
magazine is published quarterly. To obtain 
a copy, circle No. 21 on the Reader Service 
card. 
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BERTH 42, 


Take a look at the list of natural “Sea Power’’ nutrients that go into every bag 
of MANAMAR enriched feed, and you'll see why more and more feeders demand 
MANAMAR, why more and more dealers are adding this powerful sales appeal to 
their products. Enriching your feeds with nutrition-packed MANAMAR gives that 
needed punch to your profit-picture. MANAMAR dealers also cash in on consist- 
ent, sustained advertising and merchandising to add new customers to the 
ever-growing list of MANAMaR users. If you haven’t yet investigated MANAMAR 
possibilities in relation to your products, why not do so today? There may be 
a MANAMAR dealership open in your territory. A phone call or a letter to your 
MANAMAR representative will put more punch in your profit-picture! 


MANAMAR SEA POWER NUTRIENTS...A RICH, NATURAL SOURCE OF VITAMIN B-12 AND OTHER STILL UNIDENTIFIED GROWTH FACTORS 
(FISH SOLUBLES FACTOR) - B-COMPLEX VITAMINS - ESSENTIAL TRACE MINERALS - AMINO ACIDS FROM FISH PROTEINS 


PHILIP R. PARK, INC. 


GINEERS 
manufacturers of | MANAMAR fm Power” supplements 


OUTER HARBOR ® SAN PEDRO, CALIFORNIA 


141 WEST JACKSON BOULEVARD ® CHICAGO 4, ILLINOIS 
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Late Washington News 


Parade of Price Orders Continues 


@ ANOTHER in a parade of specific 
price orders was issued by OPS, effec- 
tive Jan. 11, 1952 when regulation 
SR 86 to GCPR covering wet corn 
milling products was announced. This 
sets specific dollars and cents ceilings 
on corn gluten feed, corn gluten meal 
and corn oil meal. 

Up until the present time, wet corn 
processors have been working on ceil- 
ings established during the freeze pe- 
riod. Generally these prices did not 
reflect current costs but the new ceil- 
ings take into account today’s market 
values. 

The new ceiling for corn gluten feed 
is established at $68 sacked basis Chi- 
cago, Kansas City, and St. Louis. Corn 
oil meal is pegged at $71 and corn 
gluten meal at $88 per ton. All these 
prices include an allowance of $7 per 
ton for sacks. 

Processors had asked for a differen- 
tial of $26 per ton between the price 
of gluten feed and meal, but the order 
allows only a $20 per ton differential. 
The higher figure has been customary 
in the trade. 

The industry had been frozen at 
sacked Chicago price levels which were 
approximately as follows: $55 for corn 
gluten feed; $58 for corn oil meal and 
$81 for corn gluten meal. The new 
ceilings represent a price increase of 
$13 per ton on feed and oil meal and 
$7 per ton on gluten meal. Very little 
gluten meal has been available, since it 
has been channeled to other purposes. 

The original order as written pro- 
vided for specific dollars and cents 
markups for other levels of distribu- 
tion. In its final form, however, these 
markups were eliminated and jobbers, 
wholesalers and retailers are now per- 
mitted to add their customary historic 
margins frozen during the base period 
to the processors’ ceiling prices. 

Here is a roundup of other OPS 
activity on various commodities: 

Millfeeds. This order has been kick- 
ing around OPS for a long time. It left 
the feed section the week of January 
7 to go “upstairs” to the higher level 
legal staff and for signature by boss 
Michael Di Salle. This means that it 
could be issued in a week or two, may- 
be longer. 


Alfalfa. OPS is now working on a 
specific price order on this commodity. 
Here, too, this means that final action 
is some ways off. 

Beet pulp. Next in line for action 
after alfalfa. Specific ceilings on this 
product are being considered and a 
workable order is being written. It is 
hoped to have work complete in the 
feed section by January 19. 

Malt sprouts. Nothing being done 
right now but expect that work on this 
will be underway early in February. 

Brewers grains. They will be han- 
dled along with malt sprouts. 

Distillers byproducts. It is hoped 
that these commodities will be handled 
so that work can begin some time in 
the first half of February. 

Linseed meal. No action expected 
until early February, if then. 

Corn, oats, wheat, and other grains. 
Ceiling price orders are written and 
ready. They are expected to be put in- 


DR. W. N. MC MILLEN 


Appointments of two new executives in 
the soybean division of A. E. Staley Mfg. 
Co., Decatur, Ill., have been announced by 
Paul R. Ray, division manager. Dr. W. N. 
McMillen has been named director of feed 
nutrition and Edward C. Lane merchandis- 
ing manager of Staley’s feed department. 

Dr. McMillen formerly was assistant di- 
rector of the research division of Allied 
Mills, Inc., Chicago. Mr. Lane previously 
was assistant manager for soybean meal 


JOIN A. E. STALEY STAFF 


to effect when prices in the futures 
market reflect parity levels to pro- 
ducers. 

Formula feed orders. These are still 
in the thinking stage so far as specific 
orders for class A and class B manu- 
facturers. It apparently is the inten- 
tion to first tie down the cost of in- 
gredients with specific orders before 
working on formula feeds. Meetings 
of the class A and class B advisory 
committees may be called in February. 

That is the current picture in Wash- 
ington as of Jan. 11. Indications are 
that OPS will continue its work even 
though some commodities turn soft on 
the price ladder. There has been specu- 
lation that congress might not renew 
OPS, but it seems more probable that 
some extension will be given because 
of the fact that it is an election year. 
Should congress cut off OPS in June 
and then find the cost of living soaring 
until the November elections, it might 
prove embarrassing to the politicians. 

A new face has been added to the 
feed section of OPS with the addition 
of Kenneth Stevens, who was formerly 
connected with Ralston Purina Co. at 
Oneida, N. Y. He will work with John 
Zipoy, who heads up the section. 


EDWARD C. LANE 


sales of Central Soya Co., Inc., Fort Wayne, 
Ind. 

The new nutrition director is a former 
staff member of Michigan State College 
and Panhandle A & M College. He holds 
degrees from Michigan State, Oklahoma 
A & M, and Berry College. 

Mr. Lane was with Central Soya for the 
past five years. A graduate of the University 
of Wyoming, he also studied at the Uni- 
versity of Kansas. 
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THE ANTIBIOTIC YOUR CHOICE 


‘SEPARATELY OR IN COMBINATION WITH VITAMIN, B-12 


Now ... You can select from one dependable source the antibiotic that 
best fits your cost and nutritive requirements. Make your choice from 


NEW DIAMINE PENICILLIN 


Experiments with over 400 separate groups of animals have proved the su- 
periority of this entirely new form of Penicillin. Made especially for poultry 
and turkey feeds; you get maximum growth response, greater stability and 
lowest cost for fortifying a ton of feed. Available in: 


RAY EWING ANTIBIOTIC FEED SUPPLEMENT — 1.8 grams of Penicillin 
G Master Standard per pound. 


RAY EWING VITAMIN B,, and ANTIBIOTIC SUPPLEMENT — 1.8 grams 
Penicillin G Master Standard panies of 3 grams of Procaine Penicillin) 
and 3 milligrams of Vitamin B,, per pound. 


PROCAINE PENICILLIN[G 


Guaranteed to contain not less than 1 gram Standardized Procaine Penicillin in each 
1.5 grams. In 750 gram bottles—equal to 500 grams Procaine Penicillin; or 
2 grams Procaine Penicillin and 3 milligrams Vitamin B,, per povxd. 


BACITRA CIN | 


RAY EWING SUPPLEMENT with 5 grams Bacitracin per pound; or 
2 grams Bacitracin and 1.5 milligrams Vitamin B,, per pound, and 
5 grams Bacitracin and 1.5 milligrams Vitamin B,,. per pound. 


TERRAMYCIN 


RAY EWING SWINE MIX contains 2 grams Terramycin and 2 milligrams Vitamin 
B,. per pound. Terramycin is a recommended weight producer for growing-pig 


rations. 
B-MEG VITAMIN B-12 


A new product distributed exclusively by The Ray Ewing Company. B-Meg is the 
best known source of LBF (Lactobacillus Bulgaricus Factor) and other impor- 
tant unidentified growth factors. Each pound contains 4 milligrams Vitamin B,2. 


CUSTOM MIXES — We can custom mix almost any desired combination of the 
above antibiotics and Vitamin B-12. Inquire concerning quantity prices. 
ORDER NOW — We have ten warehouse points to serve you 
1951 ' Write, wire or telephone “direct or to our distributors for details and prices on 
edition _ this complete new antibiotic service. Benefit from our FREE nutritional services; 
they are designed to aid you in selecting the proper antibiotic and fitting it to 

_ the most economical ration. 


GO¢es ty 


THE “Ray Cwing COMPANY 
1097 SO. MARENGO AVE., PASADENA 5, CALIFORNIA 
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Vi-DCo ~dnnounees Lhe Mew... 


Other 
€ D; noducts 


Aprofact a vitamin 
supplement. 

Various potencies of Dry 
Vitamin D for poultry. 
Various potencies of Dry 
Vitamin D for four 
footed animals. 


Extended Niacin. 
Dry A and D 
Inquiries invited on 
custom mixes. 


Vitamin A in a fine ground, free flowing soybean 
oil meal stabilized by an easily digested eatable 
fat. Vit-A-Sta gives you these exclusive benefits: 


Minimum deterioration of vitamin A content 
in storage. 

Easy assimilation when feed is ingested. 
Elimination of costly overages of oil 
Stability in minerals or trace minerals. 
Minimum losses from heat. 


And, another Vi-D-Co tested product to help 
solve your feeding problems. 


Write today! 


For Inquiries or Quotations 


DIVISION OF HOOSIER SOYBEAN MILLS, INC., MARION, INDIANA 
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HAROLD L. GRAY, Past President 
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Hoosiers’ 50th Meet 


It Is Set for Indianapolis!Jan.''20-22 


® FIFTY YEARS of progress and co- 
operation will be observed by the Indi- 
ana Grain & Feed Dealers association 
when the group holds its golden anni- 
versary convention at Indianapolis on 
Jan. 20-22. Hotel Claypool will serve 
as headquarters for the meeting. 

Thanks to the tireless and efficient 
guidance of Executive Secretary Fred 
K. Sale, the Hoosier organization is 
one of the largest and strongest groups 
of retailers in the entire American 
feed industry. 

The top notch program planned for 
the Indianapolis meeting reflects the 
respect leaders in the industry and al- 
lied fields have for the Indiana asso- 
ciation. Speakers will include Allan B. 
Kline, president of the American Farm 
Bureau Federation; Walter C. Berger, 
president of the American Feed Manu- 
facturers association; Ronald C. Booth, 
president of the Grain & Feed Dealers 
National association; and Ray B. Bow- 
den, executive vice president and 
Washington representative. of the 
National. 

The history of the Indiana Grain & 
Feed Dealers association will be re- 
viewed at the convention by Claude 
C. Barnes of Winchester, who was the 
organization’s president from 1937 to 
1939. Mr. Barnes’ presentation prom- 
ises to be one of the highlights of the 
three day meeting. 

Speaking on timely subjects will be 
Spafford Orwig of Indianapolis, in- 
surance agent in charge of the organi- 
zation’s group coverage program, and 
Herbert Jerome, whose topic will be 
methods of collecting accounts re- 
ceivable. An eastern authority, as yet 
unidentified, will discuss the impor- 
tance of merchandising in the modern 
economy. Executive Secretary Sale 
rates this speaker as “outstanding.” 

The gala banquet session on Mon- 
day, Jan. 21, will feature entertain- 
ment arranged for by the Indianapolis 
market members. Starred will be the 
Purdue University glee club, a hit at 
last year’s convention; Miss Indiana, 


(Concluded on page 78) 


RON C. BOOTH 


National Association President 


Don’t Miss It! 
The Place: Hotel Claypool 
The City: Indianapolis 
The Dates: Jan. 20-22 
The Event: Golden Anniversary 


Convention of the Indiana 
Grain & Feed Dealers Ass'n. 


HAL G6. HOHAM, Past President 


FRED K. SALE, Executive Secretary 
D. W. CRUTCHFIELD, President : 
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yw always in harmony with consumer demand— 
when you pack your products in Chase Pretty Prints. 
They come in a large variety of lovely, colorful, Chase- 
Designed patterns...in checks, plaids, florals, geometrics, 
and pastels. Surveys prove that more and more house- 
wives—the country over—love them for their re-use 
advantages. Cash in on this demand by packaging in 
Pretty Prints! Your-Chase Salesman has samples. Ask to 
see them. Also, write for free booklet, “Worth Looking 
Into.” It shows complete line of Chase products. 


fer Bile Bay Chae! 
Cc S E BAG CoO. sates oFFices: 309 JACKSON BLVD, CHICAGO 6, ILL 


BOISE DALLAS TOLEDO DENVER e¢ DETROIT MEMPHIS e BUFFALO ST.LOUIS e NEW YORK e CLEVELAND’ MILWAUKEE 
PITTSBURGH KANSAS CITY LOS ANGELES MINNEAPOLIS e GOSHEN,IND. PHILADELPHIA NEW ORLEANS ORLANDO, FLA. SALT LAKE CITY 
OKLAHOMA CITY ¢ PORTLAND, ORE. ¢ REIDSVILLE, N.C. e HARLINGEN, TEXAS e CHAGRIN FALLS, O. « WORCESTER, MASS. ¢ CROSSETT, ARK, » SAN FRANCISCO 
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B. W. Fairbanks 


By C. W. SIEVERT and DR. B. W. FAIRBANKS 

The abstracts and digests of current animal nutrition literature appearing on this page 

are prepared expressly for The Feed Bag by C. W. Sievert, Chicago feed consultant, and 

Dr. B. W. Fairbanks, noted animal nutritionist. An unusual and interesting feature of these 

digests are the comments as to the commercial importance and significance of the work. 

Readers should note that the opinions expressed are those of the authors and are not 
necessarily shared by the publishers of The Feed Bag. 


C. W. Sievert 


Title: The Riboflavin Requirements of 
Growing Swine. 

Authors: C. O. Miller and N. R. Ellis 
(U.S.D.A.). 

Publication: Animal Science, Vol. 10 (No- 
vember, 1951) pp. 807-12. 

Digest: In 1939 Hughes reported that 1 to 
3 mg. of riboflavin per 100 pounds body 
weight was the daily minimum requirement, 
using purified diets. Krider and associates, 
in 1939, reported the practical minimum 
to be 1.4 mg. per pound of feed, using both 
natural and synthetic diets. Mitchell and 
associates, in 1950, studying the effect of 
temperature on riboflavin requirements of 
swine reported that at 85° F., 0.54 mg. ribo- 
flavin per pound of feed was adequate 
judged by body weight gains, and certain 
blood constituents. At 42° F., 0.82 mg. was 
required on the basis of weight gain and 
1.04 mg. based on blood constituents. The 
National Research Council, in 1950, recom- 
mends a level of 0.80 mg. per pound of 
feed. 

This paper.reports on three experiments 
using practical diets under natural condi- 
tions for growing pigs. Four levels of ribo- 
flavin were used; 0.55, 0.83, 1.25, and 1.65 
mg. per pound of ration. These levels cover 
the range of previously recommended levels. 

’ The first experiment was started with 
pigs weighing 75 pounds. The second and 
third were with young gilts weighing 30 and 
27 pounds at the start. Concrete floor pens 
were used. 

Environmental temperature was found to 
be a factor and Mitchell’s results were in 
agreement. Only in the lots getting 0.55 mg. 
riboflavin. were deficiency symptoms noted 
—retarded growth, poor appetite, rough 
hair coat, rough skin, secretion around the 
eyes, and infrequent periods of diarrhea. 
Two pigs died during the experiment. 

The 0.83 mg. level seems adequate since 
larger amounts failed to produce better 
gains, but feed efficiency was slightly im- 
proved in the first 10 weeks by increasing 
the riboflavin level to 1.25 per pound of 
feed. The pigs were fed for twenty weeks. 

The authors conclude: “The results of 
these experiments show that 0.83 milligrams 
of riboflavin per pound of diet in dry lot is 
adequate for growing swine. This amount 
is supplied from practical diets but prob- 
ably not in any great excess. An amount of 
0.55 milligrams of riboflavin per pound of 
feed was inadequate for growth and caused 
symptoms of riboflavin deficiency. 

“There was an indication that riboflavin 
is associated with utilization of feed during 
the first 10 weeks of growth.” 


THE FEED BAG — January, 1952 


Comment: These experiments are evidently 
some preliminary work to studying ribo- 
flavin needs during gestation and lactation. 
The female pigs used gained 1.21 to 1.27 
pounds per day for 10 weeks following 
weaning. They weighed 125 to 129 pounds 
at that time. At the end of 20 weeks of post- 
weaning feeding they weighed 209 to 222 
pounds and their average gain had been at 
the rate of 1.29 to 1.39 pounds per day. 

These rates of gain wouldn’t appeal to 
hog men producing pork. A higher rate of 
gain is a practical necessity for market pigs. 
In the experiments reported the purpose 
was to produce breeding gilts, and on page 
809 the authors say: “To avoid excessive 
fattening of the gilts for the gestation and 
lactation period, it was necessary to limit the 
daily feed when the groups averaged about 
200 pounds in weight. 

So the V. Y., who was quite a pig prof 
not many years ago, still is in favor of more 
than 0.8 mg. of riboflavin in the feed, espe- 
cially so up to 75 or 100 pounds live weight 
of the pigs. 

The D. D. who reports on this article, 
says that when he makes real pig feed for- 
mulas he can’t get by on 0.8 mg. riboflavin 
—it’s too low. (And the Dumb Dutchman 
is not inclined to waste vitamins either). 
Mehitabel? Well, she doesn’t say. Pigs is 


pigstohe. , 


Title: Methods of Feeding Cane Molasses 
and Urea to Beef Cattle. 

Authors: A. D. Tillman, C. B. Singletary, 
J. F. Kidwell, and C. I. Bray (Louisiana 
Agricultural Experiment Station). 
Publication: Journal of Animal Science Vol. 
10 (November, 1951) pp. 939-46. 

Digest: This experiment was designed to 
compare several methods of feeding cane 
molasses in a feeding ration for beef cattle. 

1. In the first trial, one lot received mo- 
lasses-bagasse mixed with corn and cotton- 
seed meal; another lot received a mixture of 
molasses and cottonseeds hulls which was 
mixed with corn and cottonseed meal; a 
third lot received a premix of corn and cot- 
tonseed meal to which molasses was added 
at the time of feeding, and the fourth meth- 
od consisted of giving the steers access to 
molasses in a metal-lined trough and fed 
(free choice) a mixture of equal parts of 
corn and cottonseed meal. 

The animals receiving the molasses-bagasse 
and the molasses-cottonseed hulls mixture 
made smaller gains and carried less finish 
than the animals receiving liquid molasses. 

2. In the second trial, the study was ex- 
tended by feeding two rations containing 
different amounts of urea dissolved in mo- 


lasses. The urea in molasses made up 40 
per cent of the ration, and in one lot 8 
per cent urea was dissolved in 92 per cent 
molasses, while in another lot 10 per cent 
urea was dissolved in 90 per cent molasses. 

The addition of urea did not give as high 
daily gains as the control ration containing 
neither molasses or urea, or a second lot 
containing molasses but no urea. The dif- 
ferences, however, were not significant. 
More feed or energy was required to pro- 
duce a unit of gain by the animals receiving 
urea. The urea did not alter the palatability 
of the molasses. No -harmful physiological 
effects of urea were apparent in any animals 
receiving it in their ration. 

Comment: The results as given show the 
immediate value of this experiment. 

The Vermont Yankee and the Dumb 
Dutchman do not always see eye to eye on 
all feeding experiments, but they agree 
wholeheartedly with Ed Cherbonnier, who 
suggested that a better name than urea be 
used for the substituted ammonia compound 
which can be used as a protein replacer in 
feeding cattle. We suggest the chemical 
name “carbamide™. 

We know that our feed control friends 
insist that feed ingredients be called by 
their common names, but, does it have to be 
one with a misleading connotation? Car- 
bamide is a simple name for the compound, 
and it has no misleading connotation. It 
ought to be suitable all around. 

We are not suggesting the more compli- 
cated chemical them “carbonyl diamide”. 
Plain ordinary “carbamide” is good enough. 

We call your attention also to the fact 
that carbamide (or urea) has no energy 
value. It replaces part of the protein in a 
cattle or sheep feed, but it contains no 
minerals, no vitamins and no energy. The 
experiment above reported again makes this 
point plain. 

* # 

Title: Vitamin E Deficiency in the Lamb. 
Authors: R. Culik, F. A. Bacigalupo, F. 
Thorp Jr., R. W. Luecke, and R. H. Nelson 
(Michigan Agricultural Experiment Station). 
Publication: Journal of Animal Science Vol. 
10 (November, 1951) pp. 1006-16. 
Digest: By using a liquid purified diet low 
in tocopherols, the role of vitamin E in 
animal nutrition and particularly its rela- 
tionship to nutritional muscular dystrophy 
of lambs was studied and elucidated. 

In every vitamin E deficient lamb there 
was a gradual drop of hemoglobin level. 
The average hemoglobin value was 11.6 gm. 


(Concluded on page 76) 
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The reason over 400 brands of feed are tagged with 

Savage Tags is because no other tag has been good 

enough to threaten our leadership at any time during the 

last 25 years! Savage Tags are still the only tags that can 

be glanced at instead of read, to find out what is in any 

bag. They’re still the only tags that tell their story from 

as far away as you can see them; and it makes no differ- 

an : ence what the light is. Special processing keeps colors 
4 and codes looking the same in sunlight, spot-light, day- 
light or dim light. They carry the most amazing finish 

ever put on a tag, and that finish is on the strongest tag 

ever sewed to a feed bag, because it is made especially 

for us. Why be “different”? It costs you money and it 

causes you trouble. Switch to Savage Tags NOW. Clip 

the coupon. We'll tell you how to cut cost and how to 

solve every last problem connected with feed-bag tags. 


BECK’S FEED 


POULTRY & DAIRY 


Homer J. Savage, President 251 MAIN STREET e BUFFALO 3 , N. Y. - Telephone: Cleveland 0913 
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The First Hundred Are the Hardest 


This Maine Firm, A Century Old, Says So 


@ SECOND CENTURY problems 
should be no greater for his firm than 
those met and overcome in its first 100 
years of existence, according to Victor 
V. Burnheimer, who operates feed 
stores at North Waldoboro and Wins- 
low Mills, both in Maine. Mr. Burn- 
heimer’s grandfather founded the com- 
pany in 1851 and added feed to his 
general store stock in 1880. 


“My father sold less than 10 tons 
of feed that year,” Mr. Burnheimer, 
who is 64, pointed out. “In those days, 
the demand was light. However, as 
each succeeding year passes, farmers 
buy more and more balanced rations 
from us.” 


Both Burnheimer feed outlets are 
located in one of the most profitable 
egg producing sections of the state of 
Maine. The store at North Waldoboro 
was opened by Mr. Burnheimer’s 
grandfather in 1851, while the present 
owner started the feed store at Wins- 
low Mills in 1929. The firm’s feed busi- 
ness is considerably larger at Winslow 
Mills than at North Waldoboro. 


Although his are essentially feed 
stores—they sold 36 carloads of feed 
in one month during 1951—Mr. Burn- 
heimer believes in the traditional im- 
portance of diversification to which 


MOST OF Victor V. Burnheim- 
er's feed volume is accounted 
for by the mill shown below. 
It is located, appropriately 
enough, at Winslow Mills, 
Maine. The Burnheimer firm is 
‘now IOI years old. 
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VICTOR V. BURNHEIMER 


"The more you know about a customer, 
the more you can sell him." 


his father and grandfather adhered 
when they owned and operated the 
general store at North Waldoboro. 
Gradually, ever since 1929, more and 
more items have been added. The first 
item stocked, other than feeds, was 
flour. Then were added fertilizers, gar- 
den and lawn seeds, dog food, sugar, 
salt, insecticides, rubber boots, power 
lawn mowers, and dozens of other 
articles. 


Mr. Burnheimer follows the same 
basic principle of doing business that 
was inaugurated by his grandfather a 
century ago. This principle is the more 
you know about a customer, the more 


you can sell him. Get acquainted with 
him, meet his wife and children, speak 
to him at church, learn what his hob- 
bies are, discuss the condition of his 
crops, cows, and poultry. If you take 
a genuine interest in a customer, he'll 
reciprocate. In other words, the friend- 
ly feed dealer gets the business. 

Sales of feed have kept mounting 
steadily at the Winslow Mills store, 
necessitating the construction of a 
storehouse adjacent to the feed store. 
The storehouse is utilized to keep arti- 
cles other than feed. The main feed 
store has an 11 car railroad siding and 
platform facilities. 

“We don’t hesitate to order any 
article which a farmer needs,” Mr. 
Burnheimer explained. “As the ma- 
jority of our customers are poultry- 
men, we naturally cater to their needs. 
We sell—and advertise that we sell— 
everything required by poultrymen. A 
feed dealer, in my opinion, should 
analyze his regular customers, deter- 
mine what their present requirements 
are, and then ascertain what items 
they will purchase in the near future. 


“In other words, a feed dealer today 
must formulate his plans for tomorrow, 
for next week, even next year. It is 
also well to remember that prospective 
customers are thinking of buying the 
same articles which your regular cus- 
tomers are thinking of buying. 

“As long as my regular customers 
say, ‘I got it at Burnheimer’s,’ I won't 
worry about the condition of my busi- 
ness, for it will always be good because 
of the constantly increasing number of 
new patrons,” he affirmed. 


Mr. Burnheimer figures that his 
greatest business asset is his eight em- 
ployes. One of the men has been with 
him 16 years, while another has been 
employed 10 years, and two others 
have six years of experience. 


To his driver-salesmen (he doesn’t 
call them truck drivers) he always 
stresses the importance of courtesy to- 
ward the prospective as well as the 
regular customer. The firm has always 
been profitable as well as progressive 
during the past century; this has been 
accomplished because it has consist- 
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One dependable, economical source 
for the vital “growth factor” 
ingredients in your feeds 


Terramycin, the most effective anti- 
biotic growth stimulant for hogs, is 
also highly effective with other ani- 
mals. It is the best antibiotic to 
choose if the feed or concentrate is 
to be used both with hogs and with 
poultry. 

Discovered by Pfizer, and devel- 
oped by Pfizer to high levels of effi- 
ciency, Terramycin is extremely 
stable and practical for all types of 
feed uses, and the antibiotic levels 
are guaranteed. 


You may buy Terramycin supple- 
ments alone, or in Pfizer’s standard 
combinations with vitamin B,., ac- 
cording to your needs. Terramycin 
supplements are always dependable 
for excellent feeding results, and you 
can rely on Pfizer for a year-round 
dependable supply. 


Diamine 


form of penicillin especially for poultry 
feeds. It is called Diamine Penicillin. 


As you know, penicillin has proved 
its growth-promoting qualities for 
poultry many times, but has always 
posed a problem in lack of stability. 
Now Pfizer has solved the problem 
with this completely new form of pen- 
icillin, which has exceptional stabil- 
ity in mixed feeds, in concentrates and 
even in pelleting. 

Diamine Penicillin is available in a 
free-flowing supplement at a guaran- 
teed level of activity. 


You also get new economy and flex- 
ibility because you can buy the peni- 
cillin alone, adding vitamin B, or 
other ingredients according to your 
needs. 


Plenty of flexibility to adjust 


for your other ingredients 


When you deal with Pfizer, you get both flexibility and economy in formulating your feeds. 

Each of the three important growth factors is available alone—Terramycin, Pfizer’s new 
Diamine Penicillin and Vitamin B,,. You can buy them as individual supplements or in standard 
combinations. Separate supplements permit you to adjust your formulation to varying animal 
protein levels, 

In most cases, however, Pfizer’s standard combination of antibiotics and vitamin B,; gives 
you the maximum convenience in manufacturing. 

Whichever way you use them, you'll know exactly what you are getting—at guaranteed levels 
—and you'll have the services of Pfizer animal nutritionists to help you make good feeds better. 


Because your requirements for vita- 
min B,, can vary widely with changes 
in the supply and price of animal and 
vegetable proteins, Pfizer offers vita- 
min B,. alone, as well as in standard 
combinations with Terramycin or 
Diamine Penicillin. 


This gives you real economy in for- 
mulating your feeds because it pro- 
vides complete flexibility. Experience 
has shown that the standard combina- 
tions of antibiotics and vitamin B,. 
meet the requirements for most feed 
formulations, but where higher B,: 
levels are needed, you can add vita- 
min B,. separately in the exact amount 
required, 


Pfizer Vitamin B,: is delivered at 
guaranteed levels of activity and in a 
practical form for feed manufacturers. 


Chas. Pfizer & Co., Inc. 


630 Flushing Ave. 
Brooklyn 6, N. Y. 


425 N, Michigan Ave. 
Chicago 11, Illinois 


4820 Loma Vista Av, 
Vernon 58, Calif. 


HEADQUARTERS FOR ANTIBIOTICS AND VITAMINS 


FOR ANIMAL HEALTH AND NUTRITION 
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Talk to that Pfizer man! 


As you know, new discoveries and developments are coming mighty 
fast these days. So it’s a good idea to keep in touch with the 
Pfizer man. 

He is well informed on the latest and best in animal nutrition, 
for Pfizer is the world’s largest producer of antibiotics and a leader 
| in nutrition research. The Pfizer man is backed by the large and 
capable staff of Pfizer nutritionists, whose business it is to help 
you make the best possible use of Pfizer products. 

So don’t hesitate to ask him what’s new in his field. Tell him 
what your problems are, and see if he doesn’t come up with 
tangible, practical help. 

—_~ And if there’s anything you'd like to have us send from head- 
quarters, write, wire or use the handy coupon. 


CHICKENS, TURKEYS AND HOGS in Pfizer laboratories and at 
associated experimental farms provide exceptional 
‘ test facilities for Pfizer supplements. 


Are you up to da 
..- get the latest from Pfizer 


te on antibio 


ties? | 


Chas. Pfizer & Co., Inc. 
630 Flushing Ave., Brooklyn 6, N. Y. 


Gentlemen: Send me your latest bulletins on antibiotics and 
vitamins in animal feeding. 


Name. 


State. 
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ently maintained friendly relations between 
the buyer and seller, and between the seller 
and prospective buyer. 


“First of all,” Mr. Burnheimer noted, 
“we sell ourselves to our customers. If a 
poultryman doesn’t like us, that’s our tough 
luck; we won't sell him feed, regardless of 
the brand we have to offer. 

“The men on the trucks are equally as 
important as the men in the store. Each 
man represents me. What they do, what 
they say, is important to me as a business: 
man,” he declared. 

One of Mr. Burnheimer’s three trucks is 
kept busy one day each week delivering 
feed to several poultrymen who live in a 
town 40 miles from Winslow Mills. This 
business was obtained by one of the driver- 
salesmen who took a wrong road one after- 
noon four years ago and stopped at a farm- 
house for information. The farmer told the 
driver the correct highway to take to get 
back to Winslow Mills, and he also invited 
the driver to sit down at the kitchen table 
and partake of the evening meal. 

When they finished dinner, the driver 
accompanied the farmer on a tour of the 
poultry houses on the farm, and while doing 
so, their conversation quite naturally cen- 
tered on the proper feeds necessary to main- 
tain egg production. Their ideas on the 


subject didn’t coincide. The poultryman de- 
clared that his flocks were obtaining all vita- 
mins and nutrients considered necessary for 
egg production; the driver, in a friendly 
way, suggested another mixture. 

When the driver left the poultryman’s 
home, he had a small order for feed. Within 
a few weeks the poultryman obtained better 
egg production, and the driver obtained in- 
creased orders from him plus orders from 
nearby poultrymen. 

Although Mr. Burnheimer carries an ex- 
tensive line of diversified merchandise, his 
inventories are geared to merchandise that 
will sell: Any item that doesn’t “turn over” 
to his satisfaction is considered a liability 
and is closed out as quickly as possible. He 
consistently makes a profit on feed, for it 
has a quick turnover; it’s the so-called “little” 
items on his shelves that occasionally fail to 
move fast enough to suit him. 

Cautious in the extension of credit ac- 
counts, Mr. Burnheimer does give credit to 
regular, pay-at-the-end-ofthe-month custom- 
ers who withstand a procedure of rigid credit 
examination. Sometimes a prospective credit 
customer is judged not on his ability to 
pay, but on his willingness to pay. 

Mr. Burnheimer spends most of his time 
at the store at North Waldoboro which his 
grandfather built in 1851. A separate build- 


Swinging on the Barnyard Gate 


There, fellows, is a chick that doesn't have any pantothenic acid deficiency!” 
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ing a short distance from the store is de- 
voted exclusively to feeds and allied mer- 
chandise. A considerable volume of business 
is done via telephone (Burnheimer’s had 
the first telephone in North Waldoboro) 
and the accumulated orders are relayed to 
Moses McNally, manager of the Winslow 
Mills outlet. 

The firm has purchased eggs during the 
past 80 years. The lowest price they paid was 
six cents per dozen. For several years Mr. 
Burnheimer was one of the largest egg deal- 
ers in Maine, buying and selling more than 
a million eggs weekly, and operating several 
big trailer trucks. He buys eggs at the pres- 
ent time, but the large-scale business of 
transporting eggs is now conducted by his 
son, Victor Burnheimer, Jr., and his son-in- 
law, Philip Weston. The two men devote 
their time and efforts in picking up eggs 
and delivering them to Boston firms. 

Now in its second century of service to 
New England farmers, the Burnheimer fam- 
ily of North Waldoboro and Winslow Mills 
in Maine has re-dedicated itself to the best 
interests of its customers. 


Two Litter Pig Raising Is 
Tested by Indiana Farmers 


Only slightly greater returns compensated 
for the extra work and headaches required 
by Indiana farmers who tested a two litter 
pig system, according to Purdue University. 
Seventy west central Hoosier farmers took 
part in the experiment. 

Dr. Lowell Hardin reported these advan- 
tages of the two litter plan: 

1) Selling prices averaged 5 per cent 
higher than for one litter pigs; 2) more 
pork per acre; 3) fuller use of buildings 
and equipment; 4) labor load more evenly 
distributed. 

He listed these as the points in favor of 
the single litter system: 

1) Froduction costs were 3 per cent low- 
er; 2) fewer management headaches; 3) less 
total capital tied up in buildings and equip- 
ment; 4) lower corn storage requirement; 
5) less labor. 


Dicalcium Phosphate Duty 
Proposal Opposed by AFMA 


Proposals which would place a,1214 per 
cent import duty on dicalcium phosphate 
are being vigorously opposed by the Ameri- 
can Feed Manufacturers association, accord- 
ing to William T. Diamond, the group’s 
agricultural service director. The association 
took its stand because of the current tight 
situation in phosphorus supplements for 
livestock feeding. 

Because no definite feed classification has 
been set up, the AFMA is considering phos- 
phorus feeding in the same grouping as fer- 
tilizer materials. The feed industry is ex- 
pected to be granted a hearing on the mat- 
ter before any duty is assessed, Mr. Diamond 
reported. 

@ MARINE GRAIN & FEED CO., Ma- 
rine, Ill., has opened its newly modernized 
plant. 
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Service Pages 


BS &B Farm Products Now 
Available Countrywide 


Formation of a new agricultural depart- 
ment to handle sales of its farm products 
has been announced by Black, Sivalls, & 
Bryson, Inc., Kansas City. Paul Lowry has 
been named to head the department. 

BS & B's Perfection line of grain storage 
and drying equipment now will be marketed 
on both the east and west coasts, as well as 
in the Midwest and Southwest, where distri- 
bution formerly was centered. For full de- 
tails on the Ferfection line, circle No. 20 on 
the Reader Service card. 


Hess & Clark’s NFZ Mix 
No Longer a New Drug 


Notification has come to Dr. Hess & 
Clark, Inc., Ashland, Ohio, that its NFZ- 
Mix drug has been removed from the new 
drug list of the Food & Drug Administra- 
tion. This means that feed manufacturers 
who incorporate the product in their for- 
mulas no longer need file new drug applica- 
tions with the government agency. 

For full details on the use of NFZ-Mix 
to prevent coccidiosis in poultry, circle No. 
10 on the Reader Service card. 


Develop a New Portable 
Coal Fired Grain Drier 


A portable coal fired crop drier is now 
in commercial production, according to Bi- 
tuminous Coal Research, Inc., Pittsburgh. 
The publicity agency said that the 2,600 
pound drier assembly is mounted on a two 
wheel trailer and consists of a stoker fired 
furnace with propeller type fan. 

For full details and price data on the new 
coal fired driers, circle No. 11 on the Reader 
Service card. 


* * * * * * * * 


Circle the numbers [) 


which apply to the . 
offers that interest 

* you. Then tear out * 
the card and mail it. 

* Many other Reader * 


Service offers appear 

* on other pages — don’t * 
miss them! 
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MASTER PLAN FOLDER 
McMillen Feed Mills, Fort Wayne, Ind., 
has published a new full color folder de- 
scribing its “Master plan” swine feeding 
program. Feed dealers who would like cop- 
ies of the booklet should circle No. 9 on 
the Reader Service card. 


Detjen Offers New Data 
On Controlling Insects 


Many feed dealers have found that insect 
control equipment fits into their merchan- 
dising programs and brings them a worth- 
while return. One of the manufacturers of 
such equipment, Detjen Corp. of New York 
City, offers details and prices to trade mem- 
bers. 

Detjen manufactures fly screen panels, 
fly screen doors, fly trap boxes, insect con- 
trol panels, and insect control lamps. All 
items destroy insects electrically. For details 
on the line, circle No. 3 on the Reader 
Service card. 


Hanson Chemical Perfects 
New All Purpose Sprayer 


A new 12 page illustrated booklet pub- 
lished by Hanson Chemical & Equipment 
Co., Beloit, Wis., describes fully the firm’s 
Brodjet all purpose sprayer. The sprayer 
is designed for livestock, orchards, field 
crops, spot work, and several other purposes. 

For complete details and prices on Han- 
son sprayers, circle No. 4 on the Reader 
Service card. The catalog will be sent 
promptly. 


Choline Chloride Output 
Is Increased by Nopco 


Nopco Chemical Co. of Harrison, N. J., 
has completed installation of a new choline 
chloride production unit at its plant at 
Cedartown, Ga., President Thomas A. Prin- 
ton has revealed. The new unit is con- 
structed of stainless steel with reactor oper- 
ations fully automatic. 


Dry and liquid forms of choline chloride 
are available from Nopco. For complete 
data on the product, circle No. 16 on the 
Reader Service card. 


International’s Betaine 


Now Available in West 


Appointment of H. V. Nootbaar & Co., 
Pasadena, Calif., as a distributor for Betaine 
has been announced by International Min- 
erals & Chemical Corp. of Chicago. The 
former will handle sales in California, Ne- 
vada, Arizona, and Hawaii. 

Nootbaar is a leading feed ingredient 
brokerage firm. Betaine, an animal feed 
supplement, is designed for swine, chickens, 
and turkey poults. 

For full details on Betaine, circle No. 7 
on the Reader Service card. 


NEW DOG FOOD 

Atta-Boy, a new dry dog food, is now 
being marketed by the Kellogg Co., Battle 
Creek, Mich. The manufacturer claims the 
new product has three major attractions to 
pet food buyers: nutritional balance, palata- 
bility, and low price. For details on Atta- 
Boy, including prices, circle No. 8 on the 
Reader Service card. 


Tear Out Along Dotted Line — Drop in the Mail 


Reader Service of Che feed Bag 
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Other Reader Service Items Appear in Pages Throughout This Issue 


GRAIN DRIER DATA 

Free descriptive literature on its line of 
grain driers is offered feed and grain men 
by Aeroglide Corp., Raleigh, N. C. The 
firm claims its driers have a “minimum 
number of moving parts” and are available 
in a wide range of sizes from 50 bushels up. 
For full details, circle No. 36 on the Reader 
Service card. 


FOR BALER TWINE 
For many years, baler twine has proved 
a profitable sideline item for a large per- 
centage of the feed trade. Dealer prices and 
samples of Blue Ribbon brand baler twine 
will be sent feed men who circle No. 45 on 
the Reader Service card. Malow Cordage @ 
Twine Co., Chicago, is the manufacturer. 


ON OYSTER SHELL 
Mayo Shell Corp., Houston, currently is 
offering retailers its Snow Flake oyster shell 
in 10 pound Feed-O-Mat packages. The 
new packages are shipped six to a case. For 
full details and prices, circle No. 44 on 


the Reader Service card. 


STABLE VITAMIN A 

A new bulletin describing its “stavitized™ 
vitamin A is offered members of the feed 
industry by Nopco Chemical Co., Harrison, 
N. J. The folder contains full information 
on Nopco’s vitamin A in dry form. For a 
copy, circle No. 43 on the Reader Service 
card, 


LATEST ON ANTIBIOTICS 

Literature offered to feed men without 
charge by Chas. Pfizer & Co., Inc., Brook- 
lyn, contains the latest available informa- 
tion on antibiotics, the firm claims. To get 
this literature, circle No. 42 on the Reader 
Service card. There is no obligation. 


VITAMIN A PRODUCT 

Production of Vit-A-Sta, vitamin A in a 
fine ground soybean oil meal, has been be- 
gun by Vi-D-Co., Marion, Ind. The product 
is claimed to offer minimum deterioration of 
vitamin A content when stored. For litera- 
ture, prices, and other data, circle No. 41 
on the Reader Service card. 


Bulk Feed Handling Body 
Is Marketed by Wenger 


Wenger Mixer Co., Sabetha, Kan., has 
marketed a new self unloading bulk feed 
handling truck body. Driven by a 1% 
horsepower and 1 horsepower electric mc- 
tor, the body permits unloading on a 180 
Gegree arc around the rear of the truck. 

For prices, specifications, and other data, 
circle No. 34 on the Reader Service card. 
They will be mailed promptly. 


Easy to Change Listings 
On These Price Boards 


Attractive, easy to change price boards 
for feed salesrooms are offered retailers by 
Fruchey Service Co. of Napoleon, Ohio. 
Eighteen by 36 inches in size, the boards 
will hold up to 21 lines of items and prices. 


Priced at $15.95, the boards are available 
immediately. For literature and full specifi- 
cations, circle No. 31 on the Reader Serv- 
ice card. 


CRUSHER-FEEDER 


Its two roll type crusher-feeder will save 
feed mixers money regardless of the make 
hammer or attrition mill they use, accord- 
ing to Duplex Mill & Mfg. Co., Springfield, 
Ohio. The crusher-feeder is designed for in- 
stallation ahead of the grinding mill. For 
full information and prices, circle No. 39 
on the Reader Service card. 


OFFER WEATHER FORECASTER 


Retailers handling Calf-Pab, a new milk 
type feed, are offered a unique weather 
forecaster with each ton order, according 
to Blatchford Calf Meal Co., Waukegan, 
Ill., the manufacturer. The forecaster is 
said to give accurate weather information 
24 hours in advance. For details on Calf- 
Fab and the forecaster offer, circle No. 37 
on the Reader Service card. 


Circle What You Want on Other Side 


No 
Postage Stamp 
: Necessary : 


If Mailed in the 
Uniied States , 


BUSINESS REPLY CARD 
FIRST CLASS PERMIT NO. 2111 SEC. 34.9 P. L. & R. MILWAUKEE, WIS. 


Benuary 1952 
mmader Service 


Che feed Bag 


1712 West St. Paul Avenue 
Milwaukee 3, Wisconsin 


ELEVATOR BUCKETS 

New literature published by Screw Con- 
veyor Corp., Hammond, Ind., describes in 
detail the advantages claimed by the firm 
for its Nu-Hy grain buckets. To receive 
these data, simply circle No. 38 on the 
Reader Service card. 


ESPECIALLY FOR TURKEYS 
Dr. Salsbury’s Laboratories, Charles City, 
Iowa, is now marketing a new product, 
Histostat soluble, designed especially for 
turkeys. The product is a protective against 
blackhead. For details and prices, circle No. 


40 on the Reader Service card. 


HI-LO CONVEYOR 
Prices and specification data on the Hi-Lo 
conveying stacker are offered trade mem- 
bers by Frank A. Kremser & Sons, Inc., of 
Philadelphia. The conveyor is designed for 
bags, boxes, and bundles. For full informa- 
tion, circle No. 32 on the Reader Service 
card. 
FOR GRAIN STORAGE 
Considering the purchase of new grain 
storage equipment? If so, you may be inter- 
ested in new data on BS & B tanks offered 
by Black, Sivalls & Bryson, Inc., Kansas 
City. Circle No. 33 on the Reader Service 
card for full details. 


New Pigment Emulsion for 
Poultry Now Available 


Marketing of Super-Tonic, a new pig- 
ment emulsion for poultry, has been an- 
nounced by Coastal Laboratories, Toms Riv- 
er, N. J. The product is claimed to elimi- 
nate effectively the condition often called 
“green legs.” 

Developed by Dr. George H. Lubar, 
Coastal’s director, Super-Tonic is packed in 
50 gallon drums. Twenty pounds are ade- 
quate for one ton of feed, according to the 
manufacturer. For full details and prices, 
circle No. 30 on the Reader Service card. 


Seedburo $79.50 Inter-Com 
Utilizes Wireless Plan 


Inset shows one unit of the Vocatron, new 
wireless inter-communication system offered 
to the feed trade by Seedburo Equipment 
Co., Chicago. 
Range of the 
system is 
claimed to be 
half a mile. 
To operate, 
units need 
only be plug- 
ged into elec- 
trical outlets. 

Basic equip- 
ment for the Vocatron system—two units— 
sells for $79.50. For full information on the 
wireless inter-com, circle No. 46 on the 
Reader Service card. 
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west coast condensed 


FISH SOLUBLES 


B-12 ..and lots more, too! 


Proper nutrition is an important part of the conditioning of breeding flocks that produce “good eggs”. 
Condensed fish solubles puts the important “carry-over” factors into the ““good egg” that gets chicks 
and poults off to a fast start. Paproco west coast condensed fish solubles is a proved, rich, natural 
source of Vitamin B-12 and other growth factors (fish solubles factor) still unidentified, as well as an 

- important source of all the known B-complex vitamins, trace minerals, and amino acids from fish proteins. 
It is guaranteed to contain 0.25 mgs. of B-12 per pound.* Three percent (60 lbs.) Paproco condensed 
fish solubles added in a ton of feed will furnish 15 mgs. of B-12, which is ample for the nutritive allow- 
ances of both swine and poultry in any practical ration. 


. *Microbiological Assay with L. Leichmannii 


Data on the amino acid analysis of protein and B-complex vitamins furnished on 
request. Made by the Lassen Process, Paproco is a product of Pacific Processing 
Corp., world’s largest producer of fish solubles. Write for descriptive booklet. 


704 SPRING LOS ANGELES 14 MUTUAL 1371 


BOARD OFTR 


DE BLDG.* CHICAGO 4¢HARRISON 7-7191 
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“It wasn’t until I saw a survey of feed sales two 
years ago that I realized just how serious our 
competitive position was. Back in 1940, our 
brand ranked second in sales in our area. And, 
now, here we were in sixth place, even though our 
dollar volume was up some. 

“It all started after the war when several new, 
well promoted brands of feed came into our ter- 
ritory. Then, one after another, revolutionary 
important nutritional discoveries—vitamin 
the antibiotics, better knowledge of ingredient 
interrelationships—caught us unprepared. 

“We needed help and we knew it. Because of 
the excellence of their, products and their rep- 
utation for pioneering advanced nutritional 
methods, we decided to discuss our problem 
with the Dawe’s Nutritional Laboratory people. 
In several meetings with a Dawe’s representa- 
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tive, we worked out a plan designed to put 
new life in our business. The first and most 
important step was a complete analysis of all our 
formulas by Dawe’s Formula Audit Bureau. A 
new set of formulas exclusively for our use was 
developed. These were based on the specific 
needs of feeders in our area, as well as our pro- 
duction facilities. 

“Our feeds are now fortified and improved 
with Dawe’s Vitamelk Base. We soon discovered 
that this comprehensive multiple vitamin-trace 
mineral-antibiotic fortifier not only gives our new 
formulas outstanding nutritional advantages but 
eliminates the disadvantages and uncertainties 
of pre-mixing and actually saves us money. 

“Now that Dawe’s has relieved us of our for- 
mula and fortification problems, I’m able to spend 
more time on my real job—SALES.” 


Dawe’s, the nation’s leading vitamin nutritionists, offer a complete nutri- 


tional program to progressive feed manufacturers. 


For more complete 


details about Dawe’s products and services, please write on your letterhead. 


manufacturing company 


4800 S. RICHMOND STREET, DEPT. F. B. 12, CHICAGO 32, ILLINOIS 


World’s Oldest and Largest Specialists in Vitamin Products for Feeds 
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ere’s Another Store Tomorrow 


Pop’s Proves Fabulous Project For English 


@ HALF HEARTED efforts to estab- 
lish new feed store departments seldom 
succeed, according to Henry English, 
owner of Pop’s Farm & Ranch Store 
in Lubbock, Tex. Mr. English gives 
this advice, “Don’t try to go into a 
department until you're in a position 
to go into it completely. Then spend 
your money in advertising and follow 
it up.” 

This advice of Mr. English’s is the 
basis for the unusual success of his 
thriving feed and farm supply firm. 
He has gone all out in making use of 
almost every advertising medium in 
order to get Texans in his sales terri- 
tory to become familiar with Pop’s 
Farm €& Ranch Store. The result has 
been that since the store first opened 
in January, 1948, each month’s busi- 
ness has been double that of the pre- 
vious month, with but two exceptions. 


Henry English was broke when he 
decided to go into the feed business. 
A former cosmetics salesman, he al- 
ways has held an intense interest in 
merchandising and is a student of 
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business successes and failures. When 
he decided to open a feed and farm 
supply business, he had definite ideas 
on the kind of a store he wanted to 
operate. 


His conception of what made up 
an attractive store included tile floors, 
lots of glass, fluorescent lighting 
throughout, and lots of eye appeal. 
The unique store front literally stops 
traffic with the six tremendous blocks 
that are set out in front of the build- 
ing. Painted in red, each block is ap- 


HENRY ENGLISH 
He was broke when he decided. 


proximately four feet high and three 
feet square. It was all a part of Mr. 
English’s plan that the building had 
to be unusual. 


At the time the store was opened, it 
was one of the most elaborate in the 
nation. But Henry English had gone 
the limit. He had spent all his money 
for a front, for atmosphere, for fix- 


STREAMLINED and eye catch- 
ing from every angle, Henry 
English's big feed and farm 
supply store at Lubbock, Tex., 
is doing a tremendous volume 
of business. The front exterior 
and scientifically lighted and 
arranged displayroom are typ- 
ical of the future planning evi- 
dent throughout the business. 


tures, and displays before he bought 
any merchandise. As a result, the firm 
was actually broke when it opened its 
doors. 


But the store front that Henry Eng- 
lish banked on achieved what he had 
hoped for in creating confidence and 
a feeling of stability. Before the busi- 
ness was two weeks’ old, the firm had 
received two $5,000 orders for mer- 
chandise it didn’t have. But the 
owner's years of private research in- 
cluded a study of getting desirable 
merchandise on hand when it was 
needed. The two large orders were 
filled and on time. 


“Pop's Farm & Ranch Store uses 
all forms of advertising, day in and 
day out”, Mr. English noted. “We 
don’t skip a one.” 


Each day from 12:45 to 1 p.m. a live 
hillbilly broadcast takes place in the 
front of the store and draws large 
crowds. This group of entertainers, 
known as the Plains Riders, has been 
on the air daily for KFYO for 15 
years. The program has a tremendous 
appeal for Pop’s Farm & Ranch Store 
customers. Last spring the Plains Rid- 
ers gave away 10,000 chicks on free 
chick day and more than 1,700 persons 
jammed the store. 


The store carries a news broadcast 
twice a day and sponsors the baseball 
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game broadcasts on the radio. Newspaper 
advertising, magazines, and direct mail also 
are used. Outside salesmen, billboards, the- 
ater shorts, calendars, and give-away mer- 
chandise also are used to keep the store in 
the minds of agricultural folks. Each year, 
$1,500 in merchandise is given away. The 
customer gets a coupon with each purchase 
and these count towards premiums. 

“Nomenclature is always important to a 
firm”, is Henry English’s belief and he se- 
lected the name “Pop's” because it is his 
father’s nickname and is catchy and short. 
He figures a “Pop” is a person everyone has 
in common and it is human nature to be 
drawn to the name. It is his opinion that 
the name “Pop's” has made for confidence 
and is easy to remember. He considers this 
very important to the business. 

Spotless, carefully arranged merchandise 
makes up the extensive animal health de- 
partment, the elaborate seed department, 
and the farm tool section. Custom grinding 
accounts for a large part of the firm’s vol- 
ume. Located away from the heart of Lub- 
bock’s down town traffic congestion the 
store has parking all around the building 
and thus enjoys the advantage of easy access 
to the merchandise within. 

Henry English loves a joke and he is 
forever telling one or listening to a humor- 
ous yarn. He likes to tell them on his store 
whenever possible. Two oft-repeated stories 
concern the store deal with the display of 100 
ducks last Easter. A woman asked how they 
got the ducks. 

The answer was, “We flew them here 
from a hatchery in Indiana”. 

The woman was amazed. “Who would 
think that tiny things like that with wings 
no bigger than they have could fly down 
here!”, she marveled. 

Pop’s Farm & Ranch Store draws trade 
from a 300 mile radius. The firm has put in 
a barn building department that has proven 
very profitable. The barns are sold and 
then constructed on the spot. “To show you 
what advertising can do”, beamed Mr. Eng- 
lish, ““we had an inquiry from St. Louis for 
a barn. We sold a barn at Ozona, Tex., 300 
miles away, over the telephone, through 
an ad.” 

Pop's buys merchandise by the truckload 
and carload all over the United States. The 
firm keeps the long distance wires humming 
and makes use of this method more than 
any other to secure the never-ending hunt 
for desirable merchandise. The store is re- 
garded as being the largest dealer in insecti- 
cides in the area. Henry English is very at- 
tentive to having merchandise when the 
people want it. He is particularly proud of 
the system employed by the firm which en- 
ables them to conserve on storage space. 
“We get away from a lot of storage prob- 
lems”, points out Henry, “by seeing to it 
we have merchandise on hand at the time 
the consumers demand it. The timing is the 
important thing here and we try to have 
feed and other supplies coming in just 
when the customers want to take it out.” 

Farm chemicals make up the biggest vol- 
ume of the store’s sales. The owner esti- 
mates that the firm will sell more than 5 
million pounds of cotton dust in 1951. All 
of this turnover is in 60 days and most of 
it in two weeks’ time. During the run, 50 to 
75 trucks haul merchandise. Plans call for 
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the expansion of the building as soon as 
more space is available. 

Henry English refers to his training of 
personnel as a culling process. “We do this 
to develop the personnel we want. Em- 
ployes are started at a modest salary and 
advanced fast to get desirable workers. 

“We try to devote 24 per cent of our 
total volume to advertising. We run as high 
as 600 individual sales a day which makes 
for a tremendous flow of traffic,” Mr. Eng- 
lish stated. 

Young English’s merchandising program 
includes the giving away of 10,000 whistles 
each year to Lubbock school children on 
booster trips to the South Plains Fair. Thirty 
counties’ farmers enter the fair and the store 
is known far and wide through this partici- 
pation. The champion barrow in the junior 
fat stock show has been bought by this pro- 
gressive store the last two years. The price 
paid each year has been $2.55 a pound. This 
year the firm is giving $500 in six prizes to 
4-H club boys for best production on five 
acres of cotton in Lubbock county. 

Operating Pop’s Farm & Ranch Store is 
a family affair. Henry’s brother, Garth, is 
feed engineer, feed advisor, and in charge 
of veterinary supplies. His father, J. H. 
(Pop) English, has charge of pasture grass, 
seeds, wells, pumps and all irrigation equip- 
ment, 

In September, 1951, Henry English was 
responsible indirectly for a world’s record 
price being paid for a bale of cotton and 
thereby got a great deal of publicity he 
hadn’t figured on. A young Slaton, Tex., 
farmer brought in the first cotton bale of the 
season and Henry English was greatly dis- 
appointed when his bid of $1 a pound at 
the auction was the highest offered. 

The auctioneer, after repeated attempts to 
get a higher bid, had to announce that the 
bale was sold. Just as the bidding was closed 
two men rushed up and asked that it be re- 
opened. They explained they had been 
mixed up on the time the auction would 
start. Mr. English said it was all right with 
him, the bidding was reopened and between 
Henry and the two men the cotton was sold 
at a world’s record price of $3.70 a pound. 
For his good sportsmanship, Henry English 
was photographed, along with the other 
principals in the auction, and the picture 
and story appeared on the front page of 
Lubbock’s daily paper. 

The amazing growth of Fop’s Farm & 
Ranch Store is in tune with the develop- 
ment of Lubbock itself. Lubbock is recog- 
nized as the fastest growing city in the 
plains of Texas. With a population of 
75,000, this city and the county in which 
it is located turn out more cotton than any 
of the other 18 counties that make up the 
south plains. These 18 counties produce 
more cotton than any other spot in the 
world. 

Henry English’s faith in the value of put- 
ting up a store that would radiate confidence 
and eye appeal has never been weakened. 
The day the store opened 25,000 people 
were on hand. 

Sales in 1950 were 114 million dollars. In 
1951, this figure probably was doubled at 
the rate the volume has been soaring. 

@ WILLIAM DUSTIN, Pittsfield, Ill, is 
constructing a new feed mill. 


Complaint Against Stonemo 
Is Dismissed by the FTC 


In an order issued without prejudice, the 
Federal Trade Commission has dismissed a 
compaint against Stone Mountain Grit Co., 
Lithonia, Ga. The FTC originally had 
charged that Stonemo falsely advertised its 
poultry grit. 

These statements are extracts from the 
FTC's dismissal order: 

“The company's grit consists of small, 
uniformly graded pieces of crushed granite 
rock. This grit when consumed by poultry 
lodges in the gizzard. The gizzard is a mus- 
cular organ which uses such grit to crush 
and grind food eaten by the poultry and 
thus performs an important function in aid 
of the digestive process. Without any hard 
objects in the gizzard, poultry are unable 
to adequately digest a diet consisting of 
anything of a fibrous nature or anything 
coarser than finely round mash. 

“The record shows that if grit is fur- 
nished to confined poultry fed a diet con- 
taining no coarse or fibrous material requir- 
ing grinding, no appreciable saving in feed 
results. However, furnishing a grit to con- 
fined poultry fed a coarser diets in a better 
utilization of such diet and therefore a sub- 
stantial saving in feed... .” 

“There are certain large areas of the 
country,” the commission said, “in which 
there is not a sufficient amount of gravel 
naturally available in the pastures to supply 
the needs of poultry. In such areas the sup- 
plying of grit results in great savings in 
feed. The greater weight of the evidence 
shows that even in those areas where there 
is available an ample supply of suitable 
gravel, furnishing a commercial grit may 
result in a substantial saving in feed costs.” 


Crop Species Are Improved 
By Increasing Chromosomes 


Fifteen years of research have given agri- 
cultural scientists considerable information 
on how crop species may be improved by 
increasing the number of chromosomes. 
That was what Dr. S. L. Emsweller of the 
Department of Agriculture reported recent- 
ly at the 50th anniversary seminar of the 
Bureau of Plant Industry. 

Prospects resulting from the work are 
encouraging in certain crops, he said. How- 
ever, Dr. Emsweller noted that spectacular 
results predicted in 1937 have not come to 
pass. These predictions were based on the 
use of the poisonous drug, colchicine, in 
doubling the number of chromosomes in 
certain plants. 


@ SHEARON & MALLOY, Macon, Mo., 
have opened a new feed store. The owners 
are Arnold H. Shearon and Ferry Malloy. 


DUDLEY PROMOTED 

Elevation of J. Fred Dudley to chief engi- 
neer of Commercial Solvents Corp., New 
York City, has been announced by the firm. 
Mr. Dudley, who formerly was assistant 
chief engineer, succeeds Homer Kieweg. 
Mr. Kieweg has been named manager of 
the production department's central division. 
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of the Vitamin A content 
in your feeds...when fed? 


>) t’s not difficult to make feeds that contain the correct amount of Vita- 
> min A... when mixed. But how about “A” content ... when fed? 
| Too often, there’s a serious difference! 


al Vitamin A is destroyed rapidly by feed pelleting, heating, long 
storage, and high summer temperatures. Its destruction is even more rapid, 
more serious in feeds containing large amounts of minerals, blood meal, dried 
whey and similar ingredients. How rapid? How serious? 


In a recent test, a calf meal fortified with Vitamin A oil retained only 38% 
of its “A” content after two months’ storage at 77° F. BUT, when fortified 
with NOPCO® Stavitized Vitamin A, this feed retained 90% of its potency after 
storage twice as long under identical conditions. 


You can be sure with NOPCO Stavitized Vitamin A! 


NOPCO Stavitized Vitamin A, in dry form, 
is the pioneer stabilized true Vitamin A. 
The exclusive NOPCO Stavitizing process 
(U. S. Patents Pending), seals in the Vita- 
min A with edible micro-crystalline wax and 
effectively protects it against air and Vita- 
min A destructive feed ingredients. 
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Stop wasting money by adding excessive 
amounts of “A” to take care of guessed-at 
vitamin losses. Be sure of enough Vitamin 
A in your feeds ... when fed! Write us 
today for complete product and use data on 
NOPCO Stavitized Vitamin A. Ask for Bul- 
letin #AO-6. It’s FREE. No obligation. 


CHEMICAL COMPANY 


Harrison 2, New Jersey 


Richmond, Calif. 


RELY 


B-12 feed supplement. 


on these Quality 

Vitamin Products 
for your feeds 

NOPCO B Vitamins — 


riboflavin, calcium pantothenate, 
niacin, choline chloride, Vitamin 


NOPCO A &D Vitamins — 


a complete line of dry Vitamin A 
and D products and Vitemin A and 


pa EVOLVED THR 


prestarch) 


© 1951, NOPCO Chemical Company 


Harrison, N. J. 


VITAMIN A 
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Study the New Tax Law 


Many Points Deserve Careful Scrutiny 


@WHENEVER there is a major change in 
the federal income tax laws, busy taxpayers 
who do not have the time to study the 
changes find themselves misinformed on 
many important points. 

You will undoubtedly be reading this be- 
fore filing your tax return for 1951 and 
perhaps we can enlighten you on some of 
the changes that have proven a bit confusing 
to other taxpayers. - 

Let us discuss the individual income tax 
return, which must be filed on or before 
March 15, 1952, if you are reporting on a 
calendar year basis. 

What do we mean by a calendar year 
basis? 

A calendar year begins Jan. 1 and ends 
Dec. 31 and a taxpayer who reports income 
and expense during this period is reporting 
on a calendar year basis. Most individuals 
report on this basis. If a taxpayer picks an 
ending other than Dec. 31, he is reporting 
on a fiscal year basis. 

Since the new rates on individuals changed 
Nov. 1, 1951, the calendar year taxpayer 
will be paying 10 months of his taxes on 
the old rates and two months on the new 
rates, but the treasury department has pro- 
vided a table of rates so the calendar year 
taxpayer does not have to work out a special 
computation. The fiscal year taxpayer must 
pro rate his tax according to the calendar 
months before and after the rate change, 
Nov. 1, 1951. He must use both the old 
and the new rate tables to arrive at his tax. 

Perhaps the most confusing thing about 
the revenue act of 1951 is that some of the 
important changes do not affect 1951 at all 
as far as calendar year taxpayers are 
concerned. 

For example, last month we mentioned 
extra benefits as “head of a household”. If 
you are the unmarried head of a household, 
your taxes will be lower for 1952 but 1951 
calendar year taxpayers will not be affected 
by this. Fiscal year taxpayers for taxable 
years beginning after Oct. 31, 1951, will get 
the full benefit of this change. These fiscal 
year taxpayers will compute their taxes on a 
special table, which will give them about 14 
of the benefits that a married couple gets 
on a joint return. : 

Last month we also mentioned the change 
in the treatment of long term gains. For the 
1951 calendar year, taxpayers will treat 
capital gains and losses as they treated them 
in 1950, with a few exceptions which we will 
explain later. 

Calendar year taxpayers on the 1952 tax 
return will not be able to offset two dollars 
of long term gain with one dollar of short 
term loss. On your 1951 tax return you can 
divide your long term gains and losses in 
half before netting them against short term 
gains and losses. On your 1951 return your 
two dollars of long term gain will still offset 
one dollar of short term loss. On your 1952 
return you will offset all capital gains and 
losses against each other at 100 per cent. 
Then if you end up with a net capital gain, 
only half of it will be taxed. And the maxi- 
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mum tax of 26 per cent will apply (25 per 
cent on your 1951 return). 

Calendar year taxpayers should note care- 
fully these changes in the treatment of capi- 
tal gains and losses. Here are the exceptions 
mentioned above: 

(1) Special treatment when you sell your 
residence in 1951. In 1950 if the sale of 
residence resulted in a gain it was taxable. 
If it resulted in a loss you could not deduct 
the loss. 

In 1951 the gain is not taxable if you 
buy or build a new home and pay as much 


home becomes the cost of the new. If in 
the swap you get some cash, the cash is con- 
sidered gain. Your adjusted cost on your 
new home then is arrived at by adding the 
cash paid to the cost of your old home. 

(2) New holding period on_ livestock 
gains. Livestock includes draft breeding or 
dairy animals. The livestock must be held 
for at least 12 months to get long term 
capital gains treatment. In 1950 the holding 
period was at least six months. It must be 
remembered that livestock (and other assets 
used in a trade or business) are not capital 
assets, but the taxpayer is allowed special 
treatment of this type of assets under section 
117-J of the internal revenue code. The 
code says that all long term gains and losses 
of this type should be taken into considera- 
tion and if a net gain results the taxpayer 
treats the gain as a long term capital gain 
and only 50 per cent of the gain is subject 
to tax (but not more than 25 per cent of 
the total gain) and if a loss results the loss 
is treated as an ordinary loss and is fully 
deductible. 

(3) Growing crops sold with the land 
are now allowed the special treatment given 
assets used in a trade or business under 
section 117-J. The treasury department pre- 
viously considered growing crops as prop- 
erty for sale to customer and profits would 
then be taxed at ordinary rates. Under the 
new law the maximum tax on a gain cannot 
exceed 25 per cent and losses are deductible 


(or more) as received from the sale of your 
old residence. Here are some things you 
must clearly understand. Your residence is 
your principal home, even if it be a trailer 
or a houseboat. If you have two homes you 
have tax freedom on the principal one only. 
A residence can include a place used partly 
for business—you get the tax freedom only 
for the gain from the part used for your 
residence. You must buy within one year 
before or after you sell your old home or if 
you build you must start building within 
one year before or after your sale and oc- 
cupy your new home within eighteen months 
after your sale. 

You still have to report a gain on the 
sale of your old residence if you pay less 
for your new home than you got for the 
old one. You must adjust the cost of your 
new home by the non-taxable gain you may 
have on the sale of the old residence. Some 
examples of how it works are shown in the 
table. 

Suppose you trade your home for anoth- 
er? There is no gain. The cost of your old 


in full. For the calendar year 1951 taxpayers 
can treat the sale of land, trees, fruit, and 
growing crops as one sale of one unit. 
We feel we should remind all feed dealers 
again that in addition to the income tax 
they will have to pay this year, a great many 
feed dealers will be paying social security 
taxes for the first time. An interesting fact 
turned up in a recent census bureau spot 
check of small business. The survey showed 
a majority of small business men did not 
know they have been covered by the social 
security act since January, 1951. In previous 
articles we suggested that feed dealers not 
having social security numbers contact their 
nearest social security board. You will need 
your number in filing your 1951 income tax 
return. You will have to pay 214 per cent 
tax on the first $3,600 you earn. If your 
business is incorporated you are already 
under social security. Taxpayers operating 
as sole proprietors or partnerships will all 
be affected this year. Payment of your social 
security taxes will be due on or before 


(Concluded on page 63) 


Selling 
Cost of Price of Non- 
Old Old Taxable 
Residence Residence Gain 
$10,000 $15,000 $5,000 
10,000 15,000 5,000 
10,000 15,000 4,000 
10,000 15,000 0 
10,000 9,000 0 
19,000 9,000 0 


Cost of Adjusted Taxable 
Building or Cost of Gain on 
Buying New New Old 

Residence Residence Residence 
$16,000 $11,000 None 
15,000 10,000 None 
14,000 10,000 $1,000 
9,000 9,000 5,000 
9,000 9,000 1,000 Loss* 
15,000 15,000 1,000 Loss* 


(*Loss on sale of personal residence is not deductible) 
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Te S is Dr. Hess & Clark — or specifically this 
376 Acre Research Farm is one of the major 
factors back of the efficiency and the uniformly 
high quality of Dr. Hess products. Here, under 
general farm conditions, animal diseases are 
studied and products are developed and per- 
fected for the treatment of those diseases. Add 


to this farm a modern manufacturing plant, prac- 
tical laboratories, and a staff of men recognized 
as leaders, back all this with the knowledge 


gained in 58 years’ experience in making animal 


health products and you have a picture of the 
institution that is Dr. Hess & Clark, Inc. — 
and the reasons back of its continuing growth. 


DR. 
ASHLAND, 


HESS & CLARK, INC 


Typical Dr. Hess 
PRODUCTS 
Vv 


NFZ-MIX 


(NITROFURAZONE) 


A Dr. Hess & Clark development 
that has proved very effective and 
economical as a prevention and 
treatment for coccidiosis (cecal 
or intestinal). Since nitrofura- 
zone or its end products do not 
accumulate in the flesh of 
chickens, mashes containing this 
drug may be fed right up to 
marketing time for broilers — 
or until pullets are housed. 


NICOZINE 


A nicotine bentonite, phenothia- 
zine mixture developed by Dr. 
Hess scientists, Harwood and 
Guthrie, and recognized as most 
effective in the treatment of large 
round worms (ascaridia) and 
cecal worms (heterakis) in 
poultry when fed in the mash. 
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When your feed contains recommended 
amounts of low-cost, reliable MEGASUL* 
Nitrophenide 25% in Extracted Soybean 
Oil Meal Mixture** Lederle, the coccidi- 
osis headache is essentially over for your 
customers. 


MEGASUL’s relatively low toxicity has 
made it famous for flexibility in use at all 
seasons under all climatic conditions. 
MEGASUL has proved highly effective 
throughout the country against the common 
types of coccidia that kill and stunt — the 
coccidia that cut down the profits of poultry- 
men and the sales of feed manufacturers 
and dealers. 


MEGASsUL is available only to feed manu- 
facturers. It is incorporated in manufac- 
tured feeds for continuous low-level feeding 
for prevention of outbreaks of coccidiosis. 


If you are not now using MEGASUL, ask 
that a Lederle Animal Feed Department 
representative call. You will find that not 
only is he equipped to discuss your problem, 
but, also, is in a position to draw upon 
Lederle research personnel’s vast reservoir 
of experience in nutritional and livestock 


problems. 
*Reg. U. S. Pat. Off. 
*#U. S. Pat. No. 2,510,486 


Animal Feed Department 


LEDERLE LABORATORIES DIVISION 


30 Rockefeller Plaza 9 4meR/cAN Ganamid company New York 20,N. Y. 
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Here’s What You Bought Last Month 


Purchasers Get Detailed Summaries From Butterof 


@ MONTHLY itemized statements of 
feeds and farm supplies purchased are 
sent to his customers by Henry Butter- 
of, feed retailer at Egg Harbor City, 
N. J. These summaries of purchases 
differ from the usual statements in that 
they are designed so that a farmer can 
easily check feeding efficiency of his 
livestock and poultry through their 
use. While they serve also as state- 
ments in the usual manner, these pur- 
chase summaries enable farmers to 
keep up to the minute on the value 
their animals and birds are getting 
from the feed they consume. 


“We make up all our summaries in 
triplicate,” Louisa Butterof, the own- 
er’s daughter, explained. “One is re- 
tained by us, another is sent the cus- 
tomer. The third copy is used when 
we get a call from a customer who re- 
quests a quarterly, semi-annual, or an- 
nual summary.” 

In 1950, Mr. Butterof sold more 
than 2,500 tons of feed. Of this vol- 
ume, about 1,300 tons were Beacon 
brand; 620 tons were Eshelman Red 
Rose; and another 600 Butterof’s own 
White Horse brand. This substantial 
volume compares favorably with the 
few hundred pounds being sold weekly 
when Mr. Butterof took over the firm 
23 years ago. 

With the passing years, Mr. Butterof 
took in his three sons, Thomas, Wil- 
liam, and Henry Jr. Daughter Louisa 
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THESE THREE young people 
prepare special monthly state- 
ments of purchases for their 
farmer customers around Egg 
Harbor City, N. J., summaries 
which are extremely popular. 
Henry Butterof is at the left, 
his sister Louisa in the center, 
and brother Thomas at the 
right. Their father heads the 
firm, while the young people 
handle most of the operations. 


handles the office work and bookkeep- 
ing with two additional employes 
rounding out the Butterof staff. 

Young Henry and Thomas work in 
the feed mill and make deliveries, while 
William has taken a keen interest in 
helping poultry raisers with their 
flocks. For the past several months he 
has been making regular visits to cus- 
tomers and prospects, learning the fun- 
damentals of helping poultrymen with 
their problems. At a later date, he ex- 
pects to take courses in poultry raising 
which will help him even more. 

The area serviced by Butterof’s is 
almost 100 per cent devoted to the 
raising of layers and the business han- 
dles a complete line of feeds and sup- 
plies for them. 


“When my father first took over 
the business, he did his own buying, 
selling and delivering,” Louisa But- 
terof explained. “But now we have 
divided the duties of the firm because 
they have grown too heavy and each 


of us assumes a portion of responsi- 
bility. In addition to my brothers car- 
rying out their responsibilities, we have 
two deliverymen who have been with 
us for 15 years. They are so familiar 
with the customers that they are look- 
ed upon as regular members of the 
family.” 

In addition to the sale of formula 
feeds, the firm does considerable cus- 
tom mixing for poultry raisers. Many 
poultrymen still have their own for- 
mulas and the mill is always ready to 
service them. 

The mill equipment includes a Pro- 
dell hammer mill, a Blue Streak corn 
cracker, one Kelly-Duplex vertical mix- 
er for grains and another for mashes, 
a Richardson automatic bag scale that 
is on a dolly so that it can be pushed 
from one bin to another, a Hanes 
scratch mixer, and a Union Special 
automatic sewing machine. 

The weight of the sewing machine 
is counter balanced with a weight over 
a pulley so that the operator sewing 
the bag has little effort in handling 
the machine. 

One side of the mill has a large 
platform so that it accommodates two 
railroad cars. The firm stocks all its 
feeds by brand in the mill, Beacon 
feeds in one section, Eshelman in an- 
other, and its own White Horse brand 
in still another. 

The White Horse brand was given 
this name because the firm is located 
along the White Horse pike, a main 
thoroughfare between New Jersey 
points and Philadelphia. It was felt 
that this brand name helped to iden- 
tify the location of Butterof’s as well. 

Bulk deliveries of grain are made 
at the rear of the mill. The grain then 
travels up to the bins and from the 
bins drop by chute to a pit in the floor 
of the mill, where it goes through the 
hammer mill, is screened and cleaned, 
and then taken out as needed. Oats 
also are taken to the bins by elevator. 

The firm allows its customers 30 
days’ credit and 2 per cent discount if 
bills are paid within 10 days. Every 
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time that a delivery is made, the driver gets 
the order for next week's delivery. 

Louisa has all the firm’s customers routed 
as to the section of the trading area, such as 
Egg Harbor City, New Gretna, Point Re- 
public, Elwood, and other localities. Trucks 
make a regular delivery to each area weekly 
and if Louisa finds that a certain customer 
doesn’t have an order for delivery, she 
makes a phone call to get the order. 

“Usually the customer will pay the driver 
when the delivery is made and give him 
next week’s order,” Miss Butterof noted. 
“Of course this may vary, but the point is 
that we always make a weekly contact with 
the customer. This helps to bring us closer 
to them and they rely upon us for regular 
service.” 

The firm also handles a complete line of 
poultry supplies such as brooders, feeders, 
nests, electric and coal heaters, and other 
supplies. This is for the accommodation of 
poultry raisers and is considered a sideline 
by the firm. 

An ample stock of Beacon and Eshelman 
dog foods are always available, as are pet 
remedies. This helps to round out the de- 
mands that customers may place upon 
Butterof. 

“Our entire family tries to take as much 
an interest in civic life as possible,” declared 
Miss Butterof. “This helps to build our repu- 
tation for the present and the future.” 

In the latter endeavor, Louisa is a 4H 
club leader, which has helped her make 
many acquaintances. When a quail project 
was started recently, she was asked to sup- 
ply the necessary quail feed and supplies 
and now feels that a profitable sideline is 
going to develop. Her other brothers be- 
long to farm groups so that the future of 
the business is now being prepared by the 
contacts that the younger Butterof’s are 
making. 

In all they do, Henry Butterof and his 
family keep as their constant goal all-around 
service to their New Jersey farmer customers. 


C.C.Barnes New President 
Of Acme-Goodrich Concern 


Claude C. Barnes is the new president of 
Acme-Goodrich, Inc., Indianapolis. The 
election of Mr. Barnes was announced by 
the firm’s board of directors after a special 
meeting held Dec. 20. 

The new president formerly was executive 
vice president and general manager of the 
firm. He has been associated with the Good- 
rich organization for 42 years. 

Mr. Barnes is a past president of the 
Indiana Grain & Feed Dealers association 
and of the Indiana Wholesale Seed Dealers 
association. 


@ COLLINS-MADDOX CO., Elk City, 


Okla., has opened a new feed store. 


NEW ELECTRIC TRACTOR 

Production of a new medium duty elec- 
tric tractor has been begun by Mercury Mfg. 
Co., Chicago. The two wheel drive vehicle 
is rated at 400 pounds normal and 2,000 
pounds maximum drawbar pull. For full 
details, specifications, and prices on the new 
Mercury tractor, circle No. 29 on the Rea- 
der Service card. 


Everything is subject to change. We hope you will like this change in 
appearance of Custom Mix from a one column to a two column feature. 

Our area this winter has had more snow so far than we normally have in an 
entire winter. This has encouraged skiing and also a few mishaps among the 
feed trade. Eric Engler, Teweles Seed Co., Milwaukee, cracked a bone in his 
ankle on the slopes at Slinger, Wis., and Fred Gabrielson, Milwaukee Feed 
& Grain Co., Milwaukee, fractured a bone in his left hand and cracked his 
skull in a skiing accident. 

Ernie Kessler, Ames-Burns Co., Jamestown, N. Y., sends a penny post card 
Christmas greeting with the note that this will be the last time he can send 
a greeting for a penny—two cents starting January 1. The National Cotton 
Council reports that the newest fashion trend for young men in 1 the Philippines 
is the fertilizer sack sport shirt, made from bags shipped | 
under Marshall plan auspices. 


Dr. Paul D. Harwood (inset) head of the research staff 
of Dr. Hess & Clark, Inc., Ashland, Ohio, has been elected 
vice president of the American Society of Parasitologists 
at its recent annual meeting. At the session, Dr. Harwood 
presented a paper reporting results of recent trials with 
nitrofurazone fed continuously for control of avian cocci- 
diosis under conditions of natural infection. 


Word from the Milwaukee Sentinel is that Betty Francine, ig 
a former member of The Feed Bag circulation department, Poul Horwood 
shortly will be launched on a movie career by 20th Century-Fox studios in 
Hollywood. Hope that doesn’t give other good-lookers on our staff some ideas. 

Another welcome Christmas card came from Hans Boden, city manager of 
Gladbeck, Germany, an 80,000 population suburb of Essen. Mr. Boden visited 
our offices early in December with John Mecking, J-M Trading Corp., Chicago. 
Howard Elm, secretary of the Nebraska Grain €& Feed Dealers association has 
cooperated with the poultry department of the University of Nebraska to 
publish a four page circular showing how yearly egg production per hen has 
increased in that state. The feed industry gets a good pat on the back in it. 

When Frank Rabenowich resigned as general manager of the Flambeau 
Milling Co., Phillips, Wis., the local newspaper, The Bee, made his action 
subject of the main editorial for the week with the caption “A Community 
Loss.” That's typical of the feed industry—most members of the trade are 
community leaders. 

Margaret Cismoski, who has been active in the Chicago office of the Val-A 
Co., took every one by surprise including her brother Arnold, an executive 
of the firm, when she announced her marriage to Vincent Paul Duffy of 
Chicago. Mrs. Duffy plans to retire from business soon to become a real 
housewife. 

Two blessed events to report this month. A ihn Sharon Marie, was 
born Dec. 16 to Mr. and Mrs. Earl Mitchell, Toledo, Ohio. Mr. Mitchell is 
assistant sales manager for Kasco Mills, Inc., of that city. Mr. and Mrs. Lou 
Pomerantz, Des Moines, became the parents of a new daughter on Dec. 13. 
Mr. Pomerantz is secretary-treasurer of the Midwest Burlap & Bag Corp. 

If you hear any sweet trumpet music around Aurora, Ill., these weekends 
it probably is Charles Gerber of the Chas. A. Gerber Co. Mr. Gerber, who 
specializes in breakfast food byproducts for the feed trade, leads his Happy 
Music Makers orchestra at dances in his spare time. 

Two novel features characterized the convention of the American Dehydra- 
tors association in St. Petersburg, Fla., this month. No tipping was permitted 
since the hotel added $1 per day to each bill to take care of the tips. Another 
feature was a special party for “Junior Dehydrators” on the night their parents 
went to the dog track, where minors are not permitted. 

Not enough members of the feed trade realize the fine job being done by 
the Michigan Associated Feed Men in conjunction with Michigan State College 


(This feature concluded on page 62) 
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A Message From Du Pont 
To Feed Dealers: 


How New Feed Ingredient 
Helps You Give Your Customers 


More for Their Money 


Your feed manufacturer today can make room 
in every ton of an 18-per-cent dairy ration for 
as much as 250 extra pounds of minerals, 
carbohydrate feeds and the like. 


And in every ton of a 40-per-cent beef con- 
centrate, he can make room for as much as 
600 extra pounds of high-energy feeds and 
essential minerals. 


Your feed manufacturer builds these extra 
feed values for you and your customers by 
using the most concentrated source of protein 
for cattle and sheep... Du Pont “Two-Sixty- 
Two” feed compound. It contains urea nitro- 
gen—and is 5 to 8 times more concentrated 
in protein value than any of the usual protein 
feedstuffs. That’s why he can make room for 
extra feed values. 


““Two-Sixty-Two” builds better values in 
other ways also. For it helps to improve the 
digestion of roughage by cattle and sheep. 
And, in fact, it helps to improve the efficiency 
of the entire ration. 


You'll find “Two-Sixty-Two” listed on the 
tag as “equivalent protein from non-protein 
nitrogen.” These distinctive words on the 
feed you handle show that you are passing on 
to your customers feeds that are better buys. 


“The Story of ‘Two-Sixty-Two’ 
Feed Compound” is an 18-page 
illustrated booklet that describes 
how Du Pont makes this new 
feedstuff, and how cattle and 
sheep use it to make protein. For 
your free copy, write Du Pont, 
Polychemicals Dept., Wilming- 
ton, Delaware. 
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Happy New 


As we face the year 1952, we who operate in the great 
Minneapolis market, send wishes for prosperity and : 
happiness to our many friends throughout the United States. . 
May the New Year be the best ever for you and yours. 
BLOMFIELD-SWANSON BROKERAGE I. S. JOSEPH COMPANY 
Carlot Feed Ingredients — Vitamin Supplements — Mill Feed Merchants 
Trace Minerals — Phone Atlantic 6519 
BUNGE CORPORATION MULLIN & DILLON CO. ~ 
Grain — Any Grade, Quantity or Time Grain — Known Everywhere for Dependability 
CARGILL, INCORPORATED BILL MERRITHEW CO. 
Grain — Feed — Seeds Jobbers of Feed Ingredients ~ 
EXCELSIOR MILLING CO. 
Camel Wheat Mixed Feed—Mill Feed and All Feed NORTH EAST FEED MILL CO. 
Ingredients Feeds and Feed Ingredients 
WAYNE FISH & COMPANY 
Representing Manufacturers of Feed Ingredients RELIANCE FEED CO. 
Mill Feed Jobbers 
HIAWATHA GRAIN CO. 
Grain and Screenings A. L. STANCHFIELD, INC. 
R. R. HOWELL COMPANY 
The Grain Flevator and Feed Plant Supply House == WARNER BROKERAGE CO. 
T. E. IBBERSON CO. “Warner Sez" Greetings from Earl K. Warner, | 
Specialists in Feed Mill & Grain Elevator Construction Earl P. Warner, George Kjellander, Norm Hoglund 


MINNEAPOLIS 


THE PRIMARY MARKET FOR FEED, GRAIN AND MACHINERY 


- 
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Today’s Broad Array Nutrients 


Raw Materials of High Nutritive Value Essential 


@ PRESENT-DAY manufacturers and 
retailers of formula feeds must con- 
sider a rather large array of nutrients 
in the feed mixes they market. The 
initial responsibility is to obtain raw 
materials of high nutritive value. Sub- 
sequently, these nutrients ought to be 
preserved through the various stages 
of processing, storage, and shipment. 
Responsibility for the conservation of 
unstable nutrients does not end until 
the feeds are converted into gains for 
the feeder. 

Of the various classes of nutrients, 
carbohydrates and minerals appear to 
be least susceptible to nutritive deteri- 
oration under usual handling proce 
dures. If they are present in the feed 
ingredients that the manufacturer pur- 
chases, it is generally felt that they will 
be carried through to the feed lot un- 
impaired. This is not to say that chem- 
ical changes do not take place, but 
rather that changes which do occur 
have only minor adverse effects on 
nutritive value. Actually, there is some 
suggestive ‘evidence that carbohydrate 
quality may be improved and that 
poorly-available phytin phosphorus 
may become more available on storage. 


Changes undergone by fats involve 
nutritive loss. It is known that an in- 
crease in free fatty acids occurs in 
storage. Some of these are lost as vola- 
tile fatty acids, representing an actual 
caloric loss. Even more important is 
the fact that these fatty acids impart 
an unpalatable flavor to the feeds. An- 
other unfavorable change is the de- 
velopment of rancidity, which has a 
similar effect on palatability. Since the 
feeding value of the product as a 
whole is reduced by these changes, 
precautions should be taken to keep 
them at a minimum. 

With regard to protein losses, re- 
cent research findings indicate that 
some conditions involving high tem- 
peratures and pressures and the pres 
ence of free sugars render certain ami- 
no acids unavailable to the animal 
body. The essential amino acid lysine 
is one that is particularly affected, and 
others involved to lesser degrees appear 
to be arginine, histidine, tryptophan, 
and methionine. While relatively little 
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By ROBERT J. SIRNY 
Department of Agriculture 


direct information is available as to 
the effect of processing procedures on 
protein quality in mixed feeds, it is 
likely that the temperatures and pres- 
sures in the extraction of oil meals or 
in the pelleting of feeds may be suffi- 
ciently high to produce damage of this 
nature. Feeds which contain free su- 
gars, such as molasses or dried skim 
milk, may be especially vulnerable to 
this type of damage. 

The vitamins vary considerably in 
their stability under conditions which 
take them from field to feed lot. In 
general, the B-complex vitamins are 
considered relatively stable under 
the conditions normally encountered, 
though thiamine losses are to be ex- 
pected if high temperatures are met. 
The fat-soluble vitamins, on the other 
hand, are lost with the solvent extrac- 
tion of feed materials—a fact which 
has been of serious concern to many 
feed manufacturers. Vitamins A, E, 
and K are also destroyed under condi- 
tions which produce feed rancidity, 
but are otherwise quite stable. Vita- 
min A, as well as its precursor, caro- 
tene, presents an especially critical 
problem that is well known to all feed 
men. It appears to defy stabilization 
under practical conditions, but research 
progress is being made in that direction. 

A recent report from the Eastern 
Regional Research Laboratory reveals 
that the concentration and source of 
the vitamin, the storage temperature, 
and the type of feed mix all play im- 
portant roles in determining carotene 
stability. This report also described 
preliminary results with a molecularly- 
distilled carotene preparation that ap- 
peared to have significantly greater 
stability than corresponding undistilled 
preparations, and which also retained 


Choosing Nutrients 

is the subject of this talk which 

Mr. Sirny presented at the recent Okla- 

homa formula feed conference held on 

the Oklahoma A & M campus at Still 
water 

Feed manufacturers and retgilers 

alike will be interested in his report 


biological activity at least for the chick. 
Another recent finding that may prove 
useful concerns prevention of the in- 
creased destruction which occurs with 
addition of trace minerals by coating 
the minerals with gelatin prior to in- 
corporation into the mix. Many other 
promising but as yet inconclusive ob- 
servations have been reported, such as 
those on the use of various anti-oxi- 
dants. However, the practical solution 
to the carotene stability problem still 
remains to be found in future investi- 
gations. 

In spite of the many unsolved prob- 
lems and unknown factors involved in 
nutrient losses, the formula feed sup- 
pliers will realize profit from a program 
built around the’ following points: 

1. Starting raw materials of high 
nutritive quality. 

2. New types of ingredients thor- 
oughly tested for their effect on the 
mix as a whole as well as on the live- 
stock to which they will be offered. 

3. Processing conditions kept as mild 
as possible. 

4. Storage temperatures and mois- 
tures as low as practicable. 

5. Length of time in storage kept at 
a minimum—oldest mixes should be 
sold first. 

6. The feeder should be encouraged 
to exercise the same precautions against 
nutrient losses that are practiced by 
the “loss-conscious” feed dealer him- 


self. 


Poultry Scientist Looks in 
Crystal Ball to See 1975 


Dr. L. A. Wilhelm, assistant chief of the 
Purdue University poultry department, has 
looked into the crystal ball—and into plenty 
of factual material as well—to come up with 
a forecast on what will be going on in poul- 
try houses in the year 1975. 

Flock efficiency is predicted by Dr. Wil- 
heim, who sees production of 200 eggs per 
layer compared to the estimate of 141 for 
the current year. Broiler consumption should 
jump seven fold by 1975, he estimated. 

Per capita consumption of farm raised 
chickens probably will decline from the 4.8 
figure of 1940 to about 4.5, he forecasted. 
Mortality and disappearance losses may 
reach 11.6 per cent by 1975 because of a 
greater chick population, Dr. Wilhelm 
foresees. 
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A complete program for available either rified cod 
COD iver oil highest ing 
LOCAL FEED MANUFACTURER yircoD is the AKD 
and standardize’ 
The rapid growth of acceptance for the Whitmoyer ‘available- 
line of feed supplements, and the high regard 
accorded to the name Whitmoyer is more than the 
result of 20 years of service to the feed industry. 
It is also the result of the continued excellence of oi 
the-products themselves. was 


The name Whitmoyer is your assurance of uni- 
form “top-quality” time after time. It’s a name to feed SUPP aterna- 
be remembered for “products of scientific merit” antibiotic pound: 54480 iavin. 
—a standard of quality backed by two decades of i milligrams Taine a 
outstanding service and extensive experience. 4000 milligrams 
That's why more and more feed manufacturers are 
relying on Whitmoyer feed supplements — cod mi 

liver oils, vitamin concentrates, trace minerals 

and minerals—in the manufacture of feeds which * 


n B concen. 
are nutritionally sound, yeteconomically produced. mo | 
To help local feed manufacturers, the Whitmoyer He ral : 

Nutritional Department offers a complete pro- 


gram for setting up feed formulas which will 


Whitmoyer program which will enable you to uti- 
lize the latest nutritional developments in the 
manufacture of your feeds. Remember, more satis- 
fied customers mean increased sales for you. It 


2 ‘is 
utilize to the best advantage the ingredients “33 i at non ch 
. readily available to the local feed manufacturer. 4 0 eee niacin. 
Be sure of your feed quality by following the : - 


will pay you to investigate the Whitmoyer Pro- « 
gram today. 
j 
Products of Scientific Merit 


MYERSTOWN, PENNA. 


MANUFACTURING CHEMISTS 


DISTRIBUTORS 
ve NEW ENGLAND HAVANA, CUBA TEXAS 
Grondone, Inc. Ave. S.A. Hannsz Supply Co. 
Needham, Mass. infonta, 1201 Lubbock, Texas 
CANADA 


Whitmoyer Laboratories, Ltd. 
Yarmouth, Nova Scotia 


WAREHOUSE STOCKS ALSO LOCATED AT CONVENIENT POINTS 


52 FEED BAG — January, 1952 


3 
line. 3500 milligre 
contial trace mineral 
y ge 
OTHER Wffutmoye provucts 
ment -- _GRO-TEIN _— Marine protein supplement : 
FisH SOLUBLES— liquid oF in Ory carrier --* 
straight A (stabilized) OF straight WHIT-DEE 
A complete concentrate for manufacturing swine and 
poultry feeds and supplements. 


Midwest Meeting Soon 


Kansas City the,Site on’ Feb. 14-15 


@ TWO SYMPOSIUMS by college 
staff members from eight midwestern 
states are among the highlights sche- 
duled for the annual convention of 
the Midwest Feed Manufacturers’ as- 
sociation which will be held Feb. 14-15 
at Hotel President in Kansas City. One 
panel session is scheduled on each of 
the two days of the convention. 

Keynote address at the two day 
meeting will be delivered by President 
E. A. Worth. Following Mr. Worth 
will be Dean McNeal of Pillsbury 
Mills, Inc., Minneapolis, whose subject 
will be, “The Economic Outlook of the 
Feed Industry and Sales Prospects for 
1952.” 

A prominent Kansas City banker, 
E. A. Huwaldt of that city’s First Na- 


Murphy Products Plant Is. 
Destroyed in Major Fire 


An unwelcome Christmas present was de- 
livered to the Murphy Products Co., Burling- 
ton, Wis., Christmas eve when its plant was 
destroyed by fire. The main manufacturing 
portion of the plant was lost but a ware- 
house and new office building were saved. 


Photos above and right show part of the 
damage. Top left, exterior view showing 
workmen in the process of knocking down 
the walls of the gutted building. Next, Presi- 
dent James H. Murphy, at the right, dis- 
cusses the fire with two insurance adjusters. 


The lower photo shows a scoop shovel at 
work hauling out smoking feed materials 
from the interior of the building. Loss was 
estimated at about $500,000. Shipment of 
Murphy feeds was interrupted only for a 
short time because arrangements were made 
for production at the Arcady Farms Milling 
Co. plant at Riverdale, Ill. 


Applications for priorities to rebuild in 
Burlington are now in process. The company 
had almost completed new facilities to han- 
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tional Bank, will discuss the signifi- 
cance and value of production loans. 
What promises to be both an inter- 
esting and valuable talk will be given 
by Dr. O. Burr Ross of Gooch Feed 
Mills, Salina, Kan. His subject will be 
“My Transition From a College Pro- 
fessor to the Feed Industry.” 

The symposium sessions will be 
unique in that each college represented 
will have an opportunity to describe 
its feeding research programs and 
projects. These summaries will include 
the types of projects, their goals, when 
and why the projects were instituted, 
and how they are conducted. 

Loren Burns, recently appointed 
head of the new feed technology school 
at Kansas State College, Manhattan, 


dle ingredients in bulk when the fire broke 
out. Some of this equipment may have with- 
stood the fire, however. Another serious loss 


will present a progress report on the 
work already done by students at the 
school. His report will be presented on 
Friday afternoon, Feb. 15. 

The banquet session of the Midwest 
convention is scheduled for the Presi- 
dent on the evening of Feb. 14. Wind- 
up event for the two day meeting will 
be a cocktail party at which the Kan- 
sas City Feed Club will play host. 


Union Promotes Calder to 
Executive Vice President 


Alexander Calder Jr. has been appointed 
executive vice president and general man- 
ager of Union Bag & Paper Corp., New 
York City, officials of the firm have an- 
nounced. Mr. Calder formerly was vice 
president and assistant to the president. 

H. S. Daniels, on loan to the Office of 
Price Stabilization in Washington, shortly 
will resume direction of Union sales as 
executive vice president and general sales 
manager. 

James L. Knipe has resigned as vice 
president and general sales manager for 
Union but will continue as a member of 
the company’s board of directors. 


was the newly equipped research laboratory 
completed about a year ago. 
Photos by The Feed Bag. 
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The Feed Supplement 


You Have Been Waiting For... 


ANTIBIOTIC FEED SUPPLEMENT 


Procaine 


FEED SUPPLEMENT 


Most Active— Most Consistent 
Antibiotic Available 


Merck & Co., Inc. announces a new feed product: 
ANTIBIOTIC FEED SUPPLEMENT Sp. 644. Each pound 
contains 4 grams of procaine penicillin—the recognized 
stable form of this antibiotic. Adequate stocks are on 
hand and can be shipped immediately to meet your 
requirements. 


Procaine Penicillin is the antibiotic of choice for pro- 
moting growth in poultry. Recent tests of five antibiotics 
proved that procaine penicillin was the most active, most 
consistent, and provided the most prolonged growth stim- 
ulus. Excellent results have been achieved with economi- 
cally low levels. For swine, too, procaine penicillin has 
outstanding growth-promoting value. 


ANTIBIOTIC FEED SUPPLEMENT MERCK Sp. 644 


(Procaine Penicillin Feed Supplement) is a companion 
product to VITAMIN and ANTIBIOTIC FEED SUPPLE- 
MENT MERCK Sp. 626 which first introduced procaine 
penicillin to the industry more than a year ago. Much of 
the experimental and commercial evidence establishing 
the superiority of procaine penicillin for poultry feeding 
was compiled with this tested Merck product. These two 
Merck feed supplements give you the flexibility necessary 
to formulate high-performance poultry feeds economi- 
cally. Write, phone, or wire us your requirements today. 


MERCK & CO., INc. 
Manufacturing Chemists 
RAHWAY, NEw JERSEYV 


In Canada: MERCK & CO. Limited—Montreal 
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Swine and Poultry Need 
MORE Pantothenic Acid 


TODAY’S LIVESTOCK GAINS MORE ON LESS FEED... 


Th order to reap the benefits of today’s nutritional advances, more 
Calcium Pantothenate Merck is needed in feed mixtures to safeguard 
growth, to promote feed utilization, and to prevent specific dietary defi- 
ciencies. 

Free-flowing, stable Calcium Pantothenate Merck offers you a reliable 
and easy-to-use source of pantothenic acid with which to protect your 
customers’ interests. 


CALCIUM PANTOTHENATE DEXTROROTATORY MERCK 


Other Merck Products / 
for the Feed Industry: 


No. 54—Riboflavin Mixture Merck 

Niacin Merck 

Merck Potassium Iodide Mixtures 
Sulfaquinoxaline Merck 

Procaine Penicillin Feed Supplement 
Choline Chloride Dry Mixture and Solution 
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Feed Sales Zoom 800 Per Cent 


Kansas Partners Give Credit to Advertising 


@ EIGHT TIMES the former volume 
is the feed sales increase reported by 
Little’s Cash Feed Store, Topeka, Kan., 
in slightly more than two years. The 
firm, owned by V. H. Little and his 
son Morris, is located in the Seaman 
suburban shopping area of Kansas’ 
capital city. Mr. Little senior has been 
in the feed business most of his life. 

When son Morris was discharged 
from the army in 1945 he entered the 
company as a partner, and the busi- 
ness since has been operated as Little 
& Little. 

Until about two years ago the firm 
handled a locally made brand of feeds. 
They were good feeds, but they had 
little advertising or promotion behind 
them, and they could be purchased 
elsewhere in the city. Then the com- 
pany that milled these feeds decided 
to go out of business, so the Littles 
looked around for a new line. 

“Right then is when business started 
to pick up for us,” V. H. Little stated. 
“We were fortunate enough to get an 
exclusive dealership on a well known 
brand of formula feeds which had a 
ready built customer acceptance in the 
surrounding territory. 

“We felt confident that we could 
increase our feed volume with such 
a setup, but we hardly expected the 
splendid increase in feed sales which 
we have been able to build up since 
then. 


“This is certainly convincing evi- 
dence of the power of advertising, 
when it is backed by a worthy prod- 
uct,” Mr. Little asserted. “The makers 
of our featured line of feeds have 
built confidence in their product by 
telling farmers and stock and poultry 
raisers about it often. 


“Daily radio programs beam the 
story of these feeds to the people we 
are trying to sell. Booths at county and 
state fairs, direct mail, newspapers, and 
other media carry the name and story 
of these products to feeders. By tying 
our own advertising in with that of 
the manufacturer we have been able 
to make our dealership profitable for 
him and for us. 

“We advertise regularly in a little 
weekly shoppers’ paper which is dis- 
tributed free to all boxholders on rural 
routes out of Topeka,” he said. “The 
display advertising which we use ties 
in with the radio program and other 


A BOOMING 800 per cent 
increase in the volume of their 
feed sales was made in only 
two years by the Littles, V. H., 
left, and his son Morris. The 
two credit the increase to their 
taking on widely advertised 
feeds. The Littles’ store in 
suburban Topeka, Kan., pro- 
vides a convenient center for 
farm needs in the busy Seaman 
shopping section. 


advertising of the manufacturer, and 
keeps customers aware of the fact that 
we carry a complete selection of this 
brand of feed that they hear about on 
their radios every morning. The re- 
sult is that we have customers who 
come to us from as much as 25 and 30 
miles away to buy our feed.” 

The Littles have a number of side 
lines which add to the profits of their 
store and also are dependable traffic 
builders. For example, the firm buys 
cream, poultry, and eggs. 

Furthermore, because these farmers 
are so well sold on the Littles’ brand 
of feed, in many cases they come far 
out of their way to bring produce 
here, because of their conviction that 
Littles’ line of feed can be counted on 
to develop healthier, more productive 
stock and poultry. 

“We don’t depend entirely on the 
radio and newspaper advertising to 
sell our feed products,” Mr. Little 
commented. “We frequently make 
trips over our territory with the feed 
manufacturer's salesman to call on 
farmers, get a line on their flocks and 
herds, learn just what their problems 
are, and find out how we can be of 
help to them. 

“Such trips produce much extra 
business, and they keep us in closer 
touch with customers than is possible 
if we stick to the store all the time. 
Such outside selling trips have been 


ITT 
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Tue LONG AUGUST NIGHT WAS HOT—but not as hot 
as the bitter fighting that raged about Agok, Korea, 
in the Naktong River area. Sergeant Kouma, serving 
as tank commander, was covering the withdrawal of 
infantry units from the front. Discovering that his 
tank was the only obstacle in the path of an enemy 
breakthrough, Sergeant Kouma waged a furious 


nine-hour battle, running an eight-mile gantlet 
through enemy lines. He finally withdrew to friend- 
ly lines, but not until after his ammunition was ex- 
hausted and he had left 250 enemy dead behind him. 
Even then, although wounded twice, he attempted 
to resupply his tank and return to the fighting. 

“A withdrawing action is not my idea of how 
Americans should fight,” says Ernest Kouma. “If 
we must fight, let’s be strong enough to take the 
offensive. In fact, if we’re strong enough, we may 
not have to fight at all. Because, nowadays, peace 
is for the strong. 


“So let’s build our strength—to keep a strong 
America at peace. You can help by buying Defense 
Bonds—as many as you can afford. It’s far less pain- 
ful to build for peace than to destroy in war. And 
peace is what you’re building when you buy Bonds.” 


M/Sgt Ernest R. Kouma 


Remember that when you’re buying bonds for 
national defense, you’re also building personal 
reserve of cash savings. Remember, too, that if you 
don’t save regularly, you generally don’t save at all. 
So sign up today in the Payroll Savings Plan where 
you work, or the Bond-A-Month Plan where you 
bank. For your country’s security, and your own, 
buy United States Defense Bonds now! 


Peace is for the strong... 
Buy US. Defense Bonds now! 


he U. S. Government does not pay for this advertisement. It 
d d by s publicati Pp with the Adver- 
tising Council and the Magazine Publishers of America. 
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LOW FIBER 


FORMULA FEEDS 
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Broilers ted rations containing 
HI-PRO-CON Demonstrated 
Improved Feed Efficiency. 


HI-PRO-CON fills the need for a 
high-quality, readily available protein. 


THIS MEANS /AONEY TO YOU 


OUR CUSTOMER 


@ HI-PRO-CON is especially heat 
treated to provide maximum avail- 


ability of amino acids. 


@ Its uniform granulation brings you 
two real benefits: It is correct for 

all types of poultry and swine. 

It helps eliminate the dust 

problem during feed 


mixing. 


Se ores py of the valuable HI-PRO-CON 


ooklet desctibed in our other advertise- 


definitely beneficial in building up feed sales 
and in helping our customers to get top 
notch feeding results.” 

Fertilizer is a sideline which accounts for 
considerable volume. Garden seeds make up 
another profitable seasonal line and are a 
real accommodation to many of the firm’s 
regular customers. Besides, by providing 
these convenience items, the Littles keep 
their customers from seeking these needs in 
some other store where they might be 
tempted to buy feeds also. 

“We think that location plays a very 1m- 
portant part in building up a business of 
this kind,” Mr. Little said. “We have found 
that farm people would rather trade in a 
good outlying shopping center than to fight 
traffic downtown. True, there are some 
things for which they prefer to go down 
town, but for every day shopping they like 
a place thatsis handy, where there are no 
parking worries, and a minimum of time is 
required to get their wants filled. 

“In all these respects, our location suits 
us ideally, and it is getting better all the 
time, since new stores are being added right 
along in our shopping district,” Mr. Little 
noted. 

Take that big headache, parking space 
for example. Even on busy days, no shopper 
in Seaman, where the Littles are located, 
needs to worry about a place to park his 
car. Feed customers not only find consider- 
able parking space around the feed store, 
but just across the street a big super market 
and hardware store has a paved parking lot 
with space for more than a hundred cars. 


The grocery carries no feeds except pack- 
aged dog food, and its customers are a 
veritable gold mine for the Littles. It is 
mighty handy to make the one stop do for 
groceries, hardware, and feed. There’s no 
competition between the two stores, either, 
for the feed store handles only bulk dog 
food, in which it regularly does a good 
volume of business. 

Unlike a great many feed dealers, the 
Littles do not go in much for interior dis- 
plays of feeds as a sales help. 

“Our main thought is to get the farmer 
and stock or poultry grower to come to the 
store,” the Littles said. “Once there, he will 
acquaint us with his feed needs or ask for 
advice. He usually already knows or has 
been told about our line of feeds. So, as we 
figure it, most feed sales are made before 
the customer comes into the store, and store 
displays have little effect on sales. 

“Display is helpful, though, with garden 
seeds and stock and poultry remedies, for 
people buy these things on impulse. Hence, 
we try to display them attractively, so they 
will catch the customer's eye and get him to 
buy these things along with our advertised 
formula feed which he may have come so 
far to get,” these progressive Topeka, Kan., 
feed dealers concluded. 

COLLECTION SERVICE 

The collection service of I. C. System, 
Minneapolis, is now serving members of the 
Illinois Feed association and the Ohio Grain, 


5 : 4 ee Mill & Feed Dealers association, the credit 

A = E ‘ A L bE MFG. €oO. agency has announced. For complete details 

DECATUR, ILLINOIS FEED DIVISION PAINESVILLE, OHIO on the Reader Service card. 
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New CPR Director 


J. ALBERT WOODS 


Fresident J. Albert Woods of Commer- 
cial Solvents Corp., New York City, has 
been elected to the board of directors of 
Corn Products Refining Co., also of New 
York, the latter firm has announced. Mr. 
Woods also is a director of CSC and several 
other concerns. 

A native of Tennessee, Mr. Woods was 
educated at Sewanee, Tenn.’s University 
of the South. He is a World War I marine 


veteran. 


Michigan Employe Training 
Schools Attract 311 Men 


Three hundred and eleven persons at- 
tended the elevator employes training meet- 
ings sponsored by the Michigan Associated 
Feed Men during the month of December, 
the group’s secretary, John A. Krusoe of 
East Lansing, has reported. 

The session at Frankenmuth attracted 146. 
The Grand Rapids meeting drew 76, the 
session at Kalamazoo 48, and the Jackson 
short course 41. Members who served as 
chairmen of the four meetings were Robert 
McConkey, Larry Smith, Fred Rowe Jr., 
Charles McCalla, and Doyle Bauserman. 


Population Increase Means 
Hybrid Yields Must Rise 


Hybrid corn varieties that will produce 
from six to 10 bushels more per acre will 
be needed in future years, according to a 
federal corn breeder, Dr. Merle T. Jenkins. 
He cited the increasing national population 
as the reason greater yields will be necessary. 

Dr. Jenkins noted that current hybrid 
yields are 10 bushels an acre higher than 
in the 1924-33 period when hybrid planting 
was limited. Average yields per acre from 
1941 through 1950 were a little less than 
35 bushels. 
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TRADE-MARK 


Feed efficiency is 
greatly increased when 
you use protein-packed 
HI-PRO-CON in high fiber 


rations. If you’re thinking 


in terms of money invested toward greater 
profits in many types of Broiler feeds, 
then HI-PRO-CON is your answer. 


Staley’s famous “special heat treat- 
_ ment” assures a uniform quality feed. 


~HI-PRO-CON boosts the nutritional 
_. value of some feeds as much as 6%. 


Golden-colored HI-PRO-CON is as. 
good as it looks—adds sales appeal _ 
to formula feeds. 


~HEPRO-CON is of uniform granu- 
lation and is properly sized for most 
types of formula feeds. 


HEPRO-CON’S greater density 
means more nutritional value per 
given volume. 


GUARANTEED 


copy of the HI-PRO- 
catalog today. 


Write Dept. FF1 for a 


Use 

HI-PRO-CON 
to increase the 
energy 
of your 

mula feeds. 


STALEY 


~ DECATUR, ILLINOIS FEED DIVISION 


PAINESVILLE, OHIO 


e59e 


= 
| 
Every his guarantee — Pro N. F. Min. 
vs accurate to within © Ash F.00% Max. 
THE STALEY CusTomEn NEVER GUESSES—ne knows 
| | 


Service Rendered Must Genuine 


The Customer Always Rates Tops, Zinn Reminds 


@ WE ARE TO discuss the selling 
of a service. The definition [ of service | 
best suited to our purpose [is] ““accom- 
modations to a dealer or consumer to 
promote the sale and use of a product.” 


We have agreed upon a common 
definition of service. What does it 
mean when actually put into practice? 
Remember, we are considering what 
we as feed merchants can do to be of 
genuine help to our customers. Note 
the emphasis of the term genuine help. 
This is being done because genuine is 
exactly what is meant. To offer so 
called service of an insincere and 
tongue-in-cheek nature is not offering 
a service at all. Such a procedure is 
extremely hazardous. The customer's 
sixth sense will tell him when such a 
condition prevails. When this is dis- 
covered he will likely take his business 
elsewhere, and he should do just that. 


Some merchants say they do not 
have time to “fool around with serv- 
ice.” In the same breath, they may try 
to excuse the statement by adding that 
they are “just too selfish to take the 
necessary time.” Merchants who go 
through this kind of rationalization 
process are victims of confused think- 
ing. They do not know what service 
is or why it is rendered. Neither do 
they know the true meaning of selfish- 
ness. A merchant who practices good 
customer relations and customer serv- 
ice is a man who is motivated primar- 
ily by selfish drives. Such a man wants 
more for himself and he demonstrates 
by his business methods that he knows 
how to get it. 


In the feed business there are many 
avenues of service. A feed dealer is in 
position to offer greatest service in 
connection with the manifold problems 
of livestock production. Such service 
involves far more than telling the cus- 
tomer how to use the bag of feed just 
bought. In fact, how to use the feed, 
might be considered incidental to the 
whole pattern of customer service. The 
importance of using the feed right is 
not being minimized. However, we 
need to get away from just selling a 
bag of feed. We need to get more into 
the habit of selling a program. Such a 


By ROBERT ZINN 
Allied Mills, Inc. 


program should be one the farmer can 
use and thereby close his year’s opera- 
tions with a nice profit on his invest- 
ment. 

Let’s never be guilty of forgetting 
this basic fact: “Whatever we as feed 
people can recommend that will be 
economically sound for the farmer will 
just as surely be economically sound 
for us.” 

You may be wondering how you can 
learn to be of service to farmers with 
their livestock problems. Remember 
that becoming able to offer good serv- 
ice will require effort on your part. 
You can learn the answers to many of 
the farmer’s livestock problems. You 
can learn the answers by studying, talk- 
ing with informed people, and making 
full use of the “service offered to you” 
by your manufacturer. This last item 
is probably your greatest opportunity. 

At this point, you are going to have 
demonstrated to you a service which 
is offered to many feed dealers through- 
out the country. The purpose of this 


Think of Them First 


... "them" be- 
ing your cus- 
tomers, Robert 
Zinn, director 
of the Allied 
educational 
service divi- 
sion, reminds 
feed retailers. 
Without effi- 
cient, genuine 
service, no 
feed man can 
expect nor will 
he have a 
profitable 
steady busi- 
ness, he warn- 
ed in this talk 
presented at 
four Michigan 
meetings last 
month. 


Robert Zinn 


service is to teach them as much as 
possible about swine production prob- 
lems so they in turn can be of better 
service to their customers. It is believed 
that there is enough information here 
to convince many farmers that they 
would be getting more than a bag of 
feed. 

If a customer comes into your place 
of business and is disturbed about the 
high death rate among his pigs, are 
you able to discuss the problem intelli- 
gently with him? Do you know the 
many causes of pig mortality? You 
should be able to discuss them with 
your customer. The following is gen- 
erally accepted today as a good analy- 
sis of the mortality taking place prior 
to weaning: 

Mashed, 15 per cent; born dead, 5 
per cent; chilled, 5 per cent; born 
weak, 2 per cent; starved, 1 per cent; 
eaten -by the sow, 1 per cent; scours 
and disease, 1 per cent; miscellaneous, 
5 per cent. Total 35 per cent. 


You should be able to offer advice 
(service) to your farmers on ways and 
means of cutting down their pig death 
losses. Many factors enter into this 
picture. A few of them follow. 


How does birth weight affect liv- 
ability of pigs? A study of this question 
was made by Purdue University. They 
kept records on 784 litters totaling 
7,554 pigs, as reported in Purdue bul- 
letin 413. Following are the results of 
this study. 


Effect of Birth W eight on Development 
of Pigs From Birth to Weaning 


(56 Days) 

A* B* C* 

1.25 8.63 1.87 
1.50 14.42 12.96 
1.75 19.97 34.02 
2.00 20.91 49.26 
225 22.78 63.34 
2.50 24.49 67.40 
2.75 26.24 74.16 
3.00 27.50 77.32 
3.25 29.38 82.45 
3.50 30.22 85.68 


A* Pounds weight at birth. 
B* Average weaning weight at eight weeks. 
C* Percentage of pigs weaned. 
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Note how pig livability and weaning 
weights increased as pig birth weight in- 
creased. An extra pound in weight at birth 
means about an extra seven pounds at wean- 
ing. 

Of course, there are still many heavy, 
vigorous pigs that get injured by the moth- 
ers. In order to reduce this hazard as much 
as possible, mechanical devices should be 
used, where practical, to help get the job 
done. Such devices are, farrowing crates, 
artificial heat and guard rails. 

Many factors are involved in the business 
of farrowing, weaning and finally marketing 
high quality hogs. Not the least of these is 
sanitation. The famous McLean County sys- 
tem should be part of most every hog rais- 
ing operation. There are three steps to the 
system, namely: 

1. A clean farrowing pen. This can be 
gotten by scrubbing the pen thoroughly 
with boiling hot lye water, a can of lye to 
15 gallons water, and then disinfecting the 
house with some good disinfectant. 

2. A clean sow. To get a clean sow, scrub 
her sides, legs and udder vigorously with a 
warm soap and water solution. She must be 
clean. 

3. Clean ground or pasture for the moth- 
er and pigs to run on when removed from 
the clean pen. 

When farrowing time approaches, the 
sow should be brought into the pen where 
she is to have her pigs. She can well be 
placed in the farrowing quarters right after 
she has been scrubbed. This serves three 
purposes: 

1. The sow gets accustomed to her new 
quarters; 

2. The sow gets accustomed to the man 
who will work with her; 

3. The sow has an opportunity to become 
more quiet and settled. 

As soon as the sow is penned, her feed 
should be reduced to about half the amount 
she has been getting. A double handful of 
bran twice a day is a valuable addition. 

After farrowing the sow has earned about 
a day’s rest with little or no feed and only 
limited amounts of drinking water. After 
the rest period she should be brought back 
to full feed gradually taking from seven to 
10 days to get the job done depending upon 
conditions. Once on full feed, a sow should 
be given all she will eat every day. This 
means 12 to 15 pounds feed or more daily. 
The easy and sensible way to get the job 
done is to put in a self feeder and the sow 
will take care of her own needs. A good 
ration at this time would be a mixture of: 

200 pounds ground corn 

100 pounds ground oats 

100 pounds brood sow supplement. 

In this same connection, the practice of 
creep feeding is sound. In fact, any prac- 
tice that will get more high quality feed into 
the pigs is sound. The more pigs eat the 
faster and more economically they grow. It 
is an established fact that the sound proced- 
ure for us is to advocate the thing that is 
economically sound for our patrons. En- 
couraging farmers to creep feed a highly 
fortified pig starter is surely a step in this 
direction. 


The importance of proper feeding is 
well recognized when we see that about 80 
per cent of the cost of producing market- 
able pork it tied up in the feed bill. Any- 
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to add 
to feed value 


without increasing costs 


Most customers are ‘touchy’ about feed 
bills these days. Give them MORE for 
LESS and business will just naturally 
come your way. 


Produlac and Nadrisol will do the trick 
by replacing more expensive ingredients 
and getting results that customers can 
see, measure and talk about. 


These tested and proved ingredients are 
high in protein and rich in vitamins 
(particularly the essential Vitamin B-G 
complex). Equally important, they off- 
set the high starch content of corn... 
help to create a balanced feed that 
promotes growth and to prevent losses 
from disease. 


Give your business a boost . . . mix 
Produlac and Nadrisol in YOUR feeds. 


Products of 


National Distillers Products Corporation 


GRAIN PRODUCTS 
120 Broadway ° 


DIVISION 
New York 5 
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thing that can be done to make hogs grow 
faster on less feed is economically sound for 
the farmer. One of the big steps in this 
direction is the maximum use of good pas- 
ture. Why more farmers do not make great- 
er use of fall seeded rye pastures for their 
pigs is hard to understand. Good pastures 
will save from 12 to 15 per cent of the 
grain and as high as 40 per cent of the sup- 
plement required to put on 100 pounds of 
pork. Yet there are thousands of hogs that 
go through every summer looking for good 
nutrition on fields where there may pos- 
sibly be one good pasture plant per square 
yard. 

The proper supplementing of grain should 
need little selling. Yet we know that farmers 
by the thousands are not supplementing 
their grain as they should for most econ- 
omical pork production. Many farmers be- 
lieve that feed people recommend about 
twice as much supplement as is necessary 
to get the job done. This is a challenge to 
our ability to be of service and sell a real 
program, 


The value of adding protein to grains in 
the proper amounts is well illustrated by the 
following table taken from Minnesota bul- 
letin 379. 


Pig Weight 


Proportion of Grain to Supplement 


50 Ibs. to 125 Ibs 


4 parts farmers grain 
1 partehigh quality supplement 


125 Ibs. to 200 lbs 


6 parts farmers grain 
1 part high quality supplement 


Over 200 lbs 


8 parts farmers grain 
1 part high quality supplement 


Here again, self feeding is the easy and 
sensible way to get the job done. For pigs 
to gain at the maximum rate, at the mini- 
mum cost they must never be hungry. 

Know this information and you can be of 
real service to your farmers. Always remem- 
ber this—the customer who buys is your 
pay check. The size of your pay check will 
hinge largely upon the amount of service 
you give. Use this psychology when looking 
at your customer: 

Mr. Customer 

You are the most important person ever 
to enter this store. 

You are not dependent upon us—we are 
dependent upon you. 

You are never an interruption of our 
work. You are the purpose of it. We are 
not doing you a favor by serving your needs. 


Extra Protein Means Extra Dollars 


Percent Protein Number of Returns per Dollar's 
Fed Farms Worth Feed Fed 
10.6 272 $1.03 
12.2 364 $1.40 
13:5 425 $1.65 
15.0 170 $1.84 


As pigs get older, their needs for sup- 
plement becomes less. At the same time 
their needs for the farmer’s grains become 
greater. The rate at which supplement and 
grains should be fed to pigs of different 
weights on dry lot is as follows: 


You are doing us a favor by giving us the 
opportunity to do so. 

You are not an outsider to our business— 
you are the mainstay of it. 

You are not a cold statistic—you are a 
flesh and blood human with feelings and 


Custom Mix 
(Continued from page 48) 


in their elevator employes training school and special meetings. Total attendance 
at four such meetings in various Michigan cities was 311. 


Dr. Homer E. Stavely of Commercial Solvents Corp., New York City, has 


been elected a fellow of the New York Academy of Sciences, according to an 
announcement by Dr. Willis A. Gibbons, president of the Academy. Dr. Stavely 
heads the Commercial Solvents pharmaceutical chemistry division, which is part 
of the firm’s research division. He headquarters at Terre Haute, Ind. The 
Academy is the fourth oldest scientific society in the United States, having 
been organized in 1817. 

The Stone Mountain Grit Co. boys at Lithonia, Ga., never miss a bet. 
Now they have on the market Stonemo traction grit to be used by motorists to 
take care of icy spots. It’s packed in their well-known Hopper-Pak carton. 

A rather touching message comes to us from J. D. Peel, district information 
officer of the Milwaukee OPS. In his bulletin to editors he says, “For the 
uncounted hours of overtime you have put in examining this material—thank 
you. In exchange may I offer my Christmas gift: a promise that, so far as it 
lies in my power, material I furnish to you throughout this year will be as 
complete, honest, objective and timely as I can possibly make it within the 
limits imposed by my budget, my personnel and the same 24 hours in each day 
that you have often found to be too few.” 

A sincere wish for a happy and prosperous 1952.—E.H.R. 


e 62¢ 


emotions which we respect. 

You are not someone to argue or to match 
wits with—but someone to courteously and 
dependably serve. 


Borden Co. Names Howard 
As a Research Director 


New director of research in the special 
products division of the Borden Co., New 
York City, is Dr. Hartley W. Howard. He 
succeeds Dr. F. H. Clickner, who left Bor- 
den recently to open his own offices as a 
nutrition and feed consultant. 

Dr. Howard, the new director, formerly 
was an assistant professor of chemistry at 


DR. HARTLEY W. HOWARD 


Georgetown University. He joined Borden 
in 1945 as a research chemist, became asso- 
ciated with the special products division in 
1946, and was named technical director of 
the latter in 1950. 

A member of the American Chemical so- 
ciety, Dr. Howard also is affiliated with the 
American Dairy Science association and the 
American Association for the Advancement 
of Sciences. 

@ MARINE GRAIN & FEED CO., High- 
land, Ill., has opened for business. 


EMERGENCY LIGHTS 


Emergency lights designed for use when 
normal electrical circuits may be inoperative 
are offered by General Scientific Equipment 
Co., Philadelphia. Dry battery powered, the 
self contained light units sell for $16.95 re- 
tail less battery. For full information, circle 
No. 35 on the Reader Service card. 
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— Study 


(Continued from, page 44) 


March 15, 1952, and will be paid when your 
individual income tax return is filed. 

In closing we again want to call your at- 
tention to the importance of saving receipts, 
cancelled checks, and other supporting pap- 
ers to back up the deductions claimed on 


your income tax return. Remember, two or 


three years may elapse before your return 
is finally reviewed by an internal revenue 
agent. If you cannot support the deductions 
they may be disallowed in part or perhaps 
even in full. There is a greater likelihood 
of your 1951 return being examined than 
any of your prior year returns. If you keep 
this in mind we feel confident you will be 
more careful in filing this year. 


Weed Control Research Is 
Now Being Applied Widely 


Weed control research is improving 
methods and equipment in the field, De- 
partment of Agriculture engineers reported 
at the recent north central control confer- 
ence held at Oklahoma City. 


Cooperating with the Iowa experiment 
station, the federal government researchers 
studied means of controlling weeds when 
crops are planted on ridges of listed fields 
rather than in their furrows. While ridges 
planting results in better soil and water 
conservation, it has not been practiced wide- 
ly because weed control always has proved 
too great a problem. 

Yet in field trials with both soybeans and 
corn ridge planted, engineers were able to 
control weeds satisfactorily with a combina- 
tion of mechanical cultivation and herbicide 
spraying. In corn, two pounds of 2,4-D was 
applied per acre (ester form) shortly after 
planting, followed with cultivations when 
the corn was 15 and 24 inches tall. This 
gave good control of grassy and broad leaf 
weeds all season long. 

Soybeans were planted single row style 
and in triple rows seven inches apart atop 
the ridge. Half were sprayed before the 
plant came up with 2,4-D ester at a rate of 
two pounds per acre. The other half were 
sprayed with EH, 1, a newer herbicide, at 
four pounds per acre—after the soybeans 
were above ground. These treatments, plus 
one mechanical cultivation between ridges, 
gave satisfactory weed control. 


Purina Renews Fellowship 
Awards for Researchers 


Renewal of its fellowship awards program 
for research has been announced by Ralston 
Purina Co., St. Louis. The program origi- 
nally began with the 1949-50 school year, 
with original recipients now finished with 
their graduate work and active in agricultural 
research. 

The research fellowship program is super- 
vised by a committee of five, one member 
each from the Poultry Science association, 
American Veterinary Medical association, 
American Dairy Science association, Amer- 
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ican Society of Animal Production, and the 
Association of Land Grant Colleges. 
Awards are to be made in livestock and 
poultry disease research and in nutrition 
and physiological research concerning dairy, 
poultry, and animal husbandry. 
Application blanks for the fellowship 
grants are available from Vice President J. 
D. Sykes, Ralston Purina Co., St. Louis 2. 


NEW ARCADY AGENCY 
Arcady Farms Milling Co., Chicago, has 
appointed the Biddle Co. of Bloomington, 
Ill., as its new advertising agency. The 
Bloomington firm will direct Arcady’s sales 
promotion and advertising campaigns. 


Honeggers’ Names Odle As 
Hoosier Sales Supervisor 


Appointment of Stan Odle as a sales 
supervisor for northwestern Indiana has 


been announced by Honeggers’ & Co., 
Fairbury, Ill. His new post was revealed by 
Ed F. Dickey, vice president of the firm. 
Mr. Odle formerly was associated with 
Ihenix Pabst-ett Co., Chicago. He is mak- 
ing his headquarters at Lafayette, Ind. 
© J. G. NEWCOMB, Rochester, Ind., has 
opened Newcomb’s Fulton County Feed 
Service. 


“We've Been 
Selling 


Blue 


CONDENSED, BUTTERMILK 


for a Quarter 
of a Century” 


SAY THE DUBOIS BROTHERS, 
large grain dealers of the Middle West 


“STEADY SELLER" 
“There's no selling 
problem when it 
comes to BLUE 
RIBBON SPE- 
CIAL. Our custom- 
ers, who for the 


most part, raise pigs, know the nutritional 
and medicinal value of BLUE RIBBON. It 
has always been a steady and profitable seller.” 


“WE RECOMMEND IT" Since this is a pig- 


THIS PROOF OF SALES 
PERFORMANCE 


MEANS PROFITS 
FOR YOU 

A quarter of a century of sales by 
one of the mid-west's largest dealers 
is certainly proof of Blue Ribbon’s 
performance and acceptance. Help 
yourself and your customers to great- 
er profits. Sell Blue Ribbon Special. 
3 types available: Fortified Pig But- 
termilk with vitamins 
D&G, Fortified Chick 
Buttermilk with vita- 
mins D&G, and Blue 
Ribbon Special for 
general feeding. 


raising center, the prevention of swine diseases 
is of high importance...and BLUE RIBBON 
is a big help. We recommend it to our cus- 


tomers, especially in the case of necrotic enter- 500 Ib. 100lb. 501b. drum 
itis, because of its high lactic acid content.” barrel drum for ee 
feeding 


for pigs, poultry, turkeys, ducks 


THE MERCHANTS CREAMERY CO. 
536 Livingston St. Cincinnati 14, Ohio — 


‘manufacturer of BLUE RIBBON SPECIAL CONDENSED 


write for 
PRICES 
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Credit the Doctor With Assist 


His Shocking Disclosure Sent S. M. Frye South 


@ WHEN THE doctor told S. M. Frye, 
an Indiana grocer, “You have one 
month to live,” the medic unknowingly 
made a Tennessee feed retailer out of 
the Hoosier food merchant. 


Immediately after the medical man 
gave Mr. Frye this shocking informa- 
tion, he sold his grocery and he and 
Mrs. Frye left for Florida. The far 
southern climate didn’t quite agree 
with him, however, and Mr. and Mrs. 
Frye then relocated at Goodlettesville, 
Tenn., a small town 20 miles north 
of Nashville. 


Once situated in Tennessee, Mr. 
Frye decided he'd like to be a feed 
retailer. That was more than three 
years ago. 

Mr. Frye has built his heavy volume 
of custom service by serving every 
custom need. After investigating the 
possibilities around Goodlettesville, he 
decided that he could go further and 
serve his trade better by helping farm- 
ers utilize to the utmost their home- 
grown feeds. He has six to 10 trucks 
of corn and other farm commodities 
lined up all day long waiting for cus- 
tom grinding and/or mixing. If the 
farmer has his own formula, as many 
of them do, Mr. Frye will grind his 
feeds on his 145 HP Ford grinder and 
mix them with his two Kelly Duplex 
mixers. He can add molasses with his 
Seco molasses mixer. If the farmer has 
only a part of the ingredients for his 
mixture, Mr. Frye will supply the re- 


S. M. AND MRS. FRYE 


"You have one month to live." 


mainder from his own well stocked 
warehouse. He keeps a good supply of 
oats, wheat, barley, molasses, and oth- 
er ingredients bought up and stocked 
for this purpose. 

If the customer wants straight corn 
meal in his mixture instead of corn 
and cob meal, Mr. Frye will swap him 
shelled corn for his ear corn. If the 
feeder doesn’t have a good feed for- 
mula of his own, Mr. Frye will sit 
down with him, learn what he wants 
the feed to do, and help him work out 
a suitable formula for either his dairy 
cows, hogs, or poultry. 


The feed sales are well balanced be- 
tween these three kinds of livestock, 
with minor sales for rabbits, dogs, and 
other animals. 


The Goodlettesville Feed Mill keeps 
an adequate supply of Wayne feeds 
for those who want a complete com- 
mercial mixture and a line of Fortune 
supplements to supply the needs of 
grain-growing farmers. He also mixes 
by several Fortune formulas his own 
poultry, dairy, and hog lines, known 
as Green Hill feeds, and has built up 
a substantial volume. 


Mr. Frye has four men who operate 
the grinding and mixing equipment ad- 
joining his warehouse and to wait on 
those who buy the complete mixtures. 
Mrs. Frye looks after the office and 
weighs in the loads as they drive on 
the scales fronting her glassed-in 
office. She can take down the weights 
from inside without getting out in the 
weather. When Mr. Frye is busy she 
can help any customer with his feed 
problem either by phone or mail. Cus- 
tomers phone in during the day about 
their feed and disease situations. 

When a farmer with feed to be 
processed has to wait for six, 10, or a 
dozen truck loads ahead of him to be 
put through the mill he has a lot of 
idle time to pass off. “Do you see that 
man there?” asked Mr. Frye. “He lives 
near Gallatin, 30 miles away. He has 
to get that load of ear corn ground, 
mixed, and get back home to milk 20 
cows. That man just ahead of him has 


FLORIDA'S climate didn't 
agree with S. M. Frye, so he 
opened this feed mill at Good- 
lettesville, Tenn., and works 
like a Trojan—and only three 
years after his doctor told him, 
"You have one month to live." 
Goodlettesville is near Nash- 
ville. 


to turn his grain and alfalfa into his 
formula mixture and drive back 26 
miles to milk 30 cows.” Fast Frye serv- 
ice assures that they will. 

While waiting, Mr. Frye may talk 
with a customer about his feed plans. 
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He has a Coke machine and extra chairs 
where customers can sit while waiting. He 
keeps his feed prices posted on two bulletin 
boards to save time in pricing to individual 
customers. 

Mr. Frye sells for cash and on 30 days’ 
credit, which many feed dealers consider as 
cash. When asked if he ever lost any money 
on the 30 day proposition he replied, ““Dur- 
ing the entire past year I lost $4.” 

The full time Frye deliveryman is Charley 
Gober, who is also the firm’s chief contact 
representative in the field when Mr. Frye 
himself can’t get away from the mill. 

S. M. Frye is now looking for a full time 
field salesman who will make his daily rounds 
in a pick-up truck, take orders for specified 
days’ deliveries, and build up new business. 
This pick-up truck will carry 25 and 50 
pound bags for the small feeder while the 
regular delivery truck will deliver anything 
from a single 100 pound bag up to several 
tons. 

At present, the driver makes his daily de- 
liveries of large unscheduled orders wher- 
ever they are placed and keeps busy. The 
smaller orders, as far as possible, are ac- 
cumulated for Saturday deliveries, which 
are made on a scheduled route. 

In order to keep sufficient grains to piece 
out the mixtures for his custom grind-and- 
mix patrons, Mr. Frye buys from the same 
local farmers to whom he sells. This is a 
mutual service that keeps buyers buying and 
repeat customers repeating. Where his own 
customers can’t supply he buys through 
grain brokers. 

While he will mix any formula that a 
farmer gives him, S. M. Frye never fails to 
urge a better one if he sees that the one 
being used will not get results. He rarely 
ever has a customer who doesn’t follow his 
advice on this. 

While he has two lines of formula feeds 
ready to sell to straight purchase customers, 
he has many who buy their commercial feeds 
from competing dealers and bring their 
grinding and mixing deals to Mr. Frye. 

“T never fuss with these patrons,” he ex: 
plained, “even when they insist that the 
competitor's feed is much better. I keep 
their good will by just kidding them along, 
hoping some day to convince them that 
while the competitor has a good feed I can 
serve him better by supplying both grinding 
and feed at one place.” 

Since Mr. Frye came to Goodlettesville, 
he has built a large feed store and warehouse 
with office and waiting room in front. He 
built the structure housing his custom equip- 
ment in the rear of the feed store. In the 
rear of this, but separate, are a corn crib 
and a feed storage house. 

For a man who once was told, “You have 
only a month to live,” S. M. Frye has an 
ambitious program for the future. Included 
are plans for a large broiler plant and an 
expansion of his feed business. Mr. Frye 
expects to be in the feed business at Good- 
lettsville, Tenn., for a long time and is 
building today for the future of tomorrow 
and the day after tomorrow. 

@ ARNOLD HATTENDORF, East Du- 
buque, Ill., recently assisted in the apprehen- 
sion of two automobile thieves. He operates 
the East Dubuque Feed Mill. 
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On Feeding Supplements to Pigs 


Continuous Plan Is Best: Vestal of Purdue 


@ SUPPLEMENTS WHICH contain vita- 
min B,, and antibiotics should be fed to 
pigs not only during the growth stage but 
through the fattening period as well if 
maximum growth promoting effects are to 
be obtained. 

That is the belief of Prof. C. M. Vestal 
of Purdue University. However, Prof. Vestal 
said that a fatter, less desirable carcass will 
be obtained from such hogs than from those 
not receiving the supplement or those which 


receive it only during the growth period. 
Supplements fed the pigs during both pe- 
riods resulted in back fat which was 4 inch 
thicker, Prof. Vestal reported. 
Stimulation of gain which resulted from 
feeding the B,,-aureomycin supplement dur- 
ing the growth of the pigs from 58 to 125 
pounds did not carry over into the fattening 
period, Purdue noted. The rate of gain in 
the latter, from 125 to 228 pounds, was 
even slower than for those pigs which got 


The 
SOFT-SPOKEN 
GIANT OF 
EFFICIENCY 
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none of the supplement at any time. 

Dry lot feeding tests were carried on 
with three lots of 12 pigs each, from an 
average starting weight of 58 through to 
an average final weight of 228 pounds. Lot 
1 was fed shelled corn, protein supplement, 
mineral mixture, and iodized salt. Lot 2 got 
the same except that the protein supplement 
contained 3 per cent B,,-aureomycin until 
the pigs weighed 125 pounds. In lot 3, the 
B,,-aureomycin supplement was fed through- 
out the experiment. The basic protein sup- 
plement was made up of 80 pounds of soy- 
bean oil meal, 10 pounds of alfalfa meal, 
and 10 pounds of mineral mixture. 

All rations were self fed, free choice. 

Pigs in lot 1 showed an average daily 
gain of 1.47 pounds; those in lot 2 gained 
1.53 pounds; and lot 3 pigs gained 1.73 
pounds. Average daily feed consumption 
varied from 5.99 pounds for lot 1 to 6.19 
pounds for lot 2 and 6.77 pounds for lot 3. 
The latter lot, however, reached market 
weight 14 days before lot 2 and 18 days 
before lot 1. 

Control lot pigs needed 408 pounds of 
feed to produce 100 pounds of gain. Lot 2 
pigs gained 100 pounds on 405 pounds of 
feed. But lot 3 pigs made the gain on only 
391 pounds of feed. Feed costs per 100 
pounds of gain were’$12.41, $12.63, and 
$12.34, respectively. 


Portrait of Gus Bohstedt 
Underwritten by Friends 


A striking likeness of Prof. Gustav Boh- 
stedt of the University of Wisconsin is the 
portrait of him in the gallery at Chicago's 
famed Saddle & Sirloin club. The portrait, 
as well as a similar one at Madison, was 
underwritten by Prof. Bohstedt’s many 
friends. 

The painting at Chicago was unveiled at 
the annual banquet of the Saddle & Sirloin 
club. Dr. R. M. Bethke, vice president of 
Ralston Purina Co., St. Louis, represented 
the feed industry at the unveiling ceremon- 
ies and paid tribute to Prof. Bohstedt in 
behalf of the trade. 


Lake Shipments of Grain 
Are Down at Milwaukee 


Milwaukee received slightly less than 614 
million bushels of grain by way of Lake 
Michigan during 1951, James G. O’Brien, 
Milwaukee Grain Exchange secretary, has 
reported. This compares with 814 million 
bushels in 1950 and 934 million bushels in 
1949. 

Shipments from Milwaukee by lake in 
1951 were slightly more than 400,000 bu- 
shels. A year earlier, Milwaukee shipped 
3,850,000 bushels of grain by lake. 

Grain receipts in 1951 were made up 
mainly of barley. Fort William, Canada, 
shipped 6,215,000 bushels to Milwaukee. 
Biggest item in lake shipping from the Wis- 
consin city in 1951 was 338,000 bushels of 
corn to Canada. 

@ SIKESTON GIN CO., Sikeston, Mo., 
has opened a new feed store. 
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A. L. Johnstone, Veteran 
Commission Man, Is Dead 


A veteran commission merchant and for- 
mer president of the Milwaukee Grain Ex- 
change died in Milwaukee Dec. 17. He was 
Andrew L. Johnstone, president of Johns- 
tone-Templeton Co. 
A member of the lo- 
cal exchange since 
1904, Mr. Templeton 
was its president in 
1928 and 1930. 

Born in Chicago, 
Mr. Templeton first 
came to Milwaukee 
about 1900. Follow- 
ing service with the 
Armour Grain Co., 
he started his own 
grain commission 
business in 1908. A 
few years later, Johnstone-Templeton Co. 
was formed. The firm’s offices are in the 
Milwaukee Grain Exchange building. 

Mr. Templeton’s survivors include his 
wife, one son, and a daughter. Funeral 
services were held at Milwaukee Dec. 20. 


A. L. Johnstone 


Blatz Brewing Co. Names 
Verbest to Another Term 


Frank C. Verbest has been re-elected 
president of Blatz Brewing Co., Milwaukee, 
the firm has announced. William Janssen, 
formerly vice president and treasurer, was 
named to the new post of first vice presi- 
dent. Edward ‘Donahue was elected to a 
vice presidency and re-elected secretary. 
Gunter Bethke was elevated from assistant 
treasurer to treasurer. 

The company’s entire board of directors 
was re-elected. C. F. Hundley was named 
to the newly created post of assistant to the 
president. He formerly headed the Harvard 
Brewing Co. at Lowell, Mass. 


James Hessburg Elected to 
Presidency of Froedtert 


New president of the Froedtert Corp., 


Milwaukee, is James P. Hessburg, who suc- 


ceeds the late Kurtis R. Froedtert. Mr. Hess- 
burg previously was a vice president of the 
organization, which includes Froedtert Grain 
& Malting Co., Milwaukee. 

Elected executive vice president was Al- 
vin R. Cord. Eric W. Rahn has been made 
a vice president and Joseph E. Rapkin sec- 
retary and member of the board of directors. 

New President Hessburg is a veteran of 
41 years in the grain and malting trade. He 
has been associated with Froedtert since 
1940. Messrs. Cord and Rahn both have 
been with the firm for more than a decade. 

Other officers of the corporation are M. 
M. Bogie, vice president; A. B. Hessburg, 
assistant vice president; J. W. Morris, as- 
sistant vice president; W. A. Steineman, 
assistant vice president; W. A. Dewitz, 
treasurer; and L. B. Lavold, assistant sec- 
retary. 
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Members of the Froedtert board of direc- 
tors are J. Victor Loewi, Henry J. Nunne- 
macher, and Messrs. Bogie, Cord, James 
Hessburg, Rahn, and Rapkin. 


NEW HAMMOND PLANT 

Now in full operation is the new plant at 
Pine Bluff, Ark., of Hammond Bag & Paper 
Co., Wellsburg, W. Va. The factory, which 
cost $350,000, will produce multiwall paper 
sacks, 

WOODS MOVES 

John J. Woods & Sons, Kansas City, has 
moved from the Livestock Exchange build- 
ing to 320 Board of Trade, the firm has an- 
nounced. Woods distributes Dixie feed mill- 
ing equipment. 


Self Fed Sow Ration Plan 
Recommended at Illinois 


Here's what an Illinois college of agricul- 
ture worker, Richard Carlisle, has recom- 
mended as a self fed sow ration: 


Thirty pounds of ground shelled corn, 
30 pounds of ground oats, 30 pounds of 
high quality alfalfa meal or ground hay, 
4 pounds of soybean meal, 4 pounds of meat 
scraps or tankage, and 2 pounds of a min- 
eral mixture which contains iodized salt. 

Mr. Carlisle recommended the ration both 


for its efficiency and economy. 


@ BERNARD KLEIN, Liberty, Ind., has 
opened the Klein Grain & Feed Co. 
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Good Year Ahead Seen for Farmers 


Prices May Average About Same As in 1951 


@ FARMERS CAN look forward to a 
fairly good year for agriculture in 1952— 
much like 1951 in some respects. Larger 
supplies of farm products, crops and live- 
stock combined, are in prospect for next 
year. With larger supplies, prices farmers 
get for these products may average about 
the same as for 1951. 

Although producers may receive a little 
more money for larger marketings next year, 
with rising production costs their net farm 
income may be about the same as in 1951. 
With higher living costs in prospect for the 
farmer, the purchasing power of his net 


By REX DALY 
Department of Agriculture 


income in 1952 is likely to show little, if 
any, improvement over 1951. Non-agricul- 
tural income, however, is currently at a 
record high and is expected to continue to 
rise in 1952. 

The defense program will continue to be 
the dominant influence in the outlook for 
1952. Any major change in defense activi- 
ties, either a stepup or a slowdown, would 
materially influence the outlook for the com- 
ing year. As of the third quarter of this year, 
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national security spending was at an annual 
rate of 41 billion dollars, or approximately 
12 per cent of the total value of output. 
Under present plans these expenditures may 
rise another 25 billion dollars by next fall 
and at that time the defense program prob- 
ably will be taking around 18 to 19 per cent 
of total output. 

With increased employment and higher 
wage rates, as the defense program expands, 
the disposable income of consumers (after 
taxes) is expected to rise over the coming 
year—possibly around 5 per cent—even 
though tax rates will be higher. 

Aggregate demands on the economy for 
goods and services are expected to continue 
to rise as more goods are purchased for the 
defense program. But, as we shall see, there 
are some moderating factors. 

Businessmen may spend somewhat less for 
new plants and inventories in 1952 but in- 
creased spending by consumers and by the 
government is expected to result in some 
8 to 10 per cent rise in the economy’s 
aggregate demand for goods and services. 
With some increase in employment, in pro- 
ductivity, and in hours worked per week, 
total output of the economy will rise but 
probably not as much as the expected in- 
crease in the aggregate demands on the 
economy. 

As a result, some increase in price pres- 
sures may occur over the next year. How- 
ever, there are several things that probably 
will moderate the upward pressures on 
prices. These moderating factors include the 
relatively large inventories, record farm 
output, expanding productive capacity, price 
and wage controls, credit restrictions, and 
higher taxes. 

Higher consumer incomes and restricted 
supplies of many durable goods such as 
automobiles and household appliances prob- 
ably will result in a somewhat stronger de- 
mand for food and other farm products 
next year. 

Foreign demand for agricultural products 
is also expected to be fairly strong in 1952. 
In response to the nation’s need for food 
and fiber, record supplies of farm products 
as a whole are expected next year, if the 
weather behaves. Crop production available 
for sale in the °51-52 marketing year is esti- 
mated about 6 per cent above a year ago. 
The estimated cotton crop is 58 per cent 
larger. And record supplies of fats and oils 
are in prospect for the ‘51-52 marketing 
year. 

Feed supplies are above average, but ex- 
pected expansion in production of livestock 
and livestock products in 1952 probably 
will make it necessary to further reduce re- 
serve feed grain stocks by the end of the 
*51-52 feeding year. Production of meat and 
other livestock products is expected to be 
larger in 1952. Cattle and calf slaughter 
may be about 10 per cent above the rela- 
tively low levels of this year. The net build- 
up of cattle during the year probably will 
equal about one-fourth of the number of 
cattle slaughtered during 1951. This expan- 
sion in productive capacity indicates a po- 
tentially larger supply of beef for coming 
years. Poultry production also may increase 
a little and output of pork and dairy 
products is expected to continue high in 
1952. 

Exports of farm products probably will 
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not be greatly different from the fiscal 
1950-51 level. Larger cotton exports may 
about offset a somewhat smaller volume of 
coarse grains, dairy and poultry products, 
and some other commodities during 1951- 
52. Exports of tobacco will be a little larger 
and wheat exports are expected to be about 
the same as in fiscal year 1950-51. 

With prospects for a continued high level 
of consumer demand and larger supplies of 
meat and other foods for domestic consump- 
tion in 1952, food consumption per person 
probably will increase further, even though 
the population grows by about two million. 


Ralston Purina Sales Are 
Up 35 Per Cent in 1951 


Sales of Ralston Purina Co., St. Louis, 
increased 35 per cent during 1951, the 
firm’s annual report, just released by Presi- 
dent Donald Danforth, reveals. The in- 
crease was 8914 million dollars. Net profit 
after taxes declined 20 per cent or 
$2,371,863. 

Purina’s federal tax bill increased a 
whopping 76 per cent, by $6,635,000. 
Stockholders’ equity in Ralston Purina as 
of last Sept. 30 was $78,173,030, the report 
showed. 


Eight Young Men Enrolled 
In Feed Training School 


Three states are represented by the first 
eight young men to enroll in the feed tech- 
nology curriculum at Kansas State College, 
Manhattan. They are from Kansas, New 
Jersey, and Missouri. 

The Kansas contingent includes D. C. 
Kennedy, B. L. Bailey, and B. F. Duckworth, 
all of Topeka; Donald Whelpley of Cold- 
water; and Richard Peak of Manhattan. 
Kenneth D. Smith of St. Joseph represents 
Missouri. Students from New Jersey are 
William Neff of Bernardsville and Frank 
Lux of Newark. 


@ CHARLES W. SLEEZER, Newark, IIl., 
has purchased the Leland Hatchery from 
LeRoy Ammons. 


“| know we were in the army together but 
steak still is $1.25 a pound!" 


CARTOON BY RIEXER 
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Nopco Markets Three New 
Feed Supplements in 52 


Three new feed supplements are now be- 
ing marketed by Nopco Chemical Co., Har- 
rison, N. J., President Thomas A. Printon 
has announced. They are a vitamin B,, sup- 
plement, a combination B,,-antibiotic sup- 
plement, and an antibiotic supplement. 


The combination product is being sold 
under the name Nopcom, while the anti- 
biotic supplement has been named Nopcab. 
The latter contains 5 grams of bacitracin per 
pound. Nopcom contains 5 grams of baci- 
tracin plus 1.5 milligrams of vitamin B,, 
per pound. Both are packed in 50 pound 
bags. 


from the 


FEED 


Srings you... 


The new B,, supplement contains 4 mil- 
ligrams of B,, per pound. It is said to be 
dry and free flowing and is packed in 100 
pound bags. 

For details on these three new Nopco 
supplements, circle No. 15 on the Reader 
Service card. 

@ VIRGIL POOL, Ellisville, Miss., has 
opened the City Feed & Milling Co. 
NPA APPOINTMENT 

Frank Mussell, who is on leave from Allis- 
Chalmers Mfg. Co., Milwaukee, has been 
named head of the National Production Au- 
thority agricultural machinery and imple- 
ments division. He succeeds C. L. Oheim, 
who has returned to his post as general 
manager of Deere Plow Co., Kansas City. 


J. G. HALPIN 


“During the past forty years more real improvement has been 
made in our diet than during the previous forty centuries. Part of 
this was due to an increased use of poultry products made available 
by the great progress of the poultry industry. 


Forty years ago practically all eggs consumed during October, 
November and December were stored eggs. My grandmother used 
to put the “harvest” eggs down in oats for Christmas baking. Con- 
trast this with October, 1951 when U. S. hens laid 4,240,000,000 eggs. 


Two things brought this about. First, poultrymen developed 
chickens that grow faster, mature quicker and lay at a high rate 
throughout the year, Second, the feed industry applied commer- 
cially the research findings in nutrition and marketed feeds that 
permitted birds to produce up to the capacity of their breeding. 
And surprisingly, many feeds now known to be nutritionally critical 


were once wasted. 


By improving the quality of broilers and turkeys and obtaining 
year-round egg production, consumption of poultry products in- 
creased—and at a cost to the consumer less than she pays for bologna. 


THE AUTHOR. Jimmy Halpin, pioneer in establishing nutritional require- 
ments of poultry and one of the best-known, best-liked poultrymen, developed 
and heads one of the nation’s top poultry departments at the University of 


Wisconsin. 
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“Feed Control Officials’ Annual Report,” 
Association of American Feed Control Offi- 
cials, College Park, Md., $5. 


Invaluable to every man in the feed busi- 
ness is the annual publication of the Asso- 


ciation of American Feed Control Officials.: 


This year’s volume is as complete and useful 
as the books published in the past and is 
well worth $5 to any man in the feed 
industry. 
* * 

“Livestock Feeding—1952,” by Kent Pellett, 
American Soybean Association, Hudson, 
Iowa, 25 cents. 


This 44 page illustrated booklet by Mr. 
Pellett will prove interesting to all feed re- 
tailers. It leads off with the statement, “The 
only good reason for adding purchased feeds 
to your livestock ration is to increase your 
income from the home-grown feeds you use 
with them!” 

The publication describes the nutrients 
essential to livestock and poultry production 
and presents an analyses table of feedstuffs. 
“Livestock Feeding—1952” is available in 
quantity to feed men. For a sample copy, 
mail a quarter to the American Soybean 


association. 
* 


“Infectious Bronchitis,” by H. Van Roekel, 
K. L. Bullis, M. K. Clarke, O. M. Olesiuk, 
and F. G. Sperling, Massachusetts Agricul- 
tural Experiment Station, Amherst, free. 
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This 47 page bulletin is introduced with 
the following statement: 

“Infectious bronchitis may cause exces: 
sive mortality among chick flocks, whereas 
in adult flocks a marked diminution in egg 
production is usually observed. The need 
for a satisfactory control program is urgent.” 

Then the authors launch a comprehensive 
discussion of the causes, symptoms, and 
dangers of the diseases. Suggestions are pre- 
sented for the prevention and control of the 
malady. 

Feed men who advise their customers on 
poultry health problems will want to write 
for copies of this new publication. 

* * 

“Transfer of Ownership in Rural Areas and 
Its Effect on ‘Land Utilization,” by David 
Rozman and Ruth Sherburne, Massachusetts 
Agricultural Experiment Station, Amherst, 
free. 

“Changes in farm ownership even under 
normal conditions exercise considerable in- 
fluence on the type and character of agri- 
cultural land utilization,” this publication 
begins. Then it analyzes the uses to which 
land is put when it changes owners. 

Final conclusion of the bulletin is: “Al- 
though the total land area in farming has 
declined, an actual gain was registered in 
practices and through reclamation of idle 
farm land resources, both through improved 
land areas in farms.” - 

* * 
“Fertilizers—Their Purchase and Use on 
Field Crops,” by P. E. Karraker, Kentucky 
Agricultural Experiment Station, Lexington, 
free. 

The purchase and use of commercial fer- 
tilizers is the subject of this bulletin. Sub- 
jects covered in its 11 pages include the 
need for phosphorus and potassium, their 
rates of application, chemical soil tests, and 
several others. 

* * 

“Harvesting and Feeding Alfalfa,” by Har- 
ry G. Sitler, W. E. Connell, R. T. Burdick, 
and S. S. Wheeler, Colorado A & M Col- 
lege, Fort Collins, free. 

The harvesting of alfalfa is being me- 
chanized rapidly, this new publication points 
out. Its authors note that mechanized balers 
and windrow choppers are assuming added 
stature, replacing manual methods. Methods 
of harvesting covered in the new bulletin 
include stacking as loose long hay, chopping 
from the windrow, baling from the windrow, 
and ensiling. 

* 

Official Report of State Agency, offered 
without charge: 

Kentucky Agricultural Experiment Sta- 
tion, Lexington—dquarterly report on official 
feed samples analyzed for July, August, and 
September of 1951. 


@ N. A. NELSON, Knoxville, Ill., has pur- 
chased the Knoxville Feed Store from H. T. 
Gof. 
LAB IS KEPT BUSY 

The Illinois college of veterinary medi- 
cine’s diagnostic laboratory examined more 
than 5,000 animals in the year which ended 
in mid-1951, Dr. P. D. Beamer, laboratory 
chief, has reported. Poultry, swine, cattle, 
sheep, and 27 other types of livestock were 
tested. 
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FEATURE ARTICLES THAT 
SPEAK with ~ZazZorzy in 


Che Red Book for 1952 


1-~“VITAMIN REVIEW” 
by DR. J. R. COUCH, Poultry Department 
Texas A & M College 


2=-“FEEDING of DAIRY CALVES” 
by Professor THOR W. GULLICKSON 
University of Minnesota 


3—=“CONCENTRATE FEEDING of SHEEP and CATTLE” 
by DR. LORIN E. HARRIS 
Utah State College 


Each Author an Authority in His Field — Each a $1,000 —s Award Winner in 


American Feed Manufacturers Association Competition 


Place Your Advertising Now in this BIG BUYERS GUIDE 
Free Bold Face Listings for Advertisers — Last Forms Close February 10 


Phone or Wire Space Reservations Today 


Che feed Bag RED BOOK 


1712 West St. Paul Ave. Phone 
Milwaukee 3, Wisconsin WEst 3-3690 
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The featured birthday cake this month 
will be cut at Harrison, N. J., by A. V. 
(Vic) Jay, eastern sales manager in the 
agricultural department of Nopco Chemical 
Co., Inc., of Harrison. Mr. Jay's birthday is 
Feb. 19, which will also mark the 25th 
anniversary of his joining Nopco. 

Born and educated in England, Vic is 
the father of two children, Allan and Rita. 
Vic’s major interests are his family and his 
host of friends in the feed industry. Recrea- 
tion-wise, his favorite amusements are golf 
and bridge. 

The February Happy Birthday parade 
includes: 

FEBRUARY 1—Robert M. Preston, E. F. 

Drew & Co., Inc., Chicago. 
FEBRUARY 2—Gustaf A. E. Ackerman, 

Oyster Shell Products Corp., New Ro- 

chelle, N. Y.; Clarence F. Baker, Leo 

Burnett Co., Chicago; H. A. Nonnweiler, 

International Milling Co., Minneapolis. 
FEBRUARY 3—W. R. Embleton, Saunders 

Mills, Inc., Toledo; J. C. North, Nutrena 


Mills, Inc., Minneapolis. 

FEBRUARY 4—George H. Garbutt, Mer- 
chants Creamery Co., Cincinnati; C. A. 
Johnson, Land O’Lakes Creameries, Inc., 
Minneapolis; H. L. McGeorge, Royal 
Stafolife Mills, Memphis, Tenn.; Andrew 
O. Peek, Percy Kent Bag Co., Inc., Buf- 
falo; Charles E. Wood, Welco Feed Mfg. 
Co., Spencer, Iowa. 

FEBRUARY 5—W. E. Mullin, Mullin & 
Dillon Co., Minneapolis; Edgar N. Mea- 
kin, California Pellet Mill Co., San Fran- 
cisco; Louis Novins, Le Compte Co., Inc., 
Lakewood, N. J. 

FEBRUARY 6—L. J. Halbach, Pillsbury 
Mills, Inc., Clinton, Iowa; Vera M. Mat- 
thews, Fredman Bag Co., Milwaukee; 
William L. Nagel, Herman Nagel Co., 
Chicago. 

FEBRUARY 7—K. J. Maltas, A. E. Staley 
Mfg. Co., Decatur, Ill.; Richard Teweles, 
L. Teweles Seed Co., Milwaukee. 

FEBRUARY 9—E. J. Schroeder, Flambeau 
Milling Co., Phillips, Wis. 

FEBRUARY 10—R. H. Lang, L. L. Olds 
Seed Co., Madison, Wis. 

FEBRUARY 11—Carl B. Hedrick, General 
Distributing Co., Inc., Newton, Kan.; 
Fred M. Seed, Cargill, Inc., Minneapolis. 


Rabenowich Leaves Flambeau Milling 


Frank Rabenowich, left above, who re- 
signed as general manager of Flambeau 
Milling Co., Phillips, Wis., effective Dec. 1 
hands a symbolic key to the plant to the 
new manager, E. J. (Jack) Schroeder. Mr. 
Schroeder has been assistant general man- 
ager for the past four years. 

Mr. Schroeder is also vice president of 
the firm. Others who will take an active 
part in the management of the company 
include Andy Reid, traffic manager, Joseph 
Heizler, chief accountant; and Louis Rabb. 


e@72e 


These three have been connected with the 
firm for the past 25 years. In leaving, Mr. 
Rabenowich completes 26 years of work 
with the Flambeau organization. 

He guided the company through a steady 
period of growth which was climaxed with 
the construction in 1944 of the present large 
mill. Mr. Rabenowich plans to rest for the 
time being and later will decide on several 
offers he has received from firms in the 
feed trade. 


vic JAY 

FEBRUARY 12—David N. Carlson, North 
East Feed Mill Co., Minneapolis; Tom G. 
Dyer, Lifeguard Feed Products, Des 
Moines; H. R. Harmer, Mankato Milling 
Co., Mankato, Minn.; Charles S. Kenney, 
Bradley & Baker, Fort Worth; Kenneth 
D. Lozier, St. Regis Sales Corp., New 
York City. 

FEBRUARY 13—Maurice E. Cook, Fills- 
bury Mills, Clinton, Iowa; R. C. Tesch, 
Knauf & Tesch Co., Chilton, Wis.; W. 
S.:-Donovan, Donovan Feed Co., Omaha; 
Richard K. Peek, Percy Kent Bag Co., 
Kansas City. 

FEBRUARY 14—I. D. Russell, I. D. Rus- 
sell Co., Kansas City. 

FEBRUARY 15—Pat W. Hennessey, Bad- 
ger Feeds, Inc., Madison, Wis.; John M. 
Palmer, Brando-Palmer Sales Co., Chicago. 

FEBRUARY 16—H. F. Pugh, Heil Co., 
Milwaukee. 

FEBRUARY 18—A. F. O. Germann, Nutri- 
tional Research Associates, Inc., South 
Whitley, Ind.; A. H. Mendonca, F. E. 
Booth Co., Inc., San Francisco; Cyril P. 
McNamara, Morton Salt Co., Milwaukee. 

FEBRUARY 19—A. V. Jay, Nopco Chem- 
ical Co., Harrison, N. J. 

FEBRUARY 20—Howard J. Perry, Mulli- 
can Co., Louisville, Ky.; Phil W. Tobias, 
Simmonds & Simmonds, Inc., Chicago. 

FEBRUARY 21—Jacob H. Stewart, Blatch- 
ford Calf Meal Co., Waukegan, Il. 

FEBRUARY 22—Gordon M. Philpott, Pur- 
ina Mills, St. Louis; J. Walter Rice, J. 
Walter Rice Co., Milwaukee; J. S. Stew- 
art, Farmers Elevator Co., Clarion, Iowa. 

FEBRUARY 23 — George H. Reinders, 
Reinders Bros., Elm Grove, Wis.; J. R. 
Wall, J. H. Scott Co., San Francisco. 

FEBRUARY 24—A. L. Desmond, F. E. 
Booth Co., Inc., San Francisco; Ben E. 
Rawnsley, Fort Thomas, Ky. (Blatchford 
Calf Meal Co.) 

FEBRUARY 25—John O. Beasley, Speci- 
fide, Inc., Indianapolis; Donald J. Burke, 
George H. Lee Co., Omaha; Charles F. 
Kieser, Bordon Co., New York City; 
Fred H. Pittelkow, H. P. Schmidt Milling 
Co., Oshkosh, Wis. 

FEBRUARY 27—J. D. Armstrong, Nu- 
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trena Mills, Inc., Coffeyville, Kan.; J. 
Walter Keller, Pratt Food Co., Philadel- 
phia; Don E. Merrick, Central Mills, Inc., 
Dunbridge, Ohio; C. L. Ostrom, Morton 
Salt Co., Chicago; J. P. Parks, J. P. Parks 
Co., Kansas City; George A. Shields, 
New Century Co., Chicago. 

FEBRUARY 28—Milton B. Bock, Wallaces’ 
Farmer €& Iowa Homestead, Des Moines; 
C. Q. Dunlap, Courteen Seed Co., Mil- 
waukee; Fred B. Merrill, Ralston Purina 
Co., Minneapolis; W. C. Nichols, North- 
western Miller, Minneapolis. 

FEBRUARY 29—E. C. Dreyer, Dreyer 


Commission Co., St. Louis. 


Johnson Retires From Post 
With Spencer Kellogg Firm 


J. E. Johnson has retired as manager of 
the soybean oil meal department of Spencer 
Kellogg & Sons, Inc., Buffalo, President 
Howard Kellogg Jr. has announced. Ill 
health prompted Mr. Johnson’s resignation 
and retirement. He expects to concentrate 
now on regaining good health. 

Mr. Johnson joined Spencer Kellogg in 
1928 when the firm took over the American 
Linseed Co. Prior to heading the soybean 
oil meal department, he served as western 
division sales manager, and also as manager 
of distributor sales. 


CALVES 


Lots of calves means profit for 


you when you sell your customers 
NATIONAL NO- MILK CALF FOOD. 


Spencer Kellogg maintains six plants 
equipped to process soybeans and is recog: 
nized as one of the three largest soybean 
processors in the country. 


There’s a reason why dealer after dealer 
features NATIONAL NO-MILK CALF along 
with his other lines of feed. You see, the 
NATIONAL FOOD COMPANY specializes in 
calf food manufacture. More than three 
generations of good dairymen have 
been using the tried and proven 
NATIONAL NO- MILK CALF FOOD. 
Good dairymen know quality— 
and they like the results! It’s 
profitable for you to sell the 
calf food that produces 
satisfied customers. 


Theme of New Premier Moss 
Campaign Is ‘Easy Does It’ 


_ “Easy does it” is the theme of the new- 
est promotional campaign of Premier Peat 
Moss Corp., New York City. The firm is 
stressing how its product enables poultry- 
men to care for and to market their birds 
with greater ease. 


Premier peat moss is packed in a range of 
sizes. Dealers who would like data on the 
product, prices, and details on the new pro- 
motional campaign should circle No. 28 on 
the Reader Service card. 


Current Year Shapes Up as 
Favorable for Wheat Men 


The nation’s wheat producers should ex- 
perience a favorable year in 1952, a Colo- 
rado A & M economist has predicted. Avery 


Bice declared that a continued strong for- : NATIONAL , 
eign demand will mean a good year for the you are not selling NO- MILK now, write 
growers, provided growing weather is good. CALF FOOD 

Continuation of heavy export pro- today for full details on profit making 
gram for the balance of the crop year seems re 
assured,” Mr. Bice stated. “This fact, cou- NATIONAL NO-MILK CALF FOOD. 


pled with heavy rain damage experienced by 
Canadian growers, and reports of prospects 
of much poorer than average crops in Ar- i | 0 L FO 0 {0 a 
gentina and Australia indicate a strong mar- : 

ket, at least until a good assessment can be 


made on probable domestic production for A CO 
1952,” he concluded. 
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are you 


getting your share? 


Use of mixed fertilizer in the Midwest sets new sales 
records every year, and the trend shows no sign of 
slowing up. In Illinois, for example, fertilizer use was 
considerably more than doubled during the period 
1945 to °50. 


Many feed dealers and grain elevators are riding 
high in this growing business. If you are not selling 
fertilizer or if you are not fully satisfied with your 
present source of supply, we invite you to contact us. 


Smith-Douglass is one of the big names in the ferti- 
lizer industry. S-D is an established brand — already 
popular in the Midwest — and good dealers are still 
needed in some areas. 


WHAT DOES AN S-D DEALER GET? 


1 ADVERTISING PROGRAM Colorful ads in leading farm 
papers pave the way for sales. Folders, pencils and other 
advertising helps. 

2 RELIABLE DELIVERY We ship what we promise — so 
important in these days of uncertain supplies. 

3 COMPLETE PLANT Our Streator, Ill. plant is one of the 
very few in the U. S. that makes its own superphosphate 
and sulphuric acid. 


4 EASILY ACCESSIBLE Located on good highways and 
railroads for rail shipment or truck loading. No waiting 
to load. Prompt, courteous service. 


5 MELLOW-AGED FERTILIZER Our blending and curing 
process makes free flowing, high analysis fertilizer — 
avoids complaints. 
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FERTILIZER 


BIG BUSINESS 


Three Products You Can 
Use with Confidence 


1. pratr's Sel-O- Veena —the favorite of feed 


manufacturers every where. A free-running 
fish soluble supplement plus vitamin B12 and 
necessary antibiotics. Replaces all fish meal 
and animal protein in your formulas. 


2. PRATT'S VITA-MASTER—a complete vitamin con- 
centrate and fortifier especially designed for custom 
mixing in your own feeds. Contains high vitamin lev- 
els, fish solubles, fish meal, carotene, liver and glan- 
dular meal, vitamin B12 and other necessary factors. 


3. PRATT'S TRIPLE-FIFTY—new star in the W. C. 
Pratt line. 50% soybean oil meal, 50% con- 
densed fish solubles on a dry basis producing 
a product with a minimum protein guarantee of 
50%. Especially designed for manufacturers 
who can incorporate their own antibiotics. 


Write for Information on Our Personalized 
Formulas for Custom Mixers 


W. C. PRATT COMPANY, INC. 
20 NORTH WACKER DRIVE 
CHICAGO 6, ILL. 


Warehouse Stocks at 


Grain Products Company New Century Co. 
St. James, Minnesota 3939 S. Union Ave., Chicago, Ill. 


United Distributing Co. Green Bay Flour & Feed, Inc. 
116 24th Ave. North 1011 S. Broadway 
Minneapolis, Minn. Green Bay, Wis. 


Atk Ws 


A penny post card or a phone 
call to us will save you money when 
in the market for: 


& 


MOLASSES OAT FEED 
MOLASSES ALFALFA CHOPS 
BLACK STRAP MOLASSES 
CHOICE WHEAT FEEDS 
WASCO CORN FEED 


BREWERS' GRAIN 
MALT SPROUTS 
CORN DISTILLERS' GRAINS 
BUTTERMILK POWDER. 


La Budde Feed & Grain Co. 


AT MILWAUKEE 
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Movie Produced by AFMA Big Hit 


Audience for ‘Growth’ Already 1‘ Million 


@ MORE THAN 1% million persons al- 
ready have seen “The Growth of a Nation”, 
the American Feed Manufacturers associa- 
tion has reported. The motion picture was 
produced by the organization, with 350 
prints in use throughout the country. 


Of this number, 160 are loaned from 
association offices through two distributing 
concerns. One hundred and ninety other 
copies belong to manufacturer members of 
the AFMA, who have made them available 
to interested groups across the nation. “The 
Growth of a Nation” was shown for the 


Merck Procaine Penicillin 
Product Now on Market 


Procaine penicillin is the sole antibiotic 
in a new feed supplement now being mar- 
keted by Merck & Co., Rahway, N. J., the 
firm has announced. The product differs 
from Merck’s combination vitamin B,, and 
antibiotic feed supplement which also con- 
tains procaine penicillin. 

Procaine penicillin is generally recognized 
as highly effective for poultry, Dr. Frank 
Parker, Merck sales director, noted. He said 
that tests reported at the recent Cornell nu- 
trition conference showed that procaine 
penicillin was given a relative value of 92 
compared with -an 81 for the nearest other 
antibiotic. 

Expanded facilities at its Danville, Pa., 
plant will enable Merck to greatly increase 
its penicillin production, according to Dr. 
Parker. Merck’s new feed supplement ranges 
in price from $1.28 a pound in less than 
ton quantities down to $1.20 a pound in 
carload lots. 


Every pound carries a guarantee of 4 
grams of procaine penicillin, the equivalent 
of 2.4 grams of crystalline penicillin G mas- 
ter standard. Two grams of procaine peni- 
cillin per ton of poultry feed is recom- 
mended as the average for good growth 
response. 

Meanwhile, Merck has reduced the price 
of its vitamin B,, and antibiotic feed sup- 
plement from $1.25 to 78 cents per pound, 
carload basis. For full data on both supple- 
ments, circle No. 25 on the Reader Service 
card. 

@ WHITE & FULBRIGHT, Clarksville, 
Ark., have opened a new feed store. 
@ ANCHOR GRAIN CO., Colfax, Iil., 
has purchased the Wichmann Feed Mill. 
Anchor is a farmers’ cooperative. 
WASHBURN NAMED 

Dr. L. E. Washburn has been named head 
of the animal husbandry department at Colo- 
rado A & M College, Fort Collins, the 
school has announced. He succeeds Dr. §. 
S. Wheeler, now director of the experiment 
station at Fort Collins. 
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first time on May 11, 1950. 

Detailed reports on the type of groups 
for whom the loaned films are shown are 
submitted monthly to AFMA by the two 
commercial distributors, Farm Film Founda- 
tion and Modern Talking Picture Service. 
There is no rental fee for the movie. 

During the first half year in which the 
film was made available to educational 
groups, nearly 6,500 groups were loaned 
prints. The audience in this grouping alone 


FOOL-PROOF 
STARTS 


for 
FOOL-PROOF 


PROFITS 


The ideal starter for 
average farm flocks. 


was more than half a million persons. 


“The Growth of a Nation” was shown 
most widely in Pennsylvania during its first 
year. California and Illinois audiences were 
second and third in total showings, the fig- 
ures being based only on those films which 
AFMA itself loans through the booking 
agencies. Showings by manufacturers of the 
films they purchased are not included in 
these totals. 


Seventy eight persons attended the aver- 
age showing before an educational group. 
On a per capita basis, the cost thus was less 
than two cents per person. “Audience re- 
action” reports demonstrate the wide popu- 
larity of the movie, according to William T. 


. Diamond, AFMA’s director of agricultural 


services. 


Chick Starter 


It’s got every ingredient science knows is needed 
for healthy chick growth under average farm 
conditions. Megasul to prevent coccidiosis, carbo- 


hydrates, minerals, vitamins—over 30 vital ingre- 
dients in all. A fool-proof value for your cus- 
tomers. Fool-proof profit for you. 


Ask your Sargent representative or write .. . 


®\\ SARGENT PLANTS 


Algona, lowa 
Monmouth, Ill. 


DES MOINES 
IOWA 


Fremont, Nebr. 
Waverly, Mo. 
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— Nutrition 
(Continued from page 33) 


/100 ml. of blood as compared to the aver- 
age hemoglobin value of 13.2 gm./100 ml. 
of the control just before the termination of 
the experiment. 

Deficient lambs on the commercial lard 
diet showed a gradual and consistent drop 
of the total tocopherol content of blood 
plasma over the 70 day experimental period. 
In the case of the diet containing molecular 
distilled lard a much more pronounced drop 
the total tocopherol content of the plasma 
occurred in 20 to 35 days. Administration 
of cod liver oil for 25 days to positive con- 
trol and deficient lambs on the commercial 
lard diet significantly lowered the tocopherol 
content of the blood plasma. The character- 
istic symptoms of deficiency were invariably 
associated with very low tocopherol content 
of the blood. The critical values are some 
where below 0.081 mg. of total tocopherol 
per 100 ml. of blood. 

The first noticeable symptoms appeared in 
about 14 to 28 days after being placed on 
the vitamin E deficient diet. The lambs were 
reluctant to walk and to cross small ob- 
stacles. The negotiations of small obstacles 
was accomplished with difficulty or by fall- 
ing. Later on, a definite stiffness, especially 
of the hind legs was noticeable followed by 
inability to get up. However, when assisted 
to a standing position the animals were not 
able to walk but assumed a characteristic 
arched back stance. After standing for a 
short time the animals would lose equi- 
librium and fall. In the later stages of defi- 
ciency, the lambs were paralyzed in both 
hind and front legs and were unable to 
move. Additional symtoms were suscepti- 
bility to pneumonia and sudden death. 

Post mortem examination showed Zenk- 
er’s degeneration of the skeletal and cardiac 
muscle. 

The lesions in the heart were invariably 
in the right ventricle. 

Administration of alpha-tocopherol alle- 
viated the symptoms in 3 to 5 days to a 
great extent. A complete regeneration of 
the muscle is no doubt a process of longer 
duration. 

Comment: No comment. 

* 
Title: Vitamin B,, Vs. Vitamin B,,b for 
Cobalt Defictent Sheep. 
Authors: B. A. Kock, and S. E. Smith, 
(Cornell University). 
Publication: Journal of Animal Science Vol. 
10 (November, 1951) pp. 1017-21. 
Digest: This paper summarizes further evi- 
dence confirming that vitamin B,, injected 
in sufficient quantities will alleviate the 
symptoms of cobalt deficiency in lambs and 
also compares the effects of injected vitamin 
B,, with one of its derivatives; namely, B,,b. 

This study demonstrates that vitamin B,,b 
is as effective in the alleviation of cobalt 
deficiency symptoms in lambs as vitamin B,,. 

Both vitamin B,,b and vitamin B,, were 
injected subcutaneously twice per week at 
the rate of 125 mcg. per week during the 
first two weeks. Thereafter injections were 
made once per week at the rate of 100 mcg. 
per week. The control group received cobalt 
orally as CoCl,.6 H,O in water solution at 
the rate of one mg. per day. All six lambs 
were treated twice weekly until they showed 


an appetite response. Thereafter each lamb 
received 7 mg. of cobalt orally once per 
week. 

The amount of cobalt in these vitamins is 
so small that the activity cannot be due to 
cobalt per se. Although cobalt may have 
other metabolic functions in the ruminant 
body, its utilization in the production of 
vitamin B,, is certainly one of its more im- 
portant functions. 

Comment: The Vermont Yankee asked the 
Dumb Dutchman what he knew about vita- 
min B,, and this is what he said: 

The most recent vitamin isolated in pure 
form is vitamin B,,. The good rations that 
we have formulated always carried vitamin 
B,., but some of those rations that did not 
perform as we expected may have been a 
little short in that vitamin. In building 
swine and poultry feeds we used fish meal, 
fish solubles, liver meal, meat scraps and 
milk products in good quantity and defended 
their addition on the grounds that they 
were supplementing the plant ingredients 
of the formula. Now we know that a large 
part of the kick of these animal products to 
our formulas was due to the vitamin B,, 
they contained. This vitamin B,, research 
has not only provided us with explanations 
but it has given us new and economical 
sources of B,, in several fermentation 
products and residues. 

Just to keep the record straight let's say 
clearly that if there are plenty of animal 
products going into swine and poultry feeds, 
the addition of vitamin B,, supplements is 
not needed. But if economic relations make 
it necessary to go a little light on animal 
protein supplements, then be sure and sup- 
plement with vitamin B,, concentrates, and 
refigure your minerals with an eagle eye out 
for the amount of phosphorus in the ration. 

The evidence indicates that vitamin B,, 
is a must for all growing animals and is also 
required in breeding chickens and swine. 
Lack of growth and in many instances an 
increase in death loss seem to be the results 
of a deficiency of vitamin B,, in young 
chicks and pigs. Hens receiving a low vita- 
min B,, ration will produce eggs that will 
hatch out chicks with a high mortality rate. 
If the sows are deficient in vitamin B,,, the 
number of pigs weaned will be down and 
the weaning weights of those that survive 
will be disappointing. 

Cattle and sheep stew up their own vita- 
min B,, in their paunches, so the feeding 
of a vitamin B,, supplement is not neces- 
sary. But if the ruminant is short on cobalt, 
then vitamin B,, is not produced by the 
bugs in the rumen. It was once thought that 
the injections of vitamin B,, in animals de- 
ficient in cobalt would not alleviate the 
symptoms, but now we have this paper by 
Koch and Smith and they conclude that in 
lambs the injection of vitamin B,, is effec- 
tive in curing a cobalt deficiency. 

So watch your trace minerals as well as 
your vitamins. 

Title: The Value of Ammoniated Condensed 
Distillers Molasses Solubles as a Feed for 
Beef Cattle. 

Authors: A. D. Tillman and J. F. Kidwell 
(Louisiana Agricultural Experiment Station). 
Publication: Journal of Animal Science Vol. 
10 (November, 1951) pp. 934-38. 

Digest: Recently a new byproduct has been 


developed by condensing the residue from 
yeast fermentation of cane molasses to com- 
mercial alcohol. This product, known as 
condensed distillers molasses solubles, has 
the following approximate chemical analy- 
sis: crude protein 4 to 5 per cent, NFE 28 
to 30 per cent, water 39 to 40 per cent, and 
ash 15 to 17 per cent. As it will combine 
with anhydrous ammonia, the nitrogen level 
can be increased to give a protein equivalent 
of approximately 13 per cent. 

This experiment was designed to study 
ammoniated condensed distillers molasses 
solubles as a protein and energy extender 
when used in the ration of growing beef 
cattle. 

The ammoniated condensed distillers mo- 
lasses solubles was fed to replace 25 per 
cent and 50 per cent of the molasses in a 
corn-cottonseed meal-molasses ration. 

The differences in gains between lots 
were not statistically significant. 

In the two trials, the apparent results 
when condensed distillers molasses soluble 
replaced 50 per cent of the molasses were 
not as good as when the solubles replaced 
only 25 per cent of the molasses. These dif- 
ferences, however, were not significant. 

The animals receiving ammoniated con- 
densed distillers molasses solubles were pos- 
sibly making more efficient use of their feed 
during the last three periods than during 
the first period. This indicates time is re- 
quired to change the rumen microflora for 
utilization of rations containing ammoni- 
ated condensed distillers molasses solubles. 
Comment: Ammoniated products undoubt- 
edly have a real place in feeding ruminants. 
When using such products keep in mind 
the fact that you are feeding the “bugs” in 
the rumen primarily. When that is done 
properly then the animal having the rumen 
is also well fed. 

Title: Value of Low and High Fat Corns 
for Fattening Hogs. 
Authors: S. W. Terrill, J. G. Moffitt, J. L. 
Krider, E. B. Earley, and Sleeter Bull (Uni- 
versity of Illinois). 
Publication: Journal of Animal Science Vol. 


°10 (November, 1951) pp. 902-06. 


Digest: The experiment reported herein was 
conducted to compare the feeding value of 
yellow corns containing 4.7 per cent and 
6.4 per cent fat (dry basis) for growing- 
fattening hogs and to study the effect to 
the increased fat content of the corn on car- 
cass quality. The low fat corn contained 9 
per cent crude protein (dry basis) and the 
high fat corn contained 10.8 per cent crude 
protein (dry basis). 

Under the conditions of this test there 
appeared to be no disadvantage to feeding 
the higher fat corn from the standpoint of 
carcass quality or rate of efficiency of gain. 
In producing 100 pounds of gain, 100 
pounds of high fat corn replaced 97 pounds 
of low fat corn plus 2.8 pounds of mixed 
supplement. The pigs receiving the higher 
fat corn, which was also higher in protein 
consumed 27 per cent less mixed supple- 
ment, and 3 per cent more corn per unit of 
gain than did the pigs receiving the low-far 
corn. 

Comment: Dobbins, Krider, Hamilton, 
Earley, and Terrill (Jour. An. Sci. 9 (1950) 
625) in comparing corns varying in crude 
protein content reported that 9.1 per cent 
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protein corn (10.9 per cent crude protein 
on a dry basis) satisfactorily replaced 27.8 
per cent of the protein supplement in a 
mixed ration for pair fed pigs over 100 
pounds in weight when compared with 7.7 
per cent corn (9.1 per cent crude protein 
on a dry basis). 


Study Hay Yield Boosts in 
West’s Mountain Meadows 


The federal Department of Agriculture 
is conducting research to learn how bigger 
yields of more nutritious hay can be har- 
vested from irrigated mountain meadows in 
the West. 

Work underway at Gunnison, Colo., is 
studying effects of irrigation, fertilization, 
soil management, and time of harvest on 
quality of forage and production from native 
grasses. More than a 100 per cent yield in- 
crease has been noted when nitrogen fer- 
tilizer is applied to the soil. 

Scientists of the USDA claim that the use 
of fertilizer can mean an extra profit of $30 
per acre to ranchers. Early cuttings, they 
learned, boosted protein content and gave 
cattle higher gains than from cutting made 
a month later. 

@ YUBA MILLING CO., Yuba, Wis., has 
opened a complete feed milling service. 
@ R. T. BROWN, Sulphur, Okla., has 
moved his Brown Feed & Seed Co. to a 
new building. 


W.J.Small Head of Newly 
Organized Chemical Firm 


Formation of a new organization to ex- 
tract and market chemicals from agricul- 
tural sources has been announced by W. J. 
Small of Neodesha, Kan. The concern is 
known as Chlorophyll, Inc., and will handle 
chlorophyll, xanthophyll, phytol, carotene, 
and related products. Mr. Small is president. 


CHARLES BOWMAN 


The firm is completing construction of a 
new plant at Neodesha, where it will have 
headquarters. Sales agent will be Charles 
Bowman €& Co. of New York City. Research 
laboratories for Chlorophyll will be located 
at Neodesha. 

W. J. Small, alfalfa dehydration pioneer, 
heads the W. J. Small Co. division of 
Archer-Daniels-Midland Co., Minneapolis, 
and is also a vice president of ADM. Harry 
N. White is vice president and general man- 
ager of Chlorophyll, Inc., and is in charge 
of the Neodesha plant. For the past five 
years, he has served as sales manager of 
Charles Bowman & Co. 

Technical director ‘for Chlorophyll is 
Robert Bond, who formerly was associated 
with Merck & Co., Rahway, N. J. 

Henry Stanton is board chairman of the 
new company, with Mr. Bowman a mem- 
ber of its directors. Leroy Bradfield, also a 
director, is secretary-treasurer of Chlorophyll. 

@ VANDERBURG COUNTY FARM BU- 
reau, Stacer Station, Ind., has purchased 
Sensmeier Feed & Grain Co. 

@ CONYERS & THOMPSON, Creston, 
Neb., have opened a new feed store. W. F. 
Conyers Sr. and James Thompson are the 
owners. 


B,, DATA 

Details on its B-Meg vitamin B,, product 
are offered feed dealers by the Ray Ewing 
Co., Pasadena, Calif. To obtain these data 
and prices, circle No. 2 on the Reader 
Service card. 
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Wausau Since 1883 
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and growth-booster nutrients 


Available in either 
MASH 


CRUMBLES 
form 
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for Stability, 


The Silmo line of Stable Vitamin A 
and D Dry Products is complete. 


Savings and Selectivity 
a 


Attractively priced, Silmo's Dry Products 
enable Vitamin A and D protection at 
lowest possible cost. The convenience 

of Dry Carrier reduces waste from 
spilling, inaccurate weighing or measuring. 


or Silmo Dry Products are famous for 
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stability of Vitamins A and D. In 1944, 
we offered to the formula feed 
manufacturer the first dry product 
containing stabilized Natural Vitamin A. 
Our experience in stabilized Vitamins 
dates back to 1938. 


Write for Information on the Silmo Line 
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— Hoosiers’ 


(Continued from page 31) 


Carol Mitchell; and Vic Hyde of Chicago, 
an entertainer who scored at the fall meeting 
of the Grain & Feed Dealers National held 
at Memphis, Tenn. 

Double feature toastmasters will be David 
W. Crutchfield of Yeoman, president of the 
Indiana association, and Ray Bowden. Hon- 
ored guests to be introduced will include 
the living past presidents of the organiza- 
tion. These men and the dates they served 
are: 

P. E. Goodrich, Winchester, 1908-09; W. 
B. Foresman, Indianapolis, 1909-1911; H. 
W. Reimann, Shelbyville, 1920-23; W. D. 
Springer, Indianapolis, 1933-35; G. A. 


Pritchard, Fortville, 1935-37. 

C. C. Barnes, Winchester, 1937-39; W. 
R. Beck, Shelbyville, 1939-41; C. T. Wil- 
son, Sulphur Springs, 1941-1943; H. E. 
Miller, Greencastle, 1943-45; H. L. Gray, 
Crawfordsville, 1945-47; P. E. Legge, 1947- 
49; and H. G. Hoham, 1949-51. 


@ RUSSELL B. RODGERS, Oakwood, Ill., 
recently held a “better feeding day” pro- 
gram for his customers at the Rodgers 


Grain Co. 


OHIO TURKEY SHOW 

Ohio’s annual dressed turkey show will 
be held at Ohio State University, Columbus, 
on Jan. 26, D. D. Moyer, show secretary, 
has announced. Prof. James Humphrey of 
the University of Kentucky will serve as 
official judge. 


THE VALUES OF 


FISH SOLUBLES 


In a Dry, Economical Product 


Experiments continue to indicate that the addition of con- 
densed fish solubles can increase growth, even with feeds 
containing adequate levels of antibiotics and synthetic growth 
factors. Drifisol makes it easy for you to add the nutrient 
values of condensed fish solubles to your feeds. Drifisol is 
DRY, free-flowing, easy to mix. A rich, natural source of 


animal proteins, Drifisol will 


give SUPERIOR results when 


used at recommended fish soluble levels. It’s economical, no 


waste. Try it. 


WRITE FOR PRICES 


AND FULL DETAILS 


INC. 


901 East Euclid Avenue 
Des Moines 13, lowa 
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Heads Dawe Research 


JAMES C. FRITZ 


Named director of nutrition research for 
Dawe’s Mfg. Co., Chicago, is James C. 
Fritz, formerly associated with the Borden 
Co., New York City. Mr. Fritz’s appoint- 
ment was announced by Vice President Ver- 
non Dawe. He assumed his new duties 
Jan. 1. 

Holder of a degree from Pennsylvania 
State College, Mr. Fritz did graduate work 
at New Hampshire and Maryland. From 
1930 to 1937, he was a member of the staff 
of the Bureau of Animal Industry research 
center at Beltsville, Md. Mr. Fritz joined 
Borden in 1937. 

In his new post with Dawe’s, Mr. Fritz 
will supervise the firm’s formula audit bu- 
reau and its nutritional research work. He 
is a member of the nutrition council of the 
American Feed Manufacturers association. 

Mr. Fritz’s organizational affiliations in- 
clude the Association for the Advancement 
of Science, Association of Cereal Chemists, 
Dairy Science association, and the Associa- 
tion of Vitamin Chemists. 


Synthetic Organic Chemical 
Is Developed by Monsanto 


Development of Krilium, a new synthetic 
organic chemical, has been announced by 
Monsanto Chemical Co., St. Louis. The 
firm stated that the chemical is 100 to 1,000 
times more effective in improving soil struc- 
ture than is peat moss or compost. 

For full details on Krilium, its price and 
availability, circle No. 27 on the Reader 
Service card. 


TRACKSON PURCHASED 


Caterpillar Tractor Co., Peoria, Ill., has 
announced the purchase of Trackson Co., 
Milwaukee, which is to be operated as a 
wholly owned subsidiary. Caterpillar ex- 
changed 54,000 shares of its common stock 
for all the capital stock of Trackson. 
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Lets Have Good Controls Any 


That Is the Plea of Well Informed CED Members 


@ THE AMERICAN ECONOMY is now 
operating under a system of price and wage 
controls intended to help restrain inflation. 
Such controls, especially if long continued, 
hold great dangers for our economy and 
our freedom. 

In this statement we call attention to these 
dangers and offer suggestions for reducing 
them by the application of appropriate prin- 
ciples and standards in the operation of the 
controls system. We continue to believe, 
however, that adequate monetary, tax, ex- 
penditure and savings policies, together with 
increased production, are the most effective 
methods of controlling inflation during the 
rearmament period. 

The picture of the American economy in 
the defense period that emerges from the 
reports of the director of defense mobiliza- 
tion is not the picture of wartime economy. 
There is an ever-present danger of renewed 
inflationary pressures during the period of 
rapid rearmament, which is expected to 
reach its peak in 1953. But is is clear that 
such inflationary pressures as exist will be 
more moderate than those in a full war. 

Inflation comes when the public and the 
government want to buy more goods and 
services at existing prices than are available 
at those prices. The basic attack on inflation 
consists of measures designed to increase 
production and to reduce this excess of de- 
mand. To accomplish the reduction of de- 
mand, the committee has recommended a 
balanced program of tax, expenditure, mone- 
tary and savings measures. We believe that 
this program, vigorously pursued, together 
with measures to expand production, can 
bring inflation under control during a de- 
fense program of the size now contemplated. 

Price and wage controls have only limited 
effects on excess demand and leave the ma- 
jor sources of inflation unaffected. While 
they can help to curb inflation, their poten- 
tial contribution can be obtained only with 
serious costs to the economy. 

Price, and wage controls can delay a rise 
in prices and wages stimulated by excess de- 
mand, help prevent sharp increases in the 
prices of vital defense materials, and moder- 
ate shifts in the distribution of income. But 
these potential contributions are balanced 
by harmful effects. Frice and wage controls 
reduce the freedom of the market, which is 
at the heart of our economic system, tend to 
distort production and, if long continued, 
to reduce it. And they exact a moral as well 
as an economic toll. 

For a rearmament program of the size 
and character now planned, it may be ques- 
tioned whether the harmful effects inherent 
in any system of price and wage controls do 
not outweigh the anti-inflationary contribu- 
tion the controls may make. But price and 
wage controls are now in operation. To 
minimize the damage they cause the econ- 
omy until they can be replaced by more 
effective and less damaging anti-inflationy 
measures, it is important that the controls 
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Price and Wage Controls 


. are the subject of this important article. It was prepared 
by the research and policy committee of the non profit, 


non political Committee for Economic Development. 


The sound thinking evidenced in this presentation by 
the CED is worthy of the attention of every man in the 


feed industry, at whatever level he operates. 


be flexible—that is, that they provide for 
periodic and limited adjustment of price 
and wage ceilings to take account of changes 
in production and living costs. 

Now that the defense production act has 
been extended, the problem is to adjust the 
system of price and wage controls, within 
the limits of the act, so that it will strike 
the best balance between the things that the 
controls can accomplish and their harmful 
effects on the economy. Many price-wage 
control systems have been proposed. Three 
main types, however, may be distinguished: 
a strict hold-the-line policy, a flexible ad- 
justment policy, and a mixed flexible and 
hold-the-line policy. 

The essence of the hold-the-line policy 
is that price ceilings or wage ceilings should 
not be raised. It is impossible to carry out 
a pure hold-the-line policy, but where the 
hold-the-line principle is in effect, ceilings 
would be adjusted, case-by-case, only in 
highly exceptional circumstances. 

In a flexible adjustment system, price and 
wage ceilings would be automatically ad- 
justed according to standards of general 
application. If production is to be increased, 
this means that price ceilings would reflect 
significant aspects of costs. The precise 
character of the flexible adjustment system 
would depend upon how the costs are mea- 
sured, and upon how fully and promptly 
cost movements are reflected in price move- 
ments. The essential feature of flexible ad- 
justment, however, is the attempt to pre- 
serve balance among the movements of dif- 
erent parts of the price-wage structure while 
restraining the rise of the general price level. 

The case for a strict hold-the-line policy 
would be stronger, and its deficiencies less 
serious, in a period of all-out war than in 
the present period of rearmament. A hold- 
the-line policy is not necessary, desirable or 
possible today. The real question is whether 
we shall have a mixed system or a consist- 
ently flexible system. 

The existing controls are in process of 
transition, but the authorities have indicated 
their intention to adopt a mixed system. A 
mixed system would allow important parts 
of the price-wage structure to move, auto- 
matically or freely, while attempting to ap- 
ply a hold-the-line policy to the rest. 


Such a half-flexible, half-frozen system 
would be as inappropriate and damaging in 
our present circumstances as a strict hold- 
the-line policy, if not worse. The prices that 
would be flexible in a mixed system are in 
general prices that are elements in produc- 
ers’ costs—wage rates, the prices of agricul- 
tural raw materials and imported raw mate- 
rial prices. The line would be held mainly 
on the prices of finished goods. The inevit- 
able result is an arbitrary and uneven nar- 
rowing of margins between business costs 
and prices, which would have serious effects 
upon production. The mixed system, more- 
over, applies fundamentally different stan- 
dards of control or absence of control to 
different classes of prices, without any ap- 
parent reason for the differential treatment 
other than political reasons. 


The basic deficiencies of the mixed sys- 
tem cannot be corrected by “relief” provi- 
sions, as is frequently suggested. Easing cost- 
price squeezes by means of relief measures 
involves delays and the creation of new in- 
equities. The evils of relying heavily upon 
relief provisions are illustrated by the profit 
standard for price ceiling increases proposed 
by the Economic Stabilization Agency. Profit 
standards have no function in a well-designed 
system of price control, for the main objec- 
tive is to control prices, not the incomes 
earned in particular industries or by particu- 
lar parts of the economy. 


We believe that the only appropriate and 
workable method of price-wage control in 
the rearmament period ahead is a flexible 
adjustment system. By this we mean a sys- 
tem in which each price and wage ceiling is 
initially set and subsequently adjusted to 
reflect changes in the costs that are relevant 
to it. 

The controls should: 

1) Be used as a supplement to monetary, 
fiscal and savings policies in the re- 
straint of inflation. 

2) Be designed to restrain increases in 
prices and wage rates, rather than 
profits and wage incomes. 

3) Be consistent with the defense pro- 
gram’s goal of increasing production. 

4) Impose a comparable degree of re- 


(Concluded on page 83) 
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Recent Developments Nutrition 


A Comprehensive Review of Modern Research 


@ ANIMAL NUTRITION is becoming 
more and more important in modern live- 
stock production, which is a dynamic, in- 
creasingly efficient business. Our feeding 
standards are gradually changing because 
bred-in productive capacity of animals has 
been stepped up. Our animal population is 
high, therefore, disease problems, as re- 
lated to nutrition, are potentially greater. 
For example, the hog population is up to 
a second all-high level. We know that many 
artificial management methods have come 
into use. Broilers are being raised on wire 
in batteries. Hogs are being produced on 
concrete. Some dairy men keep cows con- 
fined in the barn the year around. High corn 
rations are being fed to fattening lambs. 


Many unnatural production methods have 
been adopted in order to gain efficiency. 
Several factors, including plant breeding 
and changes in ingredient processing, have 
changed the nutritive composition of our 
animal feeds. The production of livestock 
and poultry is becoming a more highly 
specialized, intensified, systematized and 
scientific business demanding maximum 
feeding efficiency. 

We now think in terms of nutrients, not 
ingredients, in the formulation of livestock 
rations. Today, over 50 known nutritional 
entities are involved in the formulation of 
rations. Some nutrients are more likely to 
be deficient than others in commonly fed 
rations made up of natural ingredients. Re- 
search is continuing to discover new repro- 
duction, lactation and growth factors, In- 
dustry is developing processes by which 
these factors can be synthesized. We are 
more and more recognizing the interrela- 
tionships of nutrients. With all of these 
developments, the building of adequate ra- 
tions, based on present knowledge, is becom- 
ing more and more complex. We have 
moved beyond the protein, fat and fiber 
period of emphasis. Today, we are in the 
vitamin, antibiotic, trace mineral, and hor- 
mone period of nutrition. As it is becoming 
more and more difficult to apply the results 
of research to attain optimum production, 
there continues to be a shift from “on the 
farm” to the commercial mixing of live- 
stock feeds. 

Within the last three to five years, de- 
velopment of new techniques and new 
methods have speeded progress in the field 
of animal nutrition research. 

Microbiological assays, for example, have 
permitted more rapid and precise progress 
in the quantitative evaluation of nutrients 
in feedstuffs. Following fractionation pro- 
cedures, microbiological assays have per- 
mitted the recent elucidation of vitamin B,,. 

Paper chromatography has developed as 
an important tool in nutritional research. 
This important, inexpensive technique per- 
mits the separation of closely related sub- 
stances and their subsequent identification 


By DR. DAMON CATRON 
lowa State College 


by microbiological assay and other methods. 

Scientists have developed artificial rumens 
which enable them to study the nutritional 
and physiological functions involved in 
ruminant nutrition. These miniature fer- 
mentation vats speed up ruminant nutrition 
research tremendously at a fraction of the 
cost of he conventional cattle feeding ex- 
periment and with much more experimental 
control. 

Dr. Wise Burroughs, a leading ruminant 
nutritionist who pioneered the development 
of the artificial rumen, puts it so ably, “Why 
take 200 years to get the basic information 
needed by studying live animals if we can 
get it in two or three years by using arti- 
ficial rumens in the laboratory?” 

The development, production and use of 
antibiotics and chemotherapeutics has per- 
mitted greater control of disease in animal 
nutrition experiments, thereby increasing the 
reliability and validity of our results. Today 
we have, for the first time, reached the 
point where we can carry out a nutritional 
experiment without the results being col- 
ored by the complicated effects of certain 
diseases. 


Our statisticians are developing better 
experimental designs and statistical analysis 
methods for nutritional studies. The em- 
ployment of more efficient experimental de- 
signs for animal nutrition studies, which 
permits statistical analysis, is giving us not 
only more information, but more accurate 
information from fewer animals at relatively 
less cost than the old conventional types of 
livestock feeding experiments. 

The commercial application of urea in 
ruminant rations has been one of the most 
important developments in animal nutrition 
during the past decade. There never has 
been sufficient supplies of protein if every- 
one fed according to recommended levels 
for optimum production. The use of urea 
in ruminant rations, in effect, increases our 
high protein feed supply because it leaves 
more oil meals available for non-ruminant 
feeding. This is especially important in 
years when the supply of oil meals is short. 

Urea usually is recommended to be fed so 
as not to exceed % of the total protein 


This Is One 


. of the longest articles The Feed Bag 
has ever published. The author pre- 
sented this material before the annual 
meeting of the Association of American 
Feed Control Officials. Because of its 
importance and interest, it is printed 
in its entirety. Be sure to see the charts 
on pages 84 and 94 


equivalent in ruminant rations. Because of 
the precautions necessary in urea feeding, 
it should continue to reach the feeder 
through the feed manufacturers who are 
better equipped to incorporate it into feeds, 
and who, realizing its limitations, can better 
control its usage by feeders. 


The successful use of urea in ruminant 
rations is probably the greatest single fac- 
tor responsible for stimulating recent re- 
search in the field of rumen functfon em- 
bracing the fields of both physiology and 
bacteriology. 

The isolation of vitamin B,, was made 
by Merck & Co., Inc., closely followed by 
Glaxo Laboratories of England, after more 
than 22 years of intensive research. The iso- 
lation, evaluation, commercial production 
and use of vitamin B,, make animal pro- 
teins no longer indispensable as far as their 
vitamin B,, content is concerned. 


Figure 1 illustrates the value of vitamin 
B,, when added to all-plant protein rations 
for growing-fattening swine. This summary 
of ten experiments indicates that we can in- 
crease the daily gains in pigs by about 10 
per cent and decrease the feed required per 
100 pounds of gain by about 7 per cent 
when vitamin B,, is included in an all-plant 
protein ration. Research at the Iowa station 
indicates that the weaned pig requires about 
4 micrograms of vitamin B,, per. pound of 
total ration. 


Figure 2 shows a photograph comparison 
of littermates—one is normal; the other de- 
ficient in B,,. These littermates were fed an 
all-plant protein basal ration adequate in all 
nutrients known to be needed by the pig, 
except vitamin B,,. The pig in the top pic- 
ture is the B,, deficient pig. Vitamin B,, 
deficient pigs exhibit sub-optimal growth, 
poor feed efficiency, rough hair coat and 
hyper-sensitivity. 

We have estimated the potential value of 
vitamin B,, to Iowa swine producers at 
$24,369,000 annually. This is the net sav- 
ing in feed cost alone; it doesn’t include 
savings in labor or in facility usages by 
getting pigs to market in a shorter time. 


For several years vitamin production was 
only a byproduct of many pharmaceutical 
companies, but now vitamin production, in 
many cases, has assumed a major part of 
their primary production. Many such com- 
panies are just now beginning to realize the 
economic importance of their feed divisions. 


The discovery, evaluation, and fraction- 
ation of the animal protein factor (APF) 
is certainly one of the important milestones 
in animal nutrition research. Work at Belts- 
ville in the early 1930’s indicated a nutri- 
tional quality associated with animal pro- 
teins but not with plant proteins. Later 
work at the same place indicated the presence 
of a common factor in fish meal and cow 


(Continued on page 84) 
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There is much guessing as to the purpose of his call yet it is 
reasonable to assume that it will cover many items. It seems cer- 
tain that the question of more money for Britain will be discussed; 
that differences over policy under the North Atlantic Treaty 
Organization will be considered; that differences in policy as it 
affects the Korean war and the Middle East will have to be 
resolved. 


It is also possible that Churchill may request more trade con- 
cessions in view of sagging British exports. The problems are not 
easy to solve but enough has already been said by Mr. Churchill 
to indicate that he will be fighting every minute to preserve the 
national interests of his own country and for this he is to be 
highly commended. The United States needs the same kind of 
leadership if it is to be saved. 


BRANNAN BUNGLES STORAGE JOB 


The storage of farm products is big business in the Department 
of Agriculture. More than 3,000 elevators are being used in 
five western states for this purpose, the value of which is about 
290 million dollars. Notwithstanding the great value of these 
products, Mr. Brannan has hired only three men to guard these 
elevators, according to the Denver Post. Their responsibility is 
to check on possible deterioration of the stocks and for possible 
embezzlement. In defense of this negligent conduct the Depart- 
ment of Agriculture said it did not have sufficient funds to pro- 
vide an efficient inspection service although congress voted the 
department more than 800 thousand dollars to operate for the 
present fiscal year. 


WORDS OF WISDOM FROM AN ELDER STATESMAN 


Former President Herbert Hoover, in a speech Dec. 29, said 
that unless dishonesty in government is immediately stamped out 
the United States would “decline and fall like the great republics 
of the past.” He said that what the nation has been exposed o 
in the past year is more dishonesty in officials and departments of 
government than ever before in American history. 

Referring to scandals in the internal revenue bureau, Mr. 
Hoover said: “I have no doubt that if the Hoover commission’s 
recommendations on collectors of internal revenue and on other 
political appointees had been accepted 214 years ago when they 
were made, these scandals could not have occurred.” 

“These exposures in Washington are just getting started. Few 
of them have yet reached the indictment stage. Already, however, 
the commission’s recommendations are a hundred times justified.” 

The former chief executive said that “it is not just common 


honesty we require in government but an integrity lifted to the 
level of sacred honor.” 


PRESIDENTIAL CANDIDATES 


The Republican presidential candidates’ race is attracting great 
attention in Washington, perhaps throughout the nation. Word 
has just been received from Gen. Eisenhower that he will not 


leave his post in Europe to make the race. But he did leave the 
door open for a draft. 


Those of us who have seen the general working in Europe and 
who have followed the military preparedness program closely are 
aware that his job is far from completion. In fact it is just getting 
underway and it did not seem likely that the general would return 
to engage in a political campaign. 

The announcement must be a shock to the Eisenhower sup- 
porters and highly pleasing to the Taft committee which is hot 
on the trail of delegates in every state. Taft's stock will be on 


the rise now and no coalition of candidates can stop his nomination 
as it now looks. 


A Truman-Taft campaign would be desirable. It would give the 
people a choice between what the country has had for 20 years— 
socialism and war—and a conservative program of no war, less 
spending, and reduced taxation. 
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SHAMROCK JUSTICE 

Big Pat had gotten into a street brawl 
with Jock, the Scotsman. When Pat got 
home, his clothes were torn and he had a 
black eye. 

“Faith and what happened to you?” his 
wife asked. 

“I was in a little rumpus with wee Jock,” 
Pat replied. 

The wife flew into a rage, called Pat a 
coward for having been beaten up by the 
small Scotsman, and wouldn't let Pat get a 
word in on his own behalf. So he raised his 
hand. His wife retorted, “Well?” 

“Sure and you shouldn’t speak so badly 
of the dead,” he cautioned. 

One reason the bulldog seldom loses a 

battle is that he knows how to hang on. 


CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


When the good little mink went to heav- 
en, his first request of St. Peter was that he 
get a coat made of chorus girls. 

* * 

VERSE AND VERSE 
The curse of not drinking, 
To my way of thinking, 

Is the constant explaining 
Just why I’m refraining. 


Include Elevator Legs, Heads, Boots, 
Bins, Hoppers, Car-Loading Spouts 
and all other Sheet Metal work to 
specification 


Bring Your 
SCREW CONVEYOR 
Problems To Us 


We can make prompt deliveries 
from stock. 

The Biwelco Seal on any metal 
product is a guarantee of satisfac- 
tory service, of dependable quality. 


Estimates and advice of trained 


~ 


CAN 
WALK OFF 
WITH 


TOP-HONORS 


Stage a contest of your-own. Equip an 
elevator leg with high speed. 


Super 
CALUMET CUPS 

Elevator 
Compare the difference. You be the judge. 
See if you don't hand the Calumet Cup 
"Top Honors" for every phase of operation. 
Critical comparative tests have definitely 
proven to thousands of operators of grain 
elevators, flour mills, feed plants and seed 
houses that the Calumet Cup rates “Top 
Honors" in efficiency, in capacity and 
economy of operation. 


IT’S THE THAT 


The patented Logarithmic Curve design of 
the Calumet Cup has never been success- 
fully imitated. Its performance has never 
been duplicated. 

Remember, there's only ONE genuine Calu- 
met Cup. The ONLY cup that can give you 
the “Top Honor" performance for which 
Calumet has a long been famed. 


ASK YOUR JOBBER 


Or write for literature and capacity data. 


Canadian Representative 


STRONG-SCOTT Mfg. Co., Ltd. 
Winnipeg, Calgary, Toronto. 


not the slightest obligation on your =B. IL. Ww E L L E R Cc 0. 


327 S. La Salle St. Chicago 4, Ill. 


Thirty-Eight Years of Service To The 
Grain Trade 


engineers free upon request . | 
— 
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PLAYING HOST 

That traditional American sense of humor 
despite adversity was displayed once again 
by a wounded Korean veteran in a Cali- 
fornia hospital. Observing the intravenous 
feeding machine and tube beside his bed 
after he came out of a coma, he asked the 
nurse, “What in heaven’s name is that?” 

Soothing him, the nurse explained its 
purpose. The GI brightened and asked that 
two more such machines and tubes be 
brought to his bed. 

“But why?” the nurse inquired. 

“Well, you and the doctor have been so 
nice to me that I thought I'd ask you to 
join me for lunch!” 

* * 
INSANITY 

Mental Hospital Intern: “Doctor, there's 
a man outside who wants to know if an 
inmate has escaped.” 

Doctor: “Why?” 

Intern: “He says that someone has run 
off with his wife.” 
* 

Most men could live comfortably in their 
old age if they could turn in their experience 
in exchange for what it cost them. 

VISUAL PROOF 

Ad in Arkansas newspaper: ‘Farmer, 

aged 31, wishes to meet girl 25-30 who 


owns thresher. Please send full details and . 


enclose photo of thresher.” 
= 
NO SPEAKA ENGLISH 
Two matronly ladies were traveling across 
western Canada for the first time. When 
the train stopped at a large station, they 
got off and decided to take a short stroll. 
The more elderly of the two stopped a 
man on the platform. “What place is this?” 
she asked. 
“Saskatoon, Saskatchewan,” he replied. 
The lady, thrilled, turned to her com- 
panion and whispered, “Oh, Margaret, they 
don’t speak English here!” 


PRIVATE EYE 
The red-hot private detective arrived on 
the scene. “Hmmm,” he mused. “This is 
more serious than I suspected—the window 
is broken on both sides.” 
Don’t worry about drinking as much as 
a fish—so long as you drink what the fish 


does. * * & 


NUDES TO ME 

Bertha: “What kind of dress are you 
planning to wear at the feed convention 
banquet, Martha?” 

Martha: “Well, I don’t know. How about 
you?” 

Bertha: “The committee suggested wear- 
ing dresses the color of our husbands’ hair, 
so I guess Ill wear white.” 

Martha: “I suppose I better stay home. 
Sam is bald!” 
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straint on the movement of wages 
and salaries, of farm prices and of 
business prices. 

5) Give producers an incentive to hold 
down their costs. 

6) Require some absorption of increases 
in costs for a limited period before 
these increases can be passed on in 
price and wage increases. 

7) Be of a type that can be administered 
in an orderly and consistent manner. 

A system which meets the basic require- 
ments for flexible controls should permit 
the adjustment of ceilings to reflect changes 
in costs—business, farming and living costs 
—since a recent base period. 

When the necessary cost calculations have 
been made, and they can be made in several 
ways, the old ceilings should be adjusted, 
upward or downward, to reflect increases or 
declines in costs since the base period. After 
these new ceilings have been put into effect, 
cost changes will continue to determine fu’ 
ture ceiling adjustments. 

The system will be most effective in re- 
straining inflation if it requires some ab- 
sorption of cost increases, through a uniform 
lag between the time when cost increases 
are incurred and the time when the ceiling 
can be adjusted. During the period between 
adjustments, businesses, farmers and wage 
earners would have to absorb cost increases 
not reflected in their existing ceilings. 


Restricting Price Increases to Cost In- 
creases. In a period of inflation, sharply ex- 
panded demand may cause prices to rise 
more than costs. Profit margins widen. A 
flexible adjustment system of controls can 
prevent this by permitting price adjustments 
no greater than the increases in costs. This 
will help restrain inflation. 


Slowing Down the Price-Wage Spiral. 
The cumulative spiraling of prices and wages 
can be slowed down under a flexible adjust- 
ment system of controls by permitting ceil- 
ings to be increased only at intervals—say 
every three months. This lag would cause 
price increases to move gradually through 
the economy, since increases in costs would 
have to be absorbed until the time of the 
next adjustment. 

Providing Downward Flexibility. A con- 
sistent policy of flexible adjustment calls for 
when costs decline. If only upward adjust- 
ments were permitted, ceilings would tend 
always to rest at the highest levels they had 
ever reached, even though costs had sub- 
sequently decreased. 

Distributing Productivity Gains. Distri- 
bution of the benefits of greater produc- 
tivity must be dealt with in the price-wage 
control system. We believe gains in output 
per manhour should be distributed in a 
manner favoring consumers whose incomes 
do not keep up with increases in the cost of 
living. This can be done by permitting 
businesses to pass on, in higher prices, less 
than the total increase in costs. “Absorp- 
tion” for this purpose should approximate 
roughly the normal average rate of gain in 
productivity; it cannot be helped to provide 
for cost absorption equal to each firm’s own 
rate of gain. 

Giving Producers an Incentive to Hold 
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Down Costs. To avoid the evils of cost-plus 
pricing, which provides both an opportunity 
and an incentive for inefficiency: 

1. When ceilings have to be computed on 
an individual company basis, cost-plus pric- 
ing can be avoided by permitting ceiling 
price adjustments to reflect increases only 
in the prices of goods and services bought 
in the base period. Changes in the amount 
of commodities or services used per unit in 
subsequent periods would not be reflected. 
This “prices paid” method of adjustment is, 
in effect, an index of costs, weighted by the 
amount of each item of materials and labor 
used in producing one unit of output in the 
base period. It would afford businessmen a 
positive stimulus to increase efficiency, not 
to reduce it. 

2. When cost or prices paid factors can 
be determined on a product-wide or “indus- 
try-wide” basis, the dangers of cost-plus 
pricing are more easily avoided. For stan- 
dardized products, the control authorities 
can determine the extent of cost increases 
for the industry. To arrive at its new ceil- 
ing, the individual firm would merely apply 
an officially established over-all factor to its 
current ceiling or a cost factor to its own 
costs, adding its existing mark-up. In many 
cases, products are so standardized that the 
authorities could actually prescribe the new 
ceiling price for all manufacturers. Although 
higher costs would still mean higher prices, 
each firm would find it advantageous to cut 
its own costs by using materials and man- 
power in the most efficient manner, for a 
firm’s unit profits could be increased if its 
cost increases were less than the industry 
average. 


Minimizing Evasive Practices. Since ad- 
justments will not depend upon administra- 
tive discretion in a flexible adjustment sys- 
tem, business concerns will be far less likely 
than under a hold-the-line policy to resort 
to stratagems to obtain higher ceilings. 

Simplifying the Administration of the 
Controls. The control authorities could, in 
our opinion, administer and enforce the 
regulations involved in a flexible adjustment 
system at least as effectively as they can 
those in a hold-the-line policy. Cost calcu- 
lations can be simplified. If the prices paid 
method is used, actual costs would be mea- 
sured only once—when the index is com- 
piled. The only subsequent computations 
necessary would be of changes in the prices 
of various goods and services in the index. 
Moreover, the opportunities are great in our 
mass-production economy for product-wide 
pricing administered directly by the control 
agency. 

Farm prices would be treated by standards 
comparable with those applied to business 
prices. In general, farm commodity price 
adjustments can be based on changes in the 
Department of Agriculture’s index of prices 
paid by farmers. Percentage changes in this 
index since a recent base period appear to 
provide a formula adequate to meet most 
situations. 

Agricultural commodities selling below 
parity are exempted from price control by 
the defense production act. But many of 
these below-parity commodities are so close 
to parity that their prices could not rise far 
without becoming subject to control. The 
provisions for downward adjustment and 
the lag between the time when cost increases 


are incurred and the time when they can 
be reflected in higher ceilings, should be 
applied to farm prices, as to business prices, 
wherever possible. 

The principle of comparable treatment 
should also be extended to wage rates. The 
logical instrument for measuring changes 
in the cost of living of wage and salary 
earners is the consumers’ price index, the 
familiar “cost-of-living index.” 

As in business and farm price control, the 
lag and the downward adjustment of wage 
and salary ceilings with declines in living 
costs would help restrain inflation. 


We believe that new increases in wage 
rates to compensate employes for higher 
productivity — the so-called “improvement 
factor’—should not be permitted in addi- 
tion to wage rate increases allowed as a 
result of rises in the cost of living. We be- 
lieve it preferable to distribute productivity 
gains through lower business prices. Simi- 
larly, the value in cents per hour of addi- 
tional “fringe benefits,” such as pension 
and insurance payments and vacations with 
pay, should be considered as part of any 
rise in wage ceilings. 

Situations requiring relief will arise un- 
der any control system. But cases of real 
hardship would be less likely under a flex- 
ible adjustment system, in which the prin- 
cipal reason for relief would be that in- 
creased costs are not sufficiently reflected 
in ceiling prices or wages. When businesses 
are considered to be in need of relief, it 
should, in our opinion, be granted by mak- 
ing a sufficient allowance for increases in 
costs to permit partial or complete restora- 
tion of the base period margin between 
costs and selling prices. 


A flexible adjustment system of price and 
wage controls would be part of a general 
program to prevent inflation. The function 
of price and wage controls in the compre- 
hensive program is to slow down and limit 
all increases of particular prices and wage 
rates. Combined with effective measures to 
maintain a balance of supply and demand, 
this can restrain general inflation while per- 
mitting maximum production. 


But even a flexible adjustment policy of 
control, if long continued, would damage 
our economy. It is essential that the public 
and the control authorities consider the 
controls as only a temporary expedient. The 
defense production act has been extended 
until June 30, 1952. Next spring the ques- 
tion of renewing it will again be a subject 
for debate. At this time there should be a 
searching re-examination of the impact of 
the defense program on the economy. Econ- 
omic policy should be directed in the mean- 
time toward the development of monetary, 
fiscal and savings policies adequate to re- 
move the danger of inflation during the re- 
armament period. As soon as this goal is 
reached, price and wage controls should be 
eliminated. 

BATTERY BROODER 

Top deck on the new three tier Premier 
battery brooder manufactured by National 
Ideal Co., Toledo, is for chicks, with the 
lower decks—of new design—for finishing. 
For full details on prices and availability of 
No. 312 battery, circle No. 14 on the 
Reader Service card. 
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manure needed for hatchability and chick 
growth. 


A series of important investigations, too 
detailed to discuss here, followed pointing 
toward the developments of fermentation 
methods of producing APF concentrates by 
several companies. One APF concentrate 
(Lederle) stopped diarrhea in pigs and pro- 
duced a growth response beyond that ac- 
counted for by its vitamin B,, content. It 
was later found that aureomycin residue was 
responsible. The APF concentrate activity 
was then fractionated into (1) vitamin B,, 
and (2) antibiotic, although only the former 
was the true active principle of APF based 
on its early connotation. 

The discovery of the value of antibiotics 
in feeding both non-ruminants and rumi- 
nants marks one of the greatest advance- 
ments in animal nutrition. According to 
definition, an antibiotic is a metabolic pro- 
duct produced by a living organism which 


inhibits the growth of other organisms. - 


Antibiotics are classified as drugs, not as 
nutrients. 


Much controversy has existed concern- 
ing the value of antibiotics in animal nutri- 
tion. The fact is, the various known factors 
that influence the effectiveness of antibiotics 
in animal nutrition can be enumerated as 
follows: 


1. The kind of antibiotic and the level 
fed. Many of the antibiotics tested to date 
are ineffective in promoting growth. Several 
antibiotics tested, however, are very effec- 
tive in swine rations. Optimum feeding 
levels of the antibiotics “tof choice’ must 
also be established for various feeding 
conditions. 


2. Specie of animal. Antibiotics “of 
choice” vary with the specie of animal. Some 
antibiotics are effective in poultry feeding 
but relatively ineffective in swine feeding 
of an antibiotic feeding supplement, the 
antibiotic should be identified so that the 
feeder will know what he is getting. 


3. The age of the animal (stage of life 
cycle). Preliminary studies indicated that 
antibiotics “of choice” were most effective 
in promoting growth in the younger ani- 
mals. There is some question as to whether 
or not the antibiotic exerts any nutritional 
benefit for older or mature animals. 

4. Bred-in productive capacity of ani- 
mal. The bred-in potential productive 
capacity of the animal, of course, limits the 
maximum performance of such animal re- 
gardless of what it is fed. 

5. Disease level and kind of organism(s) 
involved. We are convinced in swine nu- 
trition that the degree of effectiveness of 
antibiotic feeding is largely determined by 
the disease level. The disease level is de- 
fined as the degree of feedlot infection with 
bacterial and/or virus diseases which cause 
scouring or diarrhea in pigs. 


6. Type of basal ration fed. The relative 
efficacy of an antibiotic depends upon the 


See Also the Illustrations 
Appearing on Page 94 


VITAMIN Bio IN SWINE NUTRITION 
(COMPARED TO ALL-PLANT PROTEIN BASAL RATION)! 
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EFFECT OF ANTIBIOTIC FEEDING IN SWINE 
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composition of the basal ration which is 
fed. 

We have fed over 2,000 head of swine 
in antibiotic experiments at the Iowa station 
to-date. Figure 3 shows the summary of 14 
experiments involving 762 pigs and the ef- 
fect of feeding antibiotics to pigs of different 
weights and ages, and differing in condition 
and thriftiness. Note that the most dramatic 
response to antibiotic feeding is exhibited 
by runt pigs. When fed to runt pigs, several 
antibiotics have increased daily gains by 46 
per cent and have decreased the amount of 
feed required per 100 pounds of gain by 
9 per cent. Also, note that young pigs from 
weaning to 75 or 100 pounds exhibit a 
greater growth response and feed efficiency 
improvement than do pigs from weaning to 
market weight. 

Early work with APF concentrates con- 
taining antibiotics indicated that the pigs 
fed such concentrates grew more uniformly. 
A study involving 576 pigs at the swine 
breeding research farm at the Iowa station 
shows (figure 4) that antibiotics reduce 
variation between pigs within litters. There 
is four times as much variation between pigs 
within litters at five months of age when no 
antibiotics was fed as compared to the vari- 
ation between pigs within litters when the 
antibiotic was in the ration. This helps to 
substantiate the observations that antibiotic 
feeding reduces the number of runt or 
slow-growing pigs in a herd. 

Pigs with typical enteritis symptoms ceased 
scouring within a week or ten days and 
showed dramatic recovery when fed anti- 
biotics “‘of choice” at optimum levels. We 
have been successful with both terramycin 
and aureomycin in such recovery experi- 
ments. 

Based on present knowledge, the overall 
effects of feeding antibiotics to swine may 
be summarized as follows: 

1. Increases growth rate 10 to 20 per 

cent. 

2. Saves approximately 20 pounds of feed 
per 100 pounds of gain. 

3. Reduces the number of runt pigs— 
makes pigs within litters grow more 
uniform in size. 

4. Reduces non-specific enteritis or scour- 
ing. 

5. Is effective in either pasture or drylot 
feeding. 

6. Produces maximum growth response 
when fed to young pigs—less growth 
response in pigs from 100 to 200 
pounds. 

7. Pigs beyond 125 pounds gain more 
slowly after antibiotics are removed 
from their rations as compared to pigs 
fed antibiotics continuously to market 
weight. 

8. Antibiotic feeding may increase pro- 
portion of fat to lean in swine car- 
casses if the antibiotic(s) is fed all the 
way to marketable weights. 

9. Pigs creep-fed antibiotics of choice 
weigh 5 to 11 pounds more at wean- 
ing (8 weeks). 

10. The response of antibiotics appears to 
be in direct proportion to the disease 
level; healthy pigs have failed to re- 
spond in some cases. 

11. Antibiotics “of choice” for swine 
feeding are aureomycin, terramycin 
and penicillin. 
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12. The optimum, practical, effective feed- 
ing level of these antibiotics is approxi- 
mately 5 milligrams per pound of 
total ration. 

13. There is insufficient research evidence 
as to whether or not antibiotics are of 
any value, normally, to sows during 
gestation and lactation. 

14. Antibiotics seem to spare” energy, 
protein and certain water-soluble vita- 
mins. 

15. There is not enough research evidence 
available to indicate whether or not 
combinations of antibiotics are more 
effective than single antibiotics when 
fed at the same level. 


The monetary value of feeding antibiotics 
to swine is enormous. The potential saving 


to Iowa swine producers by feeding anti- 
biotics is over 16 million dollars. Over 7 
million hours of manpower could be saved 
by Iowa swine producers annually if they 
took advantage of the increased growth 
rate produced by antibiotic feeding. 
Several experiment stations have demon- 
strated the value of feeding antibiotics to 
dairy calves. They have reported reduced 
scouring, 10 to 15 per cent faster growth in 
Holstein calves and 20 to 25 per cent faster 
growth in Guernsey and Jersey calves when 
antibiotics are fed. Very little research has 
been conducted to date on the use of anti- 
biotics in beef cattle and sheep rations. 
Although, at effective feeding levels, the 
mode of action of antibiotics still remains 


(Continued on page 87) 


Shortages 


We have ample supplies of red fish meal, 


alfalfa and fish solubles to take care of every- 
one’s needs . .. wire or write for prices! 


and never any shortages 
in QUALITY and VITAMINS in 


Gortons 


Pat, Off, 


AL-FISH BLEND 


The Manufacturers Multi-Vitamin Ingredient! @ ECONOMICAL — 


Supplies complete and adequate require- 


Costs less to use than the 
ingredients it replaces. 


ments of Vitamins A, D, and G (riboflavin) © EFFICIENT — 


from natural sources. Plus supplemental fish 
by-product values in the form of other essen- 
tial B-complex Vitamins, Amino Acids, Fish- 


meal Condensed Fish Solubles. 


The Basic ingredients of GORTON’S AL- 
FISH BLEND are Gorton’s Red fish meal, 
condensed fish solubles, fish liver and glandu- 
lar meal, which are by-products of edible fish. 


GORTON’S AL-FISH BLEND saves 
time—labor—valuable warehouse space 


and inventory investment. 


Cooperating members 
of the National Fish- 
eries Institute 


A product that fortifiies your 
feeds to give your customers 
increased egg .and meat pro- 
duction at a lower cost. 


@ CONVENIENT — 
GORTON’S AL-FISH 
BLEND replaces many hard 
to get fortification ingredients. 


Ask about 


GORTON'S 
Triple-Tested 


VITAMIN 
OILS 


that bring you guar- 
anteed potencies 


NEW ENGLAND BY-PRODUCTS CORP. 


Gorton-Pew Fisheries Com 
177 MILK STREET 


Distributors For 
Ltd. Div. 
BOSTON, MASS. 
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Purina Official 


GEOFFREY BAKER 


Geoffrey Baker has been named vice 
president in charge of the cereal division 
of Ralston Purina Co., St. Louis, President 
Donald Danforth has announced. Mr. Baker 
previously was associated with the Nestle 
Co., Colorado Springs, Colo. He had been 
Nestle’s sales manager since 1946. 

Earlier Mr. Baker served with General 


JANUARY 2-31 


Foods Sales Co. and Sargent & Lundy, Chi- 
cago consulting engineers. During World 
War II, he was a staff member of OF'A. 
A native of New Jersey, Mr. Baker is a 
World War I marine veteran. A Harvard 


law school graduate, he is the father of two 
children. 


Whitmoyer Plays Host to 
4-H Poultry Contestants 


New York state 4-H club poultry award 
winners were entertained recently at a party 
in New York City sponsored by Whitmoyer 
Laboratories, Inc., Myerstown, Pa. Fresi- 
dent C. W. Whitmoyer and Austin Carpen- 
ter of the Eastern Federation of Feed Mer- 
chants were speakers at the event. 

Musical and motion picture entertainment 
wound up the party. Gifts and souvenirs 
were presented to the young people by 
Whitmoyer. 


Under one roof 


McLaughlin, Ward Is Named 
Distributor by Fairfield 


McLaughlin, Ward & Co., Jackson, Mich., 
has been named sales representative for the 
line of feed machinery manufactured by 
Fairfield Engineering Co. of Marion, Ohio, 
the latter firm has announced. Fairfield pro- 
duces mixers, hammer mills, molasses mixers, 
and other equipment. 

For complete information on the Fairfield 
line, circle No. 22 on the Reader Service 
card and the data will be sent promptly. 

@ LESTER HANEY, Pekin, Ill., has pur- 
chased the Hall Feed & Seed Store. 
PALLET LOADERS 

Firms which can utilize automatic pallet 
loaders in their operations are offered litera- 
ture on the equipment by Lamson Corp. of 
Syracuse, N. Y. To obtain these data, circle 
No. 19 on the Reader Service card. 


(SINCE 1906) 


Every Feed Ingredient You Want 
Conveniently Located for Truck 
Pickup—We Protect Legitimate 

Feed Dealers 


GOOD STOCKS AT ALL TIMES 


CALF MANNA, LAB MIX, CONDENSED BUTTERMILK, 
CALCIUM CARBONATE, GRANITE GRIT, SANI-FLOR 
LITTER, DEHYDRATED ALFALFA MEAL, CODLIVER OIL 
CONCENTRATE, REGROUND OATFEED, DAIRY FEED, 
COLLOIDAL PHOSPHATE, FOX AND MINK FEEDS, DOG 
RATIONS, KILLER-DILLER RAT & MOUSE EXTERMINATOR, 
PEANUT MEAL, SOYBEAN MEAL, LINSEED MEAL, 
BREWERS GRAINS, MALT SPROUTS, DISTILLERS DRIED 
SOLUBLES, WHEY POWDER, SKIMMILK, BUTTERMILK 
POWDER AND MILLFEED, BEET PULP, MOLASSES AND 
77 OTHER COMMODITIES. 


FEED SUPPLIES, INC. 


3328 W. Cameron Ave. 
NORTH MILWAUKEE, WIS. 


FARMERS FRIEND 


TRADE-MARK REGISTERED U. S. PAT. OFF. 
April 30, 1907, No. 62,380; Oct. 8, 1946, No. 424,533 


all-purpose 


MINERAL FEED 


an economical source of 
high grade and well-balanced 


TRACE MINERALS 
Contains important mineral elements blended 
with COBALT, MANGANESE, ZINC, BORON, 
IRON, COPPER, STABILIZED IODINE and 
other trace minerals in carefully calculated 
proportions to supply necessary mineral 
nutrition. 

Also Contains 
LIQUID BLACKSTRAP MOLASSES 
IRRADIATED YEAST 
(Source of Vitamin D,). 
WE SELL THRU DEALERS & JOBBERS WAREHOUSES 
FROM COAST TO COAST 


BY THE TON, TRUCKLOAD or CARLOAD 


Write Today Regarding Our Dealer or 
Jobbing Proposition 


FARMERS FRIEND MINERAL CO. 
NAPOLEON, OHIO 
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obscure, evidence to date indicates that their 
activity is confined to modifiying the intesi- 
nal flora, hereby, (1) permitting the syn- 
thesis and/or sparing of critical nutrients 
for the host (nutritional effect); and (2) 
inhibiting pathogenic and/or toxin-forming 
bacteria injurious to the host (disease con- 
trol effect). 

The mineral feed business is gradually 
moving out of the “medicine man” stage 
into the scientific stage. 

Recently, research workers have begun 
to re-evaluate and recognize the value of 
certain trace elements in animal nutrition. 

For the first time, we have a mineral ele- 
ment, cobalt, forming an integral part of a 
vitamin complex (vitamin B,,). Previously 
the only association of trace minerals with 
vitamins was thought to be as activators in 
enzyme systems. Recent research at the 
Iowa, Cornell, and Minnesota stations has 
indicated the value of adding trace minerals, 
such as iron, copper, cobalt, manganese and 
zinc, to natural swine rations. The Florida 
station has conducted excellent research on 
the trace elements copper, cobalt, mangan- 
ese, and molybdenum in dairy cattle nurti- 
tion. 

The discovery of folic acid and related 
factors, such as the citro-vorum factor, has 
been an important contribution to the field 
of animal nutrition. 

We are in the initial stages in research on 
the supplementation of natural rations with 
synthetic amino acids. 

We, in the field of animal nutrition, have 
reason to believe, that lower protein levels 
than previously: recommended can be fed 
successfully if the rations are balanced in 
respect to water-soluble vitamins and trace 
elements. It may be possible that even lower 
protein levels can be fed if the limiting 
amino acids are supplemented in sufficient 


quantities as synthetic amino acids. 

The discovery that many vitamins are not 
of a singular molecular specie is an impor- 
tant advancement. For example, we have 
various forms of folic acid, various forms of 
vitamin B,, and also many forms of panto- 
thenic acid. 

The influence of hormones, such as stil- 
besterol and thiouracil, on nutrition is a 
field of study which is still in its infancy. 
However, some encouraging results from 
the use of hormones have already been ob- 
tained. 

We are also in the initial stages of the 
development of chick embryo studies and 
“germ-free” animal studies in nutritional 
research. These types of studies may prove 
fruitful in the future. 

1. Fractionation of the life cycle of non- 
ruminants into nutritional critical and non- 
critical periods. Although the poultry nutri- 
tionist has long formulated special feeds for 
breeders, baby chicks, growing pullets and 
layers, it was less than a decade ago that the 
life cycle of swine was divided into nutri- 
tional critical and non-critical periods. Re- 
cent revisions of earlier thinking now de- 
scribes the period from farrowing to 75 
pounds as the nutritional critical period in 
swine production. 

Recognition of the “carry-over” or 
residual effects of feeding. Nutritionists now 
know that certain nutrients (i.e., water-solu- 
ble vitamins) may be stored in the animal's 
body during one period and later manifest 
their effects in a subsequent feeding period. 
This was not recognized in swine nutrition 
until only within the past 10 years. 

3. Realization that nutritional require- 
ments vary among species. Monogastric 
animals and birds have more critical and 
more exacting nutritional requirements than 
do ruminants. Although swine nutritionists 
have been busy the past few years “lifting 
pages” out of the poultry nutritionist’s book, 
the recent recognition that the antibiotic(s) 
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ELEVATOR LEGS! 


Envision a belt full of ““NU- 
HY’s” mounted continuous... 
the contour of each bucket fol- 
lowing the other...no loss gaps 
that’s a picture of efficiency! 
What’s more, each bucket carry- 
ing ns loads and discharg- 
ing perfectly...no back-legging... 
that’s better yet! Then consider - 
absence of hinging action—for 
NU-HY’s have correctly positioned 
bolt holes, aided by indentations 
which act as lock nuts and also im- 
prove traction. You thus have a pic- 
ture of perfection-with strength 
added in for long service. 
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FOR YOUR 
FEED MILL 


The famous unit for 
feed grinders — three 
machines in one — 
equipped with perma- 
nent magnet—ALUM- 
INUM and steel con- 
struction. 40 to 300 
bu. per hour. Approved 
by Mills Mutual. As- 
sures an even and 
steady flow to grind- 
ing mill. Keeps trouble 
and danger out of 
grinding chamber. 


Send for 
revealing details 
on STRONG-SCOTT 


ALUMINUM FEEDER, 
SCALPER and 
MAGNETIC SEPARATOR 


The Strong-Scott 


Manufacturing Company 
MINNEAPOLIS, MINNESOTA 
Branch Office: Great Falls, Mont. 


“Everything for 
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Versatile Copra, Its Many Uses 


A Product of the Productive Coconut Tree 


@ COPRA IS CRUSHED in the Philip- 
pines by the expeller process. This process 
extracts the oil from the dried copra by 
expression. The byproduct remaining after 
the extraction of oil is copra cake. A grind- 
ing operation turns the cake into meal. 

Copra cake or meal is used throughout 
the world as an excellent feed for cattle, 
swine, and poultry due to its high food 
value. It is also used as a fertilizer because 
of its nitrogen content. 

The following statistics on copra cake 
and meal exports from the Philippines, re- 
ported by the Bureau of Census & Statistics, 
reflect the dollar earning capacity of this 
commodity: 


By GEORGE PEABODY JR. 
Philippine Association 


and dollar earnings of copra cake and meal 
are increasing year by year. Philippine copra 
cake and meal are in demand throughout 
the world today due to their high quality, 
and the prospects are good for a continua- 
tion in the advance of this commodity. 

It would be extremely difficult to predict 
a price trend for copra cake and meal in the 
near future. The need for controls in the 
United States has made it necessary to place 
a ceiling on the price of this material. Fres- 
ent ceiling prices are now up for discussion 
by pricing: authorities and it appears that 


Year 
1939 
1946 
1947 
1948 
1949 
1950 
1951 (January-June) 


Exports Metric Tons Dollar Value 
114,399 $2,125,073.00 

5,855 328,871.00 

27,089 2,131,817.00 

53,671 3,712,662.50 

65,275 2,929,384.50 

59,945 3,109,786.00 

32,737 1,571,536.00 


The present Philippine exports, on a 
tonnage basis, of copra cake and meal are 
approximately 50 per cent of those experi- 
enced in the years immediately preceding 
the war. This decrease is due to the almost 
complete destruction of the oil mill capacity. 
This is slowly being restored and exports 


new ceiling prices will be announced soon. 

The protein content of copra cake and 
meal is approximately 21 per cent. This is 
less than that present in high protein cattle 
feeds. The carbohydrate content is greater 
than that found in high protein feed. Thus 
the copra cake or meal is similar to a mixture 


of nitrogenous and carbonaceous concen- 
trates and therefore valuable for both growth 
and fattening purposes. The high fat con- 
tent adds to its energy producing value. 
The fiber content, while relatively high, 
contributes to the bulkiness of copra meal. 
This and the water absorption capacity of 
the meal are desirable physical qualities for 
certain rations. : 

The ash or mineral matter in copra meal 
is comparatively high. It is much richer in 
calcium and phosphorus than the ash of 
grains and therefore supplements grains ef- 
fectively in supplying these two elements. 
These are the minerals needed in largest 
amounts by the animal body. 

Copra meal is a standard ingredient of 
dairy rations in areas where dairymen have 
had experience with it. Along the Pacific 
coast of the United States, for example, 
where copra meal has been fed to dairy 
cattle for a long time, the concentrate mix- 
tures contain 25 per cent to 35 per cent of 
this feed. The farmers value it as a source 
of protein and carbohydrates, but credit it 
also with palatability, favorable effects in 
conditioning cattle, and a tendency to in- 
crease the fat as well as milk yield. 

For swine feeding, copra meal may be 
used as a substitute for such feeds as wheat 
middlings or linseed meal. Experiments made 
in the United States have shown that gains 
made by hogs receiving copra meal in their 
ration compare very favorably with gains 
made by hogs fed other oil meals. 

Copra cake or meal of a good grade 
should be a very light brown in color. Too 
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MANUFACTURERS AND 


WHOLESALE DISTRIBUTORS 


WATERLOO, IOWA 


If you sell mixed feeds, we can offer you an 
outstanding line of mash feeds, concentrates, and 
minerals for chickens, turkeys, hogs, and cattle. 


If you mix your own feeds, we can offer you an 
equally outstanding line of ingredients suited to 
your particular requirements. 


WATERLOO 
MILLS CO. | 


TO THE 


-FEED INDUSTRY 


Phone 
Write 


FOLD SERVICE 


PROFIT FROM 
THESE PROFIT 
BRANDS 


Small's Dehydrated Alfalfa Meals 
Leader Peat Litter 

Mt. Airy Gran-l-Grit 

Clear Quill Livestock Mineral 
Blatchford Products 

Servall (Staz-Dry) Poultry Litter 
Clear Quill Poultry Concentrates 
McAdams A & D Feeding Oils 
Clear Quill Dog Foods 

Calf Manna 

Pilot Oyster Shells 

Golden West Condensed Buttermilk 
V-C Tobacco Stem Fertilizers 

Fish Meal - Fish Solubles 

Linseed - Cottonseed - Soybean Meals 
Royal Oak Charcoal 

United Calcium Carbonate 


Demon Oat Products 
Southern Sunshine Poultry Litter 
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RAIN OR 
SNOW 


Jan. 16-23. Warm, moist air from the 
Gulf will raise temperatures in the southern 
part of the country, bringing rain to that 
section and snow further north. Cold air 
covers most of the northern part of the 
country with narrow arms which lower tem- 
peratures in northern California, Utah, west- 
ern Texas and Oklahoma and central Kansas, 
Arkansas, eastern Missouri, and central IlIli- 
nois. Snow will occur in western North Da- 
kota and northern Idaho and rain in coastal 
Washington. 

Jan. 24-31. Temperatures will be high- 
er than normal throughout most of the 
country with rain throughout the south and 


high a temperature in the process of ex- 
pressing the oil will result in a dark oil 
meal, which has a lower value. In such 
copra meal the digestibility of the protein 
is considerably decreased. 

In early years of copra meal production, 
the product sometimes deteriorated in stor- 
age. It also had a tendency to turn rancid 
in warm weather. It now has a sufficiently 
low moisture content which has helped to 
correct these faults, and the keeping quali- 
ties today are quite satisfactory. 
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snow in the northern part of the country. 
Canadian air masses lie over the Great Lakes 
area, the east coast and from the Dakotas, 
Montana, and Idaho southwest to Colo- 
rado and Nevada, with warmer than normal 
area in eastern Montana, Coastal Washing- 
ton and Oregon also will be cool. 

Feb. 1-7. Cold air movements from the 
Arctic move down over the United States, 
affecting the eastern seaboard as far south 
as Virginia; the Great Lakes region of New 
York and Pennsylvania; the Appalachian 
region of West Virginia, Kentucky, Ten- 


nessee into Mississippi, Georgia, and eastern 
Louisiana; western Wisconsin, Minnesota, 
western Iowa, and eastern Nebraska, into 
the Panhandle of Oklahoma and Texas. The 
Great Plains are also affected as far south as 
New Mexico and Arizona. Idaho, Wyoming, 
Montana, and central Nebraska are cool to 
cold. Rain or snow prevail through most of 
this area. Cool and wet on the Facific area. 
Tropical air movements affect the Pacific 
slope in central Washington and southern 
California. Southern California is wet. Dry 
warm air pushes up into central Nebraska, 
Wyoming, Montana, Utah, the eastern Da- 
kotas, western Kansas, and the western part 
of the Panhandle. A heavy thrust of warm 
air from southern Texas affects the Missis- 
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more profits for you! 


Regardless of the condition of your present mill, 
it will pay you to check Schutte’s high level per- 
formance ... to see what careful engineering and 
exclusive design features can do for your produc- 
tion rate, your power consumption, your costly 


down-time for parts replacements. 


Don’t delay examining the hammer mill that 
quickly pays for itself. Benefit now from Schutte’s 
patented 10-surface hammers, heavy-flow screens 
and power-saving fans. Complete data in Catalog 


No. 36. 


Higher milling capacity at lower power con- 
sumption! These are two of the stand-out char- 
acteristics of Schutte Hammer Mills that can mean 


27 CLYDE 


VE. 


 SCHUTTE PULVERIZER CO. 


Manvfacturer of Famous Schutte Hammer Mills and Replacement Parts 


BUFFALO 15, N.Y. 
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period. 

The downward trend of concentrate sales 
may indicate that retail feed manufacturers 
are selling more feed from the larger manu- 
facturers and less of their own make, or it 
may indicate they are making more of their 
own feed with straight ingredients and with- 
out the use of concentrates. 

One other reason why the feed business 
is good is that feed men have independence 
—they are “kings” in their localities, often 
presidents of the banks and the service 
clubs—not hedged in by the problems which 
beset businessmen who have to deal with 
unions and have their customers scattered 
from coast to coast. The feed business is 
the biggest industry on our continent which 
truly enjoys and reflects the advantages of 
the capitalistic system of free enterprise. 

Because of this, feed men are never too 
busy to be helpful in their communities. 
They support all projects for the benefit of 
agriculture: the club work of the boys and 
girls, underprivileged children, the county 
fair, hospitals, and every other cause cur- 
rently being promoted for the good of all. 

I think the feed business is good because 
feed men are good. 1 do not know of any 
other industry operated by a finer group of 
men. My best friends are in the feed busi- 
ness and I am proud of them. Sometimes 
we feel that our competitors are “stinkers” 
but most feed men will go out of the way 
to help a competitor as much as they will 
to help a customer. In the publishing end of 
the feed business, my biggest competitor is 
one of my best personal friends. 

We do, of course, have troubles within 
the feed industry but we settle them among 
ourselves by arbitration or in other ways. 
Back in 1930, the Central Retail Feed asso- 
ciation adopted a code of ethics for the 
guidance of its members. The code includes 
nine trade practice rules: 

Rule I. Fraud and misrepresentation— 
resolved: that mo dealer shall knowingly 
sell, or offer for sale any product with in- 
tent to deceive customers or prospective 
customers, as to quality, quantity, substance, 
or weight of such product. 

Rule II. Definition of competitor—the 
defamation of a competitor by wards, or 
acts, imputing to him dishonorable conduct, 
inability to perform contracts, or question- 
able credit rating, or the false disparagement 
of the grade or quality of his goods is an 
unfair trade practice. 

Rule III. Price discrimination — unfair 
competition is created by granting certain 
purchasers lower prices, other than on ac- 
count of differences in grade, quality, quan- 
tity, cost of selling, or transportation, or 
made in good faith to meet competition. 

Rule IV. Inducing breach of contract— 
inducing or attempting to induce the breach 
of a contract between a competitor and his 
customer during the term of such contract is 
an unfair method of competition. 

Rule V. Selling below replacement cost 
—the selling of feeds below replacement 
cost for the purpose of injuring a competitor 
and with the effect of lessening competition 
is an unfair trade practice. 

Rule VI. Trucking — providing truck 


service without adequate charge is an unfair 
trade practice. 

Rule VII. Grinding and mixing — a 
nominal or insufficient charge for custom 
grinding or custom mixing—the charge for 
which is not ample to cover actual cost of 
labor, power, and depreciation and a fair 
return on the investment is an unfair trade 
practice. 

Rule VIII. Bag allowance—allowing an 
excessive amount for used bags or the ac- 
ceptance of torn and unusuable bags is an 
unfair trade practice. 

Rule IX. Credit—the unreasonable ex- 
tension of credit invloves an indirect and 
unnecessary tax on cash and prompt-pay 
customers and is an unfair trade practice. 

The last trade practice rule had to do 
with credit and we will comment further 
on that subject because credit is one of the 
major problems in our industry. 

The surest way to lose cash is to extend 
too liberal credit. The surest way to lose 
customers is to extend too liberal credit. 
Sometimes the cash can be recovered, if 
prompt action is taken, but the customer 
never respects anyone who extends “easy” 
credit. 

For 26 years we have been “preaching” 
that all feed should be sold for cash. Feed 
is largely made from grain and grain prod- 
ucts which cannot be bought except for 
cash. Profit margins in the feed industry 
are too narrow to absorb credit losses or 
to pay the interest on long extended credit. 
Fluctuating feed markets constiute a con- 
tinual business hazard which should not be 
increased because of the “investment” of 
capital in credit. 

Despite the foregoing, it is practically 
impossible for all feed to be sold on a strict- 
ly cash basis. Credit is needed by many 
feeders of broilers, turkeys, hogs, and beef 
cattle. It should not be needed by dairy 
farmers for any period longer than 30 days. 

When such credit is extended, however, 
every precaution should be taken to assure 
the security of the loan. It is a loan and not 
a sale, you know—until payment for the 
merchandise is received. 

Loaning money is properly the business 
of banks. Banks invariably insist on col- 
lateral such as bonds, stocks, or mortgages. 
Such collateral have definite values which 
are relatively constant but banks, being in 
the business of lending, should be encour- 
aged to learn more about and solicit pro- 
duction loans on broilers, turkeys, hogs, and 
steers. With proper management, the se- 
curity for such loans increases from day 
to day. 

It is up to us who are in the feed busi- 
ness, and interested in expanding our mar- 
kets, to help the bankers we know learn the 
value of production loans. 

In the meantime, let us watch whatever 
credit we extend very carefully, especially 
before the credit is granted. Don’t use credit 
to take business away from a competitor. 
Don’t use credit as a price cutting induce- 
ment to make a sale. Never extend credit 
without security or without interest. 

Money invested in feed in your ware- 
house often brings profitable returns through 
increased market values. Money in accounts 
receivable invariably shrinks as some losses 
are certain. Keep your working cash work- 
ing within your business and keep your cus- 


tomers on the friendly side of the ledger. 

Another reason why it should not be 
necessary to extend much credit today is 
that there never was a time when the feed- 
ing of mixed manufactured feeds could be 
more highly recommended. Farm profits 
were undoubtedly higher during the war but 
the profit over investment in feed now, on 
a percentage basis, is greater than ever. 

The reason for this, and to the advantage 
of all in our industry as well as the farmer, 
is the extra “punch” that has been put in 
our feeds through the addition of newly 
discovered ingredients which add to the 
effectiveness of our mixed feeds by assuring 
better health, faster growth, and greater 
production. 

Vitamins became a part of every efficient 
feed as long as 25 years ago and the number 
of these vitamins has been constantly in- 
creased since then. Trace minerals today 
also are important in every efficient mixed 
feed. And now, we have hormones and 
antibiotics. 

These just mentioned ingredients become 
a part of a manufactured (mixed) feed in 
comparatively minute quantities but they 
must be evenly distributed throughout the 
feed and consequently can not be handled 
on the barn floor. Their use is small in each 
bag or ton of feed but the extra production 
they assure make mixed manufactured feed 
as much better as the Cadillac of today is 
as compared with the automobiles of 1901. 

The “inside” of the feed business—that 
is, the quality of our feeds, as you can under- 
stand from the foregoing—has steadily im- 
proved throughout the years. 

This is the “inside” of our business as 
knowledge, ability, and integrity are the 
inside of man. No matter how intelligent, 
able, and honest a man is, however, he is 
judged by his “outside” appearance: his 
cleanliness, his neatness, his clothes, his hair, 
his nails, and his shoes. We know the feed 
business is the greatest business on earth 
but the general public doesn’t think so be- 
cause the outside of our business establish- 
ments don’t look like much. 


We believe that all feed men should de- 
termine to improve the appearance of their 
places of business. Do it for the general 
welfare of the feed industry, the convenience 
of your customers and bigger profits from 
your own business. 

For a check list, here are some things to 
do: 

Arrange for as much parking, unloading, 
and loading space as possible. 

Paint your buildings. 

Take down all old signs and put up new, 
including a big one identifying you and 
your business. 

Build an easily accessible entrance going 
into well-lighted displayroom. 

Arrange an attractive office with a con 
venient counter for ordering merchandise 
and paying bills. 

Have a place for your customers to sit 
and read or visit while waiting for grist and 
mixes. 

Install toilet facilities and clean up your 
mill and warehouse. 

Most of the things listed can be done by 
your own employes with occasional help 
from a carpenter, electrician, and plumber. 
The only way to get the job done is to get 
started and keep going. Ideas will come as 
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you progress with the work. 

Let's resolve to make the “outside” of our 
establishments reflect the “inside” of our 
business. A “new look” will improve both 
our public relations and profits. 


— Recent 
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“of choice” for the two species may not be 
the same will make swine nutritionists more 
cautious in transferring poultry nutrition 
facts to the swine nurition field. 

4. Recognition of the important role 
played by the intestinal microflora of mono- 
gastric animals and its relation to the health 
and well-being of the animal. This concept 
started to develop with the discovery of the 
sulfa drugs, but the full. realization of its 
importance awaited the development and 
use of antibiotics in swine nutrition. 

5. Development of the disease level 
theory and its significance in swine nutrition. 
The disease level theory was previously de- 
fined in this paper. It is believed that the 
degree of ration fortification necessary, espe- 
cially with certain vitamins, varies with the 
disease level. The response of pigs to anti- 
biotics depends to a great extent on the 
disease level of their environment. 

6. Inter-relationships of nutrients. It has 
been only within the past few years that we 
have recognized the inter-relationships of 
nutrients or their tendency to “spare” or 
depend upon one another. 

The interplay among the various anti- 
anemia factors such as vitamin B,,, folic 
acid, vitamin C, pyridoxine, etc., is slowly 


unfolding. 

The specific, yet common functions, of 
the “methylating” factors—namely choline, 
methionine and betaine—is gradually being 
elucidated. 

Research is now revealing interesting, so- 
called “nutrient sparing effects’ of anti- 
biotics which may, eventually, have enor- 
mous economic aspects in feedlot practice. 

The inter-relationships of nutrients is the 
latest complex nutritional phenomena con- 
fronting nutritionists. The complexity of 
these inter-relationships of nutrients will con- 
tinue to be “stumbling blocks” to rapid 
progress in the future of animal nutrition 
research until elucidated by fundamental 
research. 

Although we have made rapid strides in 
the field of animal nutrition, there are cer- 
tain phases of the field in which informa- 
tion is sadly lacking. 

We need to know more about the nutri- 
tion of newborn and young animals as re- 
lated to the nutrition of the dam during 
gestation and lactation. We have been ex- 
perimenting on the wrong end too long— 
just because it is easier. 

We need to know the amino acid require- 
ments of swine during the life cycle periods. 
Until these fundamentals are known, little 
progress can be made in re-evaluating the 
protein requirements of swine in accordance 
with the knowledge of new nutritional fac- 
tors. 

We certainly need to develop more ap- 
plicable statistical methods in the field of 
animal nutrition research in order to exert 
more precise control over experiments. This 
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would enable more accurate interpretation 
of results and prediction as to their reli- 
ability. 

Of all the classes of nutrients, we know 
less about the intermediary metabolism of 
fat than about any other class of nutrients. 
Certainly more research is needed in this - 
field. 

Better quantitative analytical methods 
must be developed. Micromicro methods are 
needed for assaying trace minerals elements 
which may be nutritionally effective at lev- 
els at low as 1/1000 of a ppm. 

Fractionation methods need to be de- 
veloped for the liberation of nutritional en- 
tities without destroying them in the pro- 
cess. This is especially true in the field of 
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— Traits 
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want, and if you can create a desire for what 
you're selling, they'll buy it. 

How do you create the desire? Well, first 
of all, you can do it by keeping in mind 


the three most important words in the Eng- 


“ 


lish language are me,” and “mine.” 
Yes, every one of us, down deep inside, is 
fundamentally selfish, and we're on the out- 
look for something that will benefit us most. 
So in showing an interest in the prospect 
and in his problems, in emphasizing how he 


this irrefutable fact—to every one of us, 


will profit by dealing with us, we appeal 


to his vanity. We tell true stories of how 


Now we cans 


BURLAP & BAG COMPANY 


213 THIRD + PHONE 2-8355 * DES MOINES, IOWA 
PROCESSORS AND CONVERTERS OF USED BAGS 


PAPER BAGS 


A new division established to broaden our 
service to our customers. We can supply you 
with paper bags in any weight, any craft, any 
ply, printed or plain in 50, 80, 100 Ib. sizes. 
Your inquiry will get our prompt attention. Write wire or 


telephone to Midwest Paper & Bag Co. at the plant 
nearest you. 


BRANCH Minneapolis, Minn 1716 Ist St. N. JU-4638 


PLANTS Westville, Illinois N. State St. * Phone 7031 


Qou't NEGLECT 
ELEVATOR LEGS 
They Start Fires 


upply you with NEW 


others have made money through our feeds 
and our program. We get on the prospect's 
side of the fence first. We beat him to the 
punch by anticipating his resistance by 
showing an interest in him. 

Know your strong points and emphasize 
them—have something new, if possible. 
And above all, don’t knock. If your com- 
petitor’s feeds and programs are brought 
into the discussion, play dumb. Don’t know 
anything at all about them. Instead, talk 
results and service. Talk profits. 

Timidity on the part of a salesman comes 
rom just one thing, and that is lack of 
knowledge. In other words, in the back of 
your mind there is a little doubt, ““Maybe I 
don’t know how to balance rations or maybe 
I don’t know how to feed laying hens or 
maybe I don’t know what kind of dairy feed 
to feed with what kind of roughage, etc.” 
So that takes us back to something we men- 
tioned a while ago—know your feeds and 
programs, and know why they are superior 
to all others on the market. 

Another thing is always to remember that 
your prospect is more afraid of you than you 
are of him. Think of that for a moment. It’s 
true. That’s why he sometimes greets you 
coolly, and sometimes even with a certain 
degree of suspicion. He’s afraid you're go- 
ing to take his money! So you must break 
down that reserve, as I mentioned before, 
by making a friend of him. Now, resuming 
our discussion of this thing called “price.” 
Never quote a price until you are ready to 
do so. Never, under any circumstances, blurt 
out the price of your feed per ton, until you 
have finished telling the prospect how your 
feeds and programs can make him more 


COMPLETE SERVICE ON ALL 
FEED INGREDIENTS 


Jobbers and Wholesalers 


Never Force a Choke—Dig it Out. 


Inspect the Head and Boot Bearings 
Regularly According to Instructions. 


Check Pulley and Cup Belt Align- 


ment. 
Do Not Operate Idle Legs. 
Watch Drive Belt Tension. 


Clean Space Under Head Pulley 
Regularly. 


MILL MUTUAL FIRE 
PREVENTION BUREAU 


400 W. Madison Street Chicago, Ill. 
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of 
CARLOADS 


MIXED CARS 
TRUCKLOADS 


Milwaukee Geed & Grain 
Company 


GRAIN EXCHANGE 
MILWAUKEE 2, WIS. BROADWAY 2-6289 
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sippi valley through the Great Lakes into 
money. Don’t be tricked into a discussion 
of “price per bag.” That is, without doubt, 
the most foolish way to purchase feed I 
have ever heard of. It’s results that count, 
and you should be armed with proof of 
how your feeds will lower the cost of pro- 
duction and raise the feeder’s profits. 

I know some feed dealers and their em- 
ployes who have been extremely successful 
in barnyard selling, and some of them have 
adopted an ironclad rule, and that is never 
leave the barnyard without an order for 
something. That is a most excellent rule to 
set for ourselves, and whether it be a block 
of salt or a can of fly spray, a sale is a sale, 
and will go a long way in tearing down that 
invisible wall that stands between the sales- 
man and his prospect. So make an effort to 
get the man’s name of the books as a cus- 
tomer for something. Once he’s a customer, 
even if only a 25 cent one, you will find his 
attitude entirely different. 

Offer a choice. In other words, don’t 
ram one single proposition down the pros- 
pect’s throat and tell him, “Either buy this, 
or go somewhere else.” Be prepared to cater 
to his whims and fancies, by offering a 
choice of feeds or programs. After all, a 
shoe dealer would look rather foolish, tying 
a pair of shoes on your feet and telling you, 
“That's the only style we have; either wear 
them or go somewhere else.” 

So, ask questions. Find out what his pref- 
erences are and have your programs flexible 
enough so they can be fitted in to his scheme 
of things. After all, the farmer is not a 
child who must be forced to take his castor 
oil. He’s a grown man, with a lifetime of 
experience in feeding—he may have gone to 
ag school, and-he may have plenty definite 
ideas about what will or will not work. Don’t 
““force-feed” him; offer him a choice. 

The greatest weakness of salesmen is in 
not asking for an order! Would you believe 
it? It’s true! Yes, a great many salesman 
have one weakness in common. They know 
their product, they have a nice approach, 
and do a good job of presenting their 
proposition. Then, they cave in. They ac- 
tually are afraid to ask for an order. You 
know how the psychologists explain that 
weakness? They say it stems from a fear of 
being turned down, if you can imagine such 
a thing! 

The next greatest weakness is conceded to 
be talking too much. So, watch that—don’t 
wear out your welcome. 

People don’t like to buy from strangers 
—they buy from people they know. There 
is only one way to get to know people, and 
that is to get out and meet them, to take an 
interest in them, to offer the helping hand, 
to show them how they can make more 
money by dealing with you. Keep those 
thoughts uppermost in your barnyard sell- 
ing, and you'll get the orders. 

@ ANDERSON FEED & SEED CO., Hay- 
ti, S. D., has added 1,700 square feet of 
space to its store. 
REPLACING ELEVATOR 

General Mills, Inc., Minneapolis, is build- 
ing a new elevator at Choteau, Mont., to 
replace one destroyed by fire there last Oct. 
10. The new construction is scheduled for 
completion Feb. 1. 
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Canada. There is snow in the northern part 
of this section. 

Feb. 8-15. Movements of warm air push 
up from the Gulf of Mexico into central 
New York and the St. Lawrence valley, 
with rain or snow from Virginia north. 
Warm wet air from Texas pushes up into 
the areas around southern Lake Michigan 
and western Lake Superior, Arizona, New 
Mexico, central Colorado, and the western 
part of the Dakotas. Warm and wet on the 
Pacific slope except for Washington, which 
is cold and wet. Cold air from Canada push- 


es down over the western plains as far south 
as the Panhandle of Texas and Oklahoma, 
with rain or snow in the Dakotas, Iowa, and 
western Kansas. Most of the Ohio and Ten- 
nessee valleys are cold and wet. The New 
England states are cool and dry. 
@ RAY MC CORD, Farmer City, IIl., has 
opened the Ray McCord Grain Co. 
HEADS CHAMBER 
Robert Appleman has been elected presi- 
dent of the chamber of commerce at Rocky 
Ford, Colo., the organization has announced. 
Mr. Appleman heads Arkansas Valley Seeds, 
Inc., which has offices at Rocky Ford and 
at Las Animas and Lamar, also in Colorado. 


BIG BALES 


Sizes for every need 


SMALL UNITS 


for re-packing 
(I peck to 3 bu.) 


N 


It's €Qsy to sell Premier Quality, Packaging, Se 3 
Send for prices and details 2 
PREMIER PEAT MOSS CORP., 535 FIFTH AVENUE, NEW YORK 


MORE FOR YOUR MONEY 


MIXED CARS AT CAR PRICES 
PULVERIZED OATS OR BARLEY 
CRIMPED OATS OR BARLEY 
ROLLED OATS OR BARLEY 
FEEDING OATMEAL 
CUSTOM PELLETING-CUBING 


Teletype 14 


FLAMBEAU MILLING CO. 


PHILLIPS, WISCONSIN 


Tel. LD 44 
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Syl Fisher Quits Schenley, 
Plans Are for Retirement 


Resignation of Sylvester L. Fisher, vice 
president of Schenley Distillers, Inc., has 
been announced by Carl J. Kiefer, executive 
vice president of the Cincinnati firm. Mr. 
Fisher managed Schenley’s grain and feed 
byproducts division for the past 15 years. 

Mr. Fisher plans to retire, although he 
will still be active occasionally in grain 
merchandising operations. A three term 
president of the Cincinnati Board of Trade, 
Mr. Fisher was a partner and vice president 
of Ballard-Messmore Grain Co., St. Louis. 

John F. Young, for the past seven years 
Mr. Fisher’s assistant, has been promoted to 
head of the grain and byproducts division. 


Users know this 
Crown of Quality 


stands for the BEST 
in calf feeds 


Cream Calf Meal 


for gruel feeding 


TAKES THE PLACE 
OF MILK AT LESS 
THAN HALF THE 


Cream Calf Flakes 
for dry feeding 


Co. 


5425 W. Roosevelt Rd. Chicago, III. 
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water-soluble, heat labile nutritional factors. 

Although there are many “fact-gaps” in 
our present knowledge of animal nutrition, 
we have made tremendous progress in the 
last decade. Research will continue to pro- 
duce fragmentary facts with which clear 


thinkers, with imagination, will piece to- 
gether a more perfect picture of balanced 
rations. 


TOP PIG got no vitamin By». Its 
litter mate, bottom, got same 
ration but with By. See also 
page 84. 


30 


24 


18 


805 DUN BUILDING 
BUFFALO 2, N. Y. 


CANE FEEDING 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


FEED JOBBERS 


Distributors of: 
Hubinger (Keokuk) 
Corn Gluten Feed 
Kellogg's Hominy Feed 


MOLASSES Hercules Dried Whey SUNSET BRAND FEED 
Agents for Wheat Germ Oil (an exclusively milk product) 
Pacific Molasses Co., Ltd. Wheat Germ High in flavin, milk albumen, 
b Bal 
Buffalo New Orleans Calf Manna and 


Stonemo Granite Grit 
WRITE US FOR FURTHER INFORMATION 


BRANCH OFFICE 
MIDDLETON, N. Y. 
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New Infra-Red Brooder Is 
In National Ideal Line 


Feed dealers who handle poultry equip- 
ment will be interested in a new four light 
infra-red lamp brooder which has been mar- 
keted by National Ideal Co. of Toledo. The 
brooder is equipped with micro switch and 
wafer thermostat control. 

For data and prices on the new brooder, 
plus information on display stands designed 
especially for it, circle No. 6 on the Reader 
Service card. 

OFFER FIRE ALARMS 

Dealers for Allied Mills, Inc., Chicago, 
are offered automatic fire alarms at a rea- 
sonable cost for distribution to their cus- 
tomers. The alarms cost retailers $3.75 
each. For full specifications and other data, 
circle No. 12 on the Reader Service card. 

@ LISLE WALLACE, Sheridan, Ind., is 
managing Robert Taft's campaign for the 
Republican presidential nomination in In- 
diana. Mr. Wallace is a feed and grain man. 
BEEF CATTLE CUBES 

Froduction of new beef cattle feed cubes 
has been begun by Standard Feed Milling 
Co. of Atlanta, the firm has announced. One 
type is designed to be fed with grain or 
grain and roughages, while the other is 
designed for feeding on pasture. Southern 
readers who would like details and prices 
should circle No. 13 on the Reader Service 
card. 


PILOT | 


= "SHELL 


pre-sold 


FOR POULTRY 


No dealer has ever had a moment’s worry 
about selling Pilot Brand Oyster Shell. 

For thirty years it has been constantly 
advertised in the leading Farm and Poultry 
papers and over the Radio in a clean, 
truthful way, without exaggeration. 


The product in the bag with the big blue 
pilot wheel on it is always pure and highly 
profitable to the user just as it is 

always profitable to the dealer. 


OYSTER SHELL PRODUCTS CORP. 


St. Louis, Mo. 


New Rochelle, N. Y. 


The best known book 
of its type 


in the world... 


Frank B. Morrison 


Frank B. Morrison's 


FEEDS and FEEDING 


Latest Edition 


No feed man's reference shelf is complete with- 
out a copy of Prof. Morrison's 2Ist edition of 
FEEDS AND FEEDING. This invaluable volume 
contains more than 1,200 pages and is widely 
recognized as the prime authority in its field. 


Make sure you get a copy of FEEDS AND 
FEEDING by ordering now. Send check or money 
order for $7.00 (which includes postage) to 


Che feed Bag 


1712 W. St. Paul Ave. 
Milwaukee 3, Wis. 
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Educational Service 


618 Wilson Bldg. 


with PROVEN QUALITY 
COTTONSEED 


NATIONAL COTTONSEED PRODUCTS ASSN. INC. 


Dallas 1, Texas 
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Efficient Management Is Stressed 


Cattlemen Meeting in Colorado .Get That Advice 


@ EFFICIENT MANAGEMENT is essen- 
tial to profit making in livestock feeding, 
ranchers and feed men attending the annual 
Colorado feed conference held recently at 
Fort Collins agreed. Attendance at the De- 
cember meeting was more than twice as 
great as for the 1950 meeting. 

Alfalfa produces protein equal or superior 
to any other protein, L. E. Washburn of 
Colorado A & M College declared in one 
of the conference talks. Protein in high pro- 
tein feeds costs about $10 per hundred 
pounds compared to $16 per hundred 
pounds in low protein rations, Mr. Wash- 
burn noted. He indicated, however, that 
low protein feeds contain factors which 
make them in some cases the more desirable 
feed. 

New ideas developed by colleges and ex- 
periment stations and tested by commercial 


stock raisers have improved feedlot feeding 
practices, David A. Hamil, Atwood, Colo., 
rancher, asserted. Mr. Hamil stressed the 
great importance of efficient stock manage- 
ment and urged maximum use of locally 
grown grains in stock mixtures. He com- 
mended the use of sorghum in beef rations. 

Turkey production problems were dis- 
cussed by Clyde Dougherty of Longmont, 
Colo. He noted that he had cut down the 
incidence of virus infection in his laying 
flock by utilizing feed which contained ter- 
ramycin. He praised the quality of vitamin 
A as supplied by dehydrated alfalfa over 
synthetic sources of the vitamin. 

Amino acids will play an increasingly im- 
portant role in livestock rations in the fu- 
ture, according to William Burkitt of Colo- 
rado Milling & Elevator Co., Denver. Dis- 
cussing new advances in nutrition, he cited 


LABORATORY SERVICES 


Effectiveness of vitamin By2 and antibiotic 
feed supplements in finished feeds evalu- 
ated by practical chick feeding studies 


Vitamin D, assays by the A.O.A.C. chick method 
U.S.P. XIV or A.O.A.C. vitamin A assays 


Proximate analyses of commercial feeds, mineral 
determinations, and other vitamin assays. 


Write for details 


WISCONSIN ALUMNI RESEARCH FOUNDATION 


P. O. Box 2059 Madison |, Wisconsin 


LAND O'LAKES MAKES SELLING EASIER, SURER 


. . . because Land O*Lakes makes FEEDING easier, 
surer by... 
®@ making rations and methods practical through actual 
farm tests at Land O*’Lakes own 187-acre Research 
Farm at Anoka, Minnesota, 
® assuring consistent, good results through a rigid testing 
program in Land O'Lakes modern laboratories, 
© simplifying feeding problems for the farmer through 
a complete library of easy-to-use, FREE “Feeding 
Tables”, 
@ building demand constantly through year-around adver- 
tising and merchandising. 
YOU can take advantage of the feed that sells easier, 
surer by writing .. . 


LAND O'LAKES CREAMERIES, INC. 


2201 N. E. Kennedy Minneapolis, Minnesota 


the fact that one advantage of antibiotics is 
that swine can be fattened uniformly on 
rations containing antibiotics and that runt 
pigs can often be saved and made profitable. 

But Mr. Burkitt cautioned against wasting 
too much protein in cattle rations. He urged 
cattle raisers to feed trace minerals, espe- 
cially phosphorus, or face reductions in their 
crops of calves. 

Feed laws in Colorado were reviewed at 
the meeting by John Miller of the state 
Department of Agriculture. S. S. Wheeler 
and Ivan Madsen of Colorado A & M acted 
as presiding officers. 


Babcock Honored 


E. H. FALLON 


The H. E. Babcock memorial fund at 
Cornell University has received a $200 gift 
from the Central Retail Feed association, 
made possible through the generosity of 
E. H. Fallon, manager of the farm service 
division of Cooperative GLF, Ithaca, N. Y. 

Mr. Fallon, a speaker at the 1951 con- 
vention of the Central association, suggested 
that his honorarium be presented to the 
Babcock fund a Cornell. 

The late Mr. Babcock was a pioneer hu- 
man nutrition worker and led the drive to 
establish the unique school of nutrition at 
Cornell. Shortly before his death he listed 
the following as his “lifetime objectives”: 

(1) Perpetuate the family farm economy 
in America. 

(2) Focus research, education, and co- 
operative action on family farm problems. 

(3) Improve the American diet—as the 
most practical means by which family farm 
operators may protect their way of life and 
serve human welfare. 

PACKAGING BOOKLET 

How bag packaging promotes brand names 
and purchases by brand is the subject of a 
new booklet published by the Textile Bag 
Mfrs. association, Evanston, Ill. For a 
free copy of “Sellers of All Products Mov- 
ing in Bags”, circle No. 17 on the Reader 
Service card. 
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Strong-Scott Enlarges Plant 


This photo shows the shipping dock at 
one end of the new 16,000 square foot addi- 
tion to the Minneapolis plant of Strong- 
Scott Mfg. Co. The factory is located in 
the Norhwest-Terminal district of Minne- 
apolis. 

With the completion of the new addition, 


Grain Exports on Increase 
In July-October Period 


Grain exports from July through October 
of last year totaled more than 4 million long 
tons, the Department of Agriculture has re- 
vealed. In the corresponding period of 1950, 
only 1,870,000 long tons were exported. 


Forty eight per cent of the July-October 
exports went to Europe. Of this volume, 
most went to Germany, the United King- 
dom, Italy, the Netherlands, Belgium, 
France, and Luxembourg. Twelve per cent 
was exported to South America, Central 
America, and Cuba. 


GRAIN TEMPERATURE CONTROL 


Protection against grain spoilage at com- 
paratively low cost is claimed by Corn States 
Hybrid Service, Des Moines, for its Hot- 
Spot detector system. The device uses no 
pipes or conduits. For full details and prices, 
circle No. 23 on the Reader Service card. 


TRE FEED BAG 


“Guess Junior was: plowing too near 
the new highway again, Maw!" 


CARTOON BY BURESCH 
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Strong-Scott can now almost double pro- 
duction in its sheet metal division. Three 
times as many trucks can be handled daily 
as could be prior to the expansion. 
Strong-Scott produces grain handling 
equipment, cereal processing equipment, and 
coal pulverizing units for industrial use. 
@ MC CASKILL & SONS, Cabool, Mo., 


has opened a new feed store. 


ON PAY-U STAFF 
George E. Dunbar has been named to 
the field sales force of Pay-U Laboratories, 
Inc., Quincy, Ill., General Sales Manager 
Lloyd Winslow has announced. Mr. Dunbar 
will cover southeastern Illinois for the 
company. 


Get: Vau Camp 
SEA PEP 


Brand 
PRODUCTS 


Improved Con- 
densed Fish Solubles 
Fortified with Fish 
Glandular Hydroly- 
sate...Regular Con- 
densed Fish Solubles 
. Fish Meals... 
Vitamin A and D Oils 


From: J=-M 
TRADING CORP. 
111 W. Jackson Blvd. 
Chicago 4, Ill. 


Telephone:WAbash 2-2065 


Also at your service with Genuine 
Imported Moss Peat. Write - Wire - 
Phone - Today! 


BALER TWINE 


For the BETTER PROFIT line, handle 
Blue Ribbon Baler Twine ... a strong, 
uniform white twine that will give farmers 
fast, trouble-free baling. 

Better Profits 

% Uniform Quality 

%* Treated Against 
Insects and Rodents 

%* High Tensile Strength 

* Quality Guaranteed 


The longer profit of an imported, top 
quality baler twine makes it advisable to 
investigate Blue Ribbon Baler Twine... 
WRITE TODAY for dealer prices and 
FREE sample. 


Malow Cordage & Twine Co. 


IMPORTERS 
608 So. Dearborn St. Chicago 5, Illinois 
WaAbash 2-8922 


Help Your 


more Profits for You 


Contains Cobalt, lron, 
Copper, Manganese, 
 lodine. Needed for 
Health and Thrift... 
to prevent Trace 
Mineral Deficiencies 


MORTON SALT COMPANY 
CHICAGO 3, ILL. 
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THE FACT 


STILL REMAINS 


that 
SUPERIOR 
ELEVATOR CUPS 
are 


MADE STRONGER 
will 
LAST LONGER 
have 
GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator cups. 


WRITE TO: 


K. |. Willis Corporation 
Moline, Illinois 


for names of*distributors and capacity 
analysis form No. 20 


Sold Only 


Retail 


Channels 
Genuine ASL 


4 


BANARAT 


Most Effective RAT and 
Mouse KILLER Known 


Feature BANARAT, the pioneer warfarin 
rodenticide that's fully guaranteed to 
ban all rats and mice. It’s sure to please 
your customers. 


New! BANARAT BITS 
ready-to-use death deal- 
ing pellets; also home 
size for mice. 
BANARAT PREMIX a 
concentrate your custo- 
mers mix with any pre- 
ferred bait. 


Localized National Advertising 
Powerful, continuous advertising that's 
read by your customers in their favorite 
local publications. Merchandising helps 
sent free, 


Order From 


Your Wholesaler 
There are dozens of war- 
farin products but only 
one BANARAT. Insist on 
it from your jobber or 
write American Scientific 
SINCE 1921 Laboratories, Madison 1, 
Wisconsin. 


DEPENDABLE 


Top 12 Wheat Varieties in 
1922 Rank Poorly Today 


The top 12 wheat varieties in the country 
30 years ago now rate only in that they con- 
tribute to the breeding of disease resistant, 
high yielding varieties which are now domi- 
nant, according to the Department of Agri- 
culture. 

Seven of the leading varieties in 1921 
were Turkey, Marquis, Fultz, Mediterranean, 
Fulcaster, Foole, and Preston. Turkey, the 
leader in 1921, now ranks seventh. Pawnee, 
now the leading variety, is grown on more 
than 11 million acres. Yet five years ago 
not even 1 million acres were planted to 
Pawnee. 

Today's leading wheats, in order, are: 
Pawnee, Comanche, Triumph, Mida, Thorne, 
and Thatcher. 


Regional Seed Groups Hold 
Meetings During December 


Regional seed trade organizations held 
two well attended conventions during early 
December. The Southern Seedsmen’s asso- 
ciation met at Louisville, Ky., and the 
Northern Seedsmen’s association at Rapid 


City, S. D. 


LOOK To pemburge 


Look to Amburgo for a complete Formula 
Feed Program. From the interpretation of 
the latest scientific and research develop- 
ments into every-day language by our 
skilled field representatives, to final dis- 
tribution of outstanding vitamin ond min- 
eral rates—with the prime objective 
of increasing the quality of formula feeds 
and lowering teed costs. Contact your near- 
est Amburgo trained field representative— 
he can aid you in obtaining this ““Moximum 
Feed Efticiency” and the ultimate in profits; 
for both the feed monufacturer ond the 
livestock raiser. 


THE 
1395+177 WALNUT STREET 
PHILADELPHIA 7. PENNSYLVANIA ¢ 


No convention attendance figures were 
reported from the Northern meeting. More 
than 700 attended the conclave at Louisville. 

New officers of the Southern group in- 
clude Richard Simpson, Monticello, Fla., 
president; Harold Epting, Leegwille, S. C., 
first vice president: and William Tidwell, 
Columbus, Miss., second vice president. 
Lane Wilson continues as executive vice 
president and John Meredith Jr. as execu- 
tive secretary. 


Hybrid Seed Corn Industry 
Holds Research Conference 


Five hundred and fifty representatives of 
the hybrid seed corn industry met at Chi- 
cago recently for the sixth research confer- 
ence of the hybrid division of the American 
Seed Trade association. Prof. J. C. Hackle- 
man of the University of Illinois was pro- 
gram chairman for the event. 

Speakers at the industry-college confer- 
ence included staff members of the Illinois 
college of agriculture plus several represen- 
tatives of the hybrid corn trade. 


Open Pollination of Corn 
Declining Across Europe 


Farmers in northern Europe soon will 
make a major changeover to hybrid seed 
corn from open pollinated varieties, in the 
opinion of A. L. Lang of the University of 
Illinois. Mr. Lang recently returned from a 
10 week tour of European Marshall plan 
countries, 

“We were amazed at the very rapid 
progress in hybrid corn breeding,” he de- 
clared. “European farmers did not have hy- 
brid corn to any extent until about 1947. 
But they've probably saved 10 years’ time 
by drawing on our knowledge.” 

Mr. Lang estimated that hybrid corn 
yields in Europe would be at least the equal 
of those in the United States and in many 
cases would be higher. 


Anti-Leaf Blight Research 
Progresses at Purdue U. 


To further combat leaf blights, producers 
of inbred lines of corn are working on new 
resistant strains. According to Purdue Uni- 
versity’s plant pathologist, one form of leaf 
blight, Northern, can cut hybrid yields by 
as much as 65 per cent. 

Even moderate infection on partially re- 
sistant hybrids reduced yields 20 per cent, 
the scientists reported. Severe leaf blight in- 
fection always is followed by a decided in- 
crease in stalk rot, they noted. 

The inheritance of resistance apparently 
is determined by a comparatively large num- 
ber of genes in the plant, which means that 
many plants must be inoculated in order to 
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find a few which are resistant. This refers to 
inoculation with the disease. 


Weaver Heads Texas Trade 
Group for the Year Ahead 


A. V. Weaver Jr. of Weaver Bros., Lub- 
bock, has been elected president of the 
Texas Seed association for 1952. He was 
chosen at the organization’s annual conven- 
tion held recently at San Antonio. 

Stiles Woodruff, F. H. Woodruff & Sons, 
Dallas, is the group’s new vice president. 
John Meredith Jr. of Shreveport, La., was 
elected secretary. New board members in- 
clude George Warner of Waco and Ben L. 
Peek of Lubbock. 


Blackhawk Variety Soy Is 
Praised in Pennsylvania 


Blackhawk variety soybeans have been 
recommended by the Pennsylvania Crop Im- 
provement association for combining and 
to be followed by fall seeded wheat. Seed 
for Blackhawk was first made available in 
1951 by Pennsylvania State College. 

Tests showed that Blackhawk produced 
better yields than Monroe, Habaro, Early- 
ana, and Madarin. All are of the early 
variety. 

Of the midseason group, Hawkeye and 
Lincoln rated highest. Also tested were 
Adams, Illini, and Dunfield. Chief and Wa- 
bash had the highest yields in the late ma- 
turing group. 


Louisiana Dealers Select 
Burckett for Presidency 


Heading the official slate of the Louisiana 
Seed association for the year ahead is Mil- 
ton B. Burckett, Kalbach-Burckett Co., 
Shreveport, the organization’s new presi- 
dent. He succeeds Thomas Hatfield. 

Other officers elected at the group's re- 
cent convention include Elliott Martin, West 
Monroe, first vice president; James Terrell, 
Jennings, second vice president; and John 
Crawford, Alexandria, executive secretary. 

Elected to the executive committee of the 
Louisiana association were Roy Dimbuous, 
Amite; Muller Broussard, Lafayette; Fred 
Gauthier, Bunkie; and John Terral, Lake 


Providence. 


@ CLAY FEED & GRAIN CO., Clay, Ky., 
has purchased Frank Hopwood’s feed mill. 


@ J. O. WOOD, Yukon, Okla., has pur- 
chased the Kuhlman Feed & Produce Store 
from Herbert Kuhlman. The firm is now 
known as Wood's Feed & Froduce. 


JANUARY 2-31 


cive x0 


ADDRESSES FARMERS 

Guest speaker at the annual banquet of 
the Indiana Corn Growers’ association held 
Jan. 4 at Purdue University in Lafayette was 
Fred W. Thomas, president of Central Soya 
Co., Inc., Fort Wayne. Mr. Thomas’ subject 
was “Teamwork Between Agriculture and 
Industry.” 


Foreign Seeds Can Now Be 
Tested in Federal Labs 


Producers in foreign countries can send 
their seeds to the Production & Marketing 
administration for service testing, the De- 
partment of Agriculture has announced. 
Seed exporters are eligible for similar serv- 
ice testing. Fees will be assessed to cover 
the costs of the tests. 


Samples of seed destined for export 
should be sent to the seed act division of 
the PMA grain branch at Beltsville, Md.. 
for service testing. Applicants must specify 
whether tests are desired for germination, 
purity, noxious weed seed content, or for a 
combination or for all of these factors. The 
division will furnish its fee schedule on 
request, 

@ BASS & BERG, Dallas, Wis., have pur- 
chased L. P. Bunker’s Hillsdale Feed Mill 
at Hillsdale. 

@ HOOSIER AUTO & FEED STORE, 
Nashville, Ind., has installed new custom 
mixing equipment. 


Tried @ 
Tested 
Pr l e 


THE ORIGINAL 


FABRIC CEMENT 


Makes Patching and Repair 
Work Easy On Any Material It 
Can Penetrate 


Repairs all types of bags, bur-- 
& lap, cotton or paper. Bags 
easily repaired whether in 
a pile, filled or empty. Also 
repairs all types of cloth, can- 
vas and leather goods. A 
tough versa- 
tile adhesive 
with thou- 
sands of uses 
in home, 
repair shop 
and farm. 


= Sold by 
leading 


jobbers 
everywhere. 


Write for 
Trade Prices 


Immediate 
Delivery 


VAL-A COMPANY 


700 W. Root Street CHICAGO 9, ILLINOIS 


Since 1856 


EAGLE ROLLER MILL CO. 


Manufacturers of 


DANIEL WEBSTER and GOLD COIN 
Wheat and rye flours, Cereals, Corn Goods 
and a complete Line of 


EAGLE and GOLD COIN 


Poultry and Livestock Feeds 
New Ulm, Minn. 


WHEAT MIXED 


for 


Minneapolis 


CAMEL 


Poultry-Dairy Cows-Pigs 
EXCELSIOR MILLING COMPANY 


“All in 
one bag” 
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Plans for 1952 were discussed at the an- tories held at Charles City, Iowa, in Decem- 
nual sales meeting of Dr. Salsbury’s Labora- ber. Slogan for the meeting was “Make °52 


BIG CHIEF | 
Meat Scraps and Tankage 


Zuality Grande 
50% BIG CHIEF MEAT SCRAPS 
60% BIG CHIEF TANKAGE 


BADGER BY-PRODUCTS COMPANY, INC. 


511 E. Menomonee St. DAly 8-8448 
Milwaukee 2, Wis. 


Mean More to You.” The accompanying 
photo shows the more than 100 Salsbury 
field men and home office staffers who 
attended. 

Honored at the meeting was H. G. Bos, 
sales and advertising director, on the com- 
pletion of a quarter century of service with 
Dr. Salsbury’s. Cited for 20 years’ service 
were A. V. Amet, Kansas City; F. W. Fisher, 
Leacock, Pa.; F. G. Kean, Warren, Ohio; 
and P. C. Staderman, Au Train, Mich. 
N. J. Schulz, Lincoln, Neb., and M. L. 
Tierce, Méillsap, Tex., received decade 
recognition. 


Three new sales staff members were in- 


| troduced at the meeting. They are E. E. 


Doxey, Wooster, Ohio; R. G. Crosby, Jack- 
son, Miss.; and W. L. Braddy, Abilene, Tex. 
Speakers included Dr. J. E. Salsbury, Dr. 


John G. Salsbury, T. W. Zbornik, and Mr. 
Bos. 


Make Your Customers BOB WHITE & CO. 


y FULL LINE OF 
FEED INGREDIENTS - 


CUPREME V VITAMIN PRODUCTS 


Call or Wire Us Today 


Brand NEED PHOSPHATE? 


USE 
SOFT 


BUTTERMILK 


Produced ged 
LONCALA PHOSPHATE CO. 
HIGH SPRINGS, FLA. 


HERBERT K. CLOFINE, Inc. Distributed By 
MILK PRODUCTS BOB WHITE & CO. 


612 Bulletin Bldg. Phila. 7, Penna. 200! Board of Trade Bldg. 
CHICAGO 4, ILL. 


Reliable Grain 


Commission Merchants 


W. M. BELT CO. 


629-635 Grain Phone 
Exchange Bldg. 
Milwaukee 2, Wis.  DAly 8-5135 
Branch Offices at 
Sioux Falls, S.D. Cedar Rapids 


and 
Red Wing, Minn. Algona, Iowa 


J-M TC 
GENUINE GERMAN 
Imported 
MOSS PEAT 


Write, Wire or Phone 
Requirements Today! 


J-M Trading _ 


111 W. Jackson Blvd. Phone: 
Chicago 4, Iil. Wabash 2-206 
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American Dehydrators Association, 
Hotel Soreno, St. Petersburg, Fla. 
Jan. 15-16 


Poultry & Egg National Board, 
Sherman Hotel, Chicago 

Jan. 17-19 

Indiana Grain & Feed Dealers Asso- 
ciation, Hotel Claypool, Indian- 
apolis Jan. 20-22 


Northwest Retail Feed Association, 
Hotel Nicollet, Minneapolis 

Jan. 21-22 

Grain Processing Machinery Manu- 
facturers Association, Lake Shore 
Athletic Club, Chicago....Feb. 4 


Institute of American Poultry In- 
dustries, Municipal Auditorium, 
Feb. 10-12 


Midwest Barley Improvement Con- 
ference, Hotel Nicollet, Minne- 
apolis Feb. 12 

Midwest Feed Manufacturers’ Asso- 
ciation, Hotel President, Kansas 
City Feb. 14-15 

Colorado Grain, Milling & Feed 
Dealers Association, Shirley-Savoy 
Hotel, Denver................. Feb. 24-26 


Distillers Feed Conference, Hotel 
Sinton, Cincinnati............ March 12 


International Trade Fair, Navy Pier, 
Chicago............... March 22-April 6 


California Hay, Grain & Feed Deal- 
ers Association, Ambassador Ho- 


tel, Los Angeles................. May 1-3 
Kansas Grain, Feed & Seed Dealers 
Association, Hotel Broadview, 
Wichita May 2-3 


American Feed Manufacturers Asso- 
ciation, Conrad Hilton Hotel 
(Formerly Stevens), Chicago 

May 8-9 

Texas Grain & Feed Dealers Asso- 
ciation, Plaza Hotel, Galveston 


May 9-10 

Missouri Grain, Feed & Seed Asso- 
ciation, Elms Hotel, Excelsior 
May 25-26 


Central Retail Feed Association, 
Schroeder Hotel, Milwaukee 
June 2-3 


Eastern Federation of Feed Mer- 
chants, Statler Hotel, New York 
City June 5-6 


Ohio Grain, Mill & Feed Dealers 
Association, Deshler-Wallick Ho- 
tel, Columbuz.................. June 16-17 


Association of American Feed Con- 
trol Officials, Shoreham Hotel, 
Washington, D. C............... Oct. 1-2 


@STRADER BROS., Hiseville, Ky., have 
opened the Hiseville Feed & Seed Co. 
Douglas Ferring will manage the firm. 
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Forced Air Drying Can Cut 
Surface Molding of Grain 


Forced air cooling of dry stored grain 
during the fall and winter will prevent sur- 
face mold, according to Department of Ag- 
riculture engineers. They have reported that 
storing grain or shelled corn at a safe mois- 
ture content is no guarantee against surface 
spoilage in itself. 

Low velocity cool air forced through the 
grain controls moisture migration, the 
USDA scientists said. Cooling can be dis- 
continued in the winter when all of the 
grain is at near freezing temperature, they 
concluded. 


New Slide Film Explaining 
Grain Markets Available 


Through the cooperation of the Chicago 
Board of Trade and the University of Illi- 
nois, a new slide film series explaining the 
role of exchanges in grain marketing is now 
available to extension workers, teachers, and 
other groups. 

Available in either single or double print 
frames, the film may be borrowed by inter- 
ested groups. For details, circle No. 24 on 
the Reader Service card. 


@ VENDELL SANDERS, Chatsworth, IIl., 


has taken over Henry Martin’s Chatsworth 
Feed Mill. 


ALFALFA 
MEAL 


Sun-Cured and 
Dehydrated 


NATIONAL ALFALFA 
DEHYDRATING AND 
‘MILLING CO. 


LAMAR, COLORADO 
Merchants Exchange 
ST. LOUIS, MO. 


Truax Field 
Whse. 3406 


SPECIALIZED 
SERVICE 


for the DEALER TRADE 


L.C.L. and Carloads 


ALL FEED INGREDIENTS 
F.O.P & QUAKER FEEDS 
ARCADY FEEDS 
STONEMO GRIT 

PILOT BRAND Oyster Shells 
CALF MANNA 
NATIONAL CALF FOODS 
NOPCO A &D Feeding Oils 
PEAVEYS MINERALS 


BADGER 
FEEDS, INC. 


Phone 4-2419 
Madison, Wis. 


WHEAT, RYE, CORN and OATS 
FEED WHEAT and FEED BARLEY 
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CONSULTANTS 


TO THE 
FEED INDUSTRY 


C. W. Sievert and Associates 


Room 1336, 221 No. La Salle St. 
Chicago |, Ill. 
Phone State 1-0008 


FOR 
GRAIN 
AND 
INGREDIENTS 


CONTACT 


SARGENT & CO. 


GRAIN & JOBBING DEPT. 


DES MOINES, IA. 
Phone 6-3193 


BUYERS 


Bran, Shorts, 
Middlings, Red Dog 
and Mixed Feeds 


In Any Size Quantities 
Wire Us Your Offerings 


C. J. Martenis Grain Co. 


Produce Exchange @ New York City 


Fine for Starting Pigs and Calves 


DEMON 


Steamed 
Rolled Oats 


Des Moines Oat Products Co. 


2000 E. Grand Avenue @ Des Moines, Ia. 
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“MILLFEEDS ALL KIND" 
an 
FEEDS OF ALL KIND... 


MALTSPROUTS 

BREWERS GRAINS 

26% DARK CORN DISTILLERS 

WISCONSIN DISTRIBUTORS 
STALEY’S 50% HI PRO CON 
STALEY’S SOYBOILMEAL 
STALEY’S GLUTENFEED 
STALEY’S CORN OILMEAL 
PILOT BRAND OYSTER SHELLS 
HARRY MCADAMS DRY OIL 


Deutsch & Sickert Co. 
741 N. Milwaukee St., Milwaukee, Wis. 


Makes Good Feeds BETTER 
BETTER Feeds Make Customers! 


Fortify Your Feeds With 


LIVE YEAST CULTURE 


“THE SPARK PLUG of the RATION" 
For Cattle, Hogs, Chickens, Turkeys 
Live yeast enzymes, vitamins, and other 
factors improve appetite, digestion (in- 
cluding rumen aid), health, growth, and 
production. Increases feed utilization, 
lowers feed cost. 


SPECIALLY PREPARED 
FOR DRY MIX FEEDING 


Write DIAMOND V MILLS, Inc. 
CEDAR RAPIDS, IOWA 


CEREAL 


GRADING CO. 
MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 


For 


WISCONSIN TRADE 


Prices Right — Service Prompt 
TRY US 


CARUS MANGANESE | 


STOPS | 
PEROSIS 


Add Carus Man- 
ganese to Mash- 
es you mix and 
sell. Stock Carus 
Manganese for those who mix their own. 
It's the anti-perosis element absolutely need- 
ed in all growing and breeding mashes to 
prevent Perosis, short legs, short wings, par- 
rot beak. Write for free bulletin and prices. 


Box FB-38, 
CARUS CHEMICAL CO., uasaite, “ni. 


Crippen Adds New Models 
Of Seed, Grain Cleaners 


Two new models have been added to its 
line of seed and grain cleaners by Crippen 
Mfg. Co. of Alma, Mich. Both are smaller 
than the company’s other cleaners. They 
are designed especially for custom cleaning 
assignments. 

The new cleaners are set up for 1 h.p. 
motor operation. For illustrated data and 
prices on the new Crippen cleaners, circle 
No. 5 on the Reader Service card. 


Production Facilities at 
B. |. Weller Are Expanded 


Expanded facilities for the production of 
its grain elevating and screw conveyor equip- 
ment have been completed by B. I. Weller 
Co., Chicago, the firm has announced. 

Details on Calumet elevator cups and 
Weller’s complete elevator engineering serv- 
ice will be sent interested feed men who 


circle No. 1 on the Reader Service card. 


AUTOMATIC SCALE DATA 
Data on new automatic weighing ma- 
chinery designed especially for the feed 
trade are offered readers by Richardson 
Scale Co., Clifton, N. J. For a copy of new 
bulletin No. 0151, circle No. 18 on the 
Reader Service card. 


* Call the POLKA DOT FOLKS for: ° 
Alfalfa Meal — Linseed Meal 
Cottonseed Meal — Pulverized Oats 
e Reground Oat Feed 


Bran — Shorts — Molasses ° 

e Soybean Meal — Fish Meal e 
Distillers’ Grains — Screenings 

e Brewers’ Grains — Hominy Feed . 


SELDERS CO. 
“The Polka-Dot Folks” 
BOARD OF TRADE 


Vi. 8459 TWX-KC20 
Kansas City 6, Mo. 


UNIVERSAL 


MOISTURE 
TESTER 


For Feed, Grain, 
Seed and 
Products. 


THE Only 


MOISTURE 
TESTER That: 


@Gives direct moisture percentage 
readings on a dial, instantly. 

@ Requires no separate temperature 
tests; a built-in thermometer auto- 
matically indicates temperature. 

© Operates electrically, yet requires 
no electrical outlets or batteries. 

The Universal is consistently accurate. Fully 
portable. Guaranteed for three years. No mainte- 
nance. Liberal free trial. Write for literature. 


BURROWS EQUIPMENT COMPANY 


1316-J Sherman Ave. Evanston, Ii. 
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RATES: 10 cents 
charge $2.00. Positions wanted adver- 
tisements, not to exceed 25 words, 
$1.00, payable in advance. 


word. Minimum 


MACHINERY FOR SALE 


HAMMER MILL—Has 50 HP motor—used 
only short time. Like new. Bargain for cash. 
+ ag BA-120, c/o The Feed Bag, Milwaukee 3, 

is. 


FEED MIXER—One ton capacity—floor level 
feed has motor—latest style machine—used short 
time. Write K-D-15, c/o The Feed Bag, Mil- 
waukee 3, Wis. 


CORN CUTTER—grader—polisher—aspirator, 
3000 Ibs. per hr. A-1 condition, guarantee. Write 
LE-21, c/o The Feed Bag, Milwaukee 3, Wis. 


REBUILT PRATER corn cutter, 1% ton 
feed mixer, 10 foot drag elevator, priced to sell. 
mem Farm Supply & Hatchery, Lemont, 

inois. 


BUSINESS FOR SALE 


FOR SALE—Feed Mill & Warehouse; Service 
Station; 7-room house all conveniences. Country 
town on feeder road to super highway near Har- 
risburg, Pennsylvania. Write J. Monroe Danner, 
Broker, East Berlin, Pennsylvania. 


FOR SALE—Feed grinding mill located on 
6 acres of land adjacent to a railroad with ma- 
chinery and motors. Write C. L. Newcomer, 
Bryan, Ohio. 


MISCELLANEOUS 


UNIVERSAL YEAST 
Yeast enzymes are a great digestive aid in 
hog, poultry and dairy feeds. Rice Laboratories, 
Dassel, Minn. 


SERVICES OFFERED 
We cover New England, New York State, in- 
telligently, thoroughly, personally, as distributors, 
sales agents. What products can you offer for 
sale to feed manufacturers, feed dealers, very 
large poultry, dairy farms? Box JN 12, The Feed 
Bag, Milwaukee 3, Wis. 


SALESMAN 


To travel Middle West selling grain 
driers. Must have Engineering back- 
ground and experience with grain ele- 
vators. Good salary and commission. 
Permanent position. Representing man- 


ufacturing firm with excellent reputa- 
tion supported by National advertising. 
Give full details, earning capacity, 
education and references. 


Write Box JR 55, The Feed Bag 
Milwaukee 3, Wis. 


HELP WANTED 


ACCOUNTANT-OFFICE MANAGER for 
feed plant located in small city in northern 
Indiana. Excellent opportunity to become 
part of management to man who shows 
ability and initiative. Should have good 
formal education plis several years experi- 
ence in a similar position. Salary commen- 
surate with ability and going rates. Write 
Box JN 19, The Feed Bag, Milwaukee 3, Wis. 


@ SUGGESTIONS and practical ideas 
which will prove valuable in long range 
planning will be offered members of the 
poultry trade who attend the fact finding 
conference scheduled for Kansas City Feb. 
10-12. The conference and accompanying 
exposition will be sponsored by the Insti- 
tute of American Poultry Industries and 
will be held at the Municipal auditorium. 


Registration will start at 10 a.m. on Sun- 
day, Feb. 10, with exhibits opening at 
the same hour. The conference program will 
start on Sunday afternoon with a panel dis- 
cussion on industry-government problems. 

Following will be another panel, titled 
“Congress Meets the Poultry Press.” A 
number of trade magazine editors will inter- 
view Rep. Harold Cooley, chairman of the 
house agriculture committee. Dr. Cliff Car- 
penter, Institute head, will serve as moder- 
ator. 


The annual open house feature is sche- 
duled for Sunday evening, with a shell egg 
and egg products clinic leading off the 


Multiwall Kraft Bags for sale. 
All good paper bags, used once only. 
Size 1834 x 34 x 37% four wall, open 
mouth, plain, unprinted. Save 50% 
by using our good inspected used bags. 
Address—P. O. Box 174, Lincoln, IIl. 


Poultry Meeting Set for Feb. 10-12 


Fact Finding Session Will Be Held at Kansas City 


Monday program. A production clinic is 
set for Monday afternoon. Turkey broilers 
especially grown for the event will be fea- 
tured at the banquet Monday evening. 
Kathryn Niles, Institute director of home 
economics, will supervise their preparation. 
Tuesday morning will feature a plant 
operating clinic. Windup event for the 
three day meeting will be a merchandising 
panel. 
@ CLIFTY FALLS MILLS, Madison, 
Ind., has completely rebuilt its plant which 
was swept by fire last fall. 


Contact us today 


regarding 


USCO BALER TWINE 


Manufactured to our own specifications 


Prompt and Deferred Delivery 


UNION SERVICE COMPANY 
1203 Williamson St. — Box 49 
Madison |, Wisconsin 


WHEN IN THE MARKET FOR—Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings— write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, 


MINNESOTA 


SPECIAL TRUNK LINE 
MAIN 1513 


KEN MILLER 


DURING TRADING HOURS 


MAIN 6212 
MINNEAPOLIS 15 374 GRAIN 
MINNESOTA McCABE BROS. COMPANY EXCHANGE 


Get a Cross-Section of the Best Prices Through 
Milwaukee's Only Feed Broker 


RODE FEED SERVICE 522Grain Ex.Bldg. @ Milwaukee, Wis. 


Broadway 2-4580 Teletype MI-177 


JOBBERS OF FEED INGREDIENTS 
Distributors of Staley Soybean Oil Meal and Gluten Feed 


WILBER FEED CO., INC. 


46-48 MARKET ST. 
JAMESTOWN, N. Y. 
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Amburgo Co., Inc. 98 
American Scientific Laboratories, Inc. -........... 98 
Arcady Farms Milling 14 


Badger By-Products Co., Inc 100 
Badger Feeds, Inc. 101 
W. M. Bell Co. 100 


Bemis Bro. Bag Co. 
Blatchford Calf Meal Ga... Inside Front Cover 
Borden Co. 6 


McVey Now Vice President 
Of General Mills, Inc. . 


D. H. McVey has been elected a vice 
president of General Mills, Inc., Minnea- 
polis, President Leslie N. Perrin has an- 
nounced. For the past three years, Mr. Mc- 
Vey has served as assistant to the president. 
In his new capacity, he will serve as assis- 


8- tant director of production. 


The new vice president has been with 
General Mills for 22 years. A native of 
Kansas City, he holds a law degree from 
Kansas City School of Law and is a mem- 
ber of the Missouri and Minnesota bar 
associations. 

@ PEP FEED & SEED CO., Bristow, Okla., 
has doubled the size of its feed store. 
@ ELMA BROWN, Arcadia, Fla., has 
opened a new feed store at LaBelle, Fla. 


Bunge Corp. 101 
L. Burmeister Co. 91 
Burrows Equipment Co. 102 
Calcium Carbonate Co. 18 
Carus Chemical Co. 102 
Cereal Grading Co. 102 
Chase Bag Co. 32 
Herbert K. Clofine, Inc. 100 
Corn Products Refining Co. ............---..------------- 106 
Dawe’s Mfg. Co. 40 
Deutsch & Sickert Co. 102 
Peder Devold Oil Co. 104 
Diamond V Mills, Inc. . 102 
oa Feed Research Council 69 

F. Drew & Co., Inc. 13 
eae Commission Co. 104 
oes Mill & Mfg. Co. 7 
E. I. du Pont de Nemours .............-.----------------- 49 
Eagle Roller Mill Co. 99 
Excelsior Milling Co. 99 
Ray Ewing Co. 29 
Farmers Friend Mineral Co. ..........--.-.------------- 86 
Feed Supplies, Inc. 86 
Flambeau Milling Co. 93 
Franke Grain Co. 12 
Fredman Bag Co. 106 
Gorton Pew Fisheries, Ltd. ....-....-.--..--------------- 85 
Dr. Hess & Clark, Inc. 45 
Hiawatha Grain Co. 103 
T. I. Ibberson Co. 12 
International Paper Co. 22 
Iowa Limestone Co. 12 
acobson Machine Works 66 
-M Trading Corp. 97, 100 
Max Katz Bag Co. 104 
King Midas Flour Mills.......................- Back Cover 
La Budde Feed & Grain Co. -............-..-.---------- 74 
Land O’Lakes Creameries, Inc. ..................-- 96 
Lederle Laboratories 46 
Loncala Phosphate Co. 100 
McCabe Bros. Co. 103 
McLaughlin Ward & Co. 104 
McMillen Feed Mills 11 


Malow Cordage & Twine Co. 
Bros. Mill & Elevator: Co. .. 


aos Shell Corp. 70 
Mente & Co., Inc. 67 
Merchants Creamery Co. 63 
Merck & Co., Inc 54, 55 


Midwest Burlap & Bag Co. ....................---.-- 92 
Mill Mutual Fire Prevention Bureau................ 92 
Milwaukee Feed & Grain Co. ........................ 92 
Minneapolis Greeting Page ..........-...........-...--. 50 
Minnesota Linseed Oil Co. .................-..----.----- a 
Morton Salt Co. 97 
Murphy Products Co. ............ Inside Back Cover 
Herman Nagel Co. 105 


National Alfalfa Dehydrating & Milling Co 


National Cottonseed Products Assn. . 95 
National Distillers Products Corp..................... 61 
National Food Co. 73 
National Molasses Co. 105 
New England By-Products Corp. .................... 85 
Nopco Chemical Co. 43 
North East Feed Mill Co... 104 
Northern Milling Co. 77 
Oyster Shell Products Corp. -....222.02202...---- 95 
Philip R. Park, Inc. 27 
Pay Way Peed Wels, 91 
Chas. Pfizer & Co. 36, 37 
W. C. Pratt Co., Inc. 74 
Premier Peat Moss Corp. 93 
Rode Feed Service 103 
Ryde & Co. a4 
Salsbury’s Laboratories, Inc, 
oe & Co. 75, 102 
Savage, Inc. 34 
Schutte Pulverizer Co. 89 
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Screw Conveyor Corp. 87 
L. Selders Co. 102 
Seley & Co. 39 
. M. Shanzer Co. 3 
C. W. Sievert & Associates 202. 102 
Silmo Chemical Corp. 77 
W. J. Small Co. 24 
— Douglass Co. 74 
. E. Staley Mfg. Co. 58, 59 
L. Stanchfield, Inc. 104 
ra Mfg. Co. 87 
Sunset Feed & Grain Co. 94 


Superior Packing Co. 


Ultra-Life Inc. 
Union Bag & Paper Corp. 
Union Service Co. 
United Feed Products Co. 


Val-A Co. 
Vi-D-Co. 

Vitality Mills, Inc. 
VyLactos Laboratories, Inc. 


Mills Co. 
I. Weller Co. 
Mixer Co. 


@ ROY H. SCHAPER, Pana, Ill., has in- 
stalled new feed milling equipment at 
Schaper Feed & Hatchery. 


PEDER DEVOLD OIL CO. 


45-FM Clinton Ave., Brooklyn 5, N. Y. 


FEEDSTUFFS 


Both Cash and Futures 
DREYER COMMISSION CO. 


(At it since ’92) 
414-415 Merch. Exch. Bldg., St. Louis 2, Mo. 


Board of Trade Bldg. Kansas City, Mo. 
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TRUCK COVERS 
TWINES INDIANAPOLIS, IND. 


A Complete Assortment of 
HIGH QUALITY INGREDIENTS 


MANEY BROTHERS 


MILL and ELEVATOR COMPANY 


MINNEAPOLIS SINCE 1884 MINNESOTA 


Werthan Bag Corp. 
Western Cond g Co. 4 


Bob White & Co. 100 
White Laboratories, Inc. 106 
Whitmoyer Laboratories, 52 
Wilber Feed Co. 103 
K. I. Willis Corp. 98 
Wisconsin Alena Research Foundation........ 96 
Woodbach, Inc. 104 
Woodward & 68 


FEED INGREDIENTS 
FERTILIZERS 
USCO BALER TWINE 
SALT 


UNION SERVACE COMPANY 
1203 Williamson St. 
Madison |, Wis. 


Self Unloading 


7 TIME-LABOR-MONEY 
Write Us Today / 
McLaughlin ‘Ward ard & Co. 

23rd Stree 
1897 MICHIGAN 


JACKSON 


Feed Ingredients 


of all Kinds 


North East Feed Mill Company 


Minneapolis 13 Minnesota. 


NOW!-Buy SUPERIOR’S-PURE 


Meat and Bone Scraps 
Digester Tankage | 
Bone Meal — Blood Meal 


Superior Packing Co. 
St. Paul, Minn. 


SOYBEAN MEAL... MILLFEEDS 


LINSEED MEAL 
A. L. Stanchfield, Incorporated 


Wholesale Grain and Feed Merchants 
500 Corn Exchange Bldg. Minneapolis 
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Reviewing the Commodity Picture 


Chicago Exchange Head Looks Back on 1951 


@ THE TASK OF predicting, always diffi- 
cult, seems unusually precarious for impor- 
tant 1952 due to the present paradoxes in 
the general business situation. The current 
apparent stability seems based not so much 
on a healthy equality of supply and demand 
but rather a delicate balance of highly arti- 
ficial factors. 


The production, distribution, and con- 
sumption of agricultural commodities is of 
course one of the most fundamental sectors 
of our complex economic organization. As 
in other areas of our economy we have 
many artificial controls with which to reckon 
in the marketing of commodities. These 
include so-called floors, ceilings and other 
restrictive governmental regulations which 
tend to impede the proper functioning of 
the efficient price mechanism. Nonetheless, 
free markets for both cash and futures 
transactions continue to furnish a lowcost 
marketing system for American farmers and 
housewives. 


Glancing backward through 1951, we find 
that although crops of wheat, corn, oats, 
barley and soybeans were individually and 
collectively somewhat smaller than in 1950 
with an aggregate total of 4,800,000,000 
bushels against 6,111,000,000 bushels, the 
out-turn of all crops in this country in 1951 
have been exceeded only twice in our agri- 
cultural history—in 1948 and again in 1949. 
Thus we have been fortunate to have an un- 
precedented seriés-of bumper crops. And 
the December government crop report was 
encouraging with a 1952 winter wheat crop 
of over 918 million bushels predicted. If 
realized, this will be the third largest crop 
on record. 

From the standpoint of cash grain receipts 
at Chicago and the extent to which this 
terminal shared in the marketing and the 
movement of the 1951 grain production, 
combined grain arrivals by rail and water 
were 206 million vs. 210 million bushels in 
1950. 

Fortunately, none of the commodities 
traded on the Chicago Board of Trade are 
at an OFS ceiling with the exception of 
the near by delivery of soybean meal which 
is at the $74 per ton figure imposed by the 
government. Soybeans and the other grains 
are trading freely. In view of reiatively ade- 
quate supplies, it is hoped and believed that 
they shall continue to do so in the forsee- 
able future. 

In situations where commodities have sold 
up to ceilings and frozen, only chaos and 
waste resulted. Such ceilings only generate 
and aggravate shortages, penalize honest 
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legitimate operators, reward “black mar- 
keteers, cause quality deterioration and 
short weights, dissipate needed manpower, 
curtail production, and have dangerous 


after effects. And they do not prevent 


inflation! 


Given proper encouragement, American 
agriculture as in the past will produce needed 


food stuffs and our free markets will furnish 
low cost and dependable distribution to the 
constant benefit of the families of our 
country. 


The Chicago Board of Trade, in its sec- 
ond century of service to producers and 
consumers of agricultural products and han- 
dling over 80 per cent of the grain futures 
transactions of the world, faces the future 
determined to maintain and preserve our 
free markets. 

@ G. W. BAKER, Mountain Home, Ark., 
has opened a new feed store at Flippin. 
@ VANDERBURG COUNTY FARM BU- 


reau, Stacer Station, Ind., has purchased 
Sensmeier Feed & Grain Co. 


Selected Quality 


NATIONAL MOLASSES CO. 


EXECUTIVE OFFICES: ORELAND, PA. - OGONTZ 8337 
SHIPMENTS FROM GULF & ATLANTIC SEAPORTS 
TANK CARS e TANK TRUCKS e DRUMS 


United Feed Products Co. 


CENTRAL 6-1623-24-25-26 
205 WEST WACKER DRIVE 
CHICAGO 6, ILLINOIS 
M. WRIGHT DICK REICH 


The nominal market today, in Ww 


carlots, bagged Chicago basis un- 
less otherwise specified. 


COTTONSEED OIL MEAL 
LINSEED OIL MEAL 
HOMINY FEED 
STANDARD BRAN 
STANDARD MIDDS 

50% MEAT SCRAP 
60% DIGESTER TKGE. 
PULVERIZED WHITE OATS 
BREWERS GRAINS 
SOYBEAN OIL MEAL 
CALCIUM CARBONATE 
OAT GOODS 
MEAL 

QUICK, CONFIDENTIAL SERVICE 
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YOUR OWN 


BRAND 


With this MODERN, 
EASY-TO-USE Formula 


PHOSPHORUS CONCENTRATE 
with TRACE MINERALS 


Contains five high-analysis purified 
phosphates, ''so soluble they melt on 
your tongue’™,—plus eight vital trace 


minerals. NO PREMIX REQUIRED. 


HER MAM MAGEL'S 


CONCENTRATE 


For feeds rich in phosphorus. Sup- 
plies ideal balance of eight vital 
. stabilized iodine, 
manganese, copper, cobalt, nickel, 
iron zine and boron. 


trace minerals . . 


The Herman Nagel Co. 


53 W. Jackson Blvd., Chicago 4, Ill. 


ese — 
Xe PLANTATION 
mal SID, 
Par. 
GIVE T° 


According to Mr. Gadus Morrhua.. 


S 
| FOR 
yr. QUALITY FEEDS 


CLO-TRATE VITAMIN A & D FEEDING OILS 


Competitively priced in keeping with exact- 
ing high quality standards. Available in 
several popular potencies to meet your 
formula requirements. 


CLO-TRATE “prRY 


Activated animal sterol in edible powder 
form. Supplies Vitamin D,; for poultry feeds. 


Also... 


FLEISCHMANN’S IRRADIATED DRY YEAST (FIDY) 


Supplies Vitamin D. for livestock feeds. Available 
in several potencies. Distributors in the Southern, 
Midwestern and Southwestern States. 


If it’s from White, it’s right! 


White Laboratories, Vue. 


eneienaueian NEW JERSEY, U. S. A. 


OURG3rd YEAR 


BAGS.... 


BURLAP AND COTTON 
VACUUM CLEANED FOR 
ECONOMY .. . PRINTED 


FOR INDIVIDUALITY. HYD RO L 


(feeding corn sugar molasses) 


I Higher in total digestive nutrients, 


2 Total sugars higher, 
3 Does not crystallize. 


CORN PRODUCTS 


REFINING COMPANY 
17 BATTERY PLACE ¢ NEW YORK 4, MEW YORK 
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Feed... 


Stock—Sell 


VIG-O-RAY CONCENTRATE 4 / 
FOR POULTRY 


CUT-COST CONCENTRATE 
FOR HOGS | 


CUT-COST CONCENTRATE 
FOR BEEF CATTLE 


CUT-COST CONCENTRATE 
FOR DAIRY CATTLE 


MURPHY’S 
CALF CONCENTRATE 


MURPHY’S MINERALS 
with IN STOCK 
You CAN MAKE 24 O/FFERENT FEEOS 
TAILOR-MADE TO YOUR CUSTOMERS’ NEEDS 
ou don’t need to carry a big inventory of feeding, you can fill the bill— 4 
of high-risk feeds and ingredients to make and make money doing it. oe ; 
- your place of business the outstanding Feed You can profit by (1) selling top-quality 
| Service Center in your community. When protein-mineral-vitamin concentrates to the 
| you have MURPHY’S CONCENTRATES farmer who self-feeds, (2) selling ready- 
and MURPHY’S MINERALS on hand, plus mixed feeds made according to the Murphy 
a supply of grain and mill feeds, you can Mixing Permit, (3) grinding the farmer’s 
* provide your customers with twenty-four own grain and custom-mixing 
| different feeds mixed for it with MURPHY’S CONCEN- 
; their special needs. TRATES, (4) selling MURPHY’S 
i You’ll sell more feeds, MINERALS instead of letting 


too, because no matter 
what a feeder wants, no 
matter what his method 


this business go to farm-to-farm 
salesmen, and (5) selling more mill 
feeds and other related items. 


d 
how. you can 
yory: sell more feeds: make 
profits py muRPHY 
Feed Service Center in your com- : 


We believe that the best way to show our 
appreciation for your business is to always 
supply the highest quality flour and feed... 
flour and feed that give complete satisfac- 
tion to users and assure steady repeat busi- 
ness for you. Linked with this quality 
standard is our policy to give you prompt, 
courteous service and personal attention. 


With this in mind, we reaffirm our pledge 
to mill only the highest quality flour and 
feed, to price it reasonably and to serve 
you to the best of our ability. 


King Midas Flour Mills 


King Midas Feed Mills 


MINNEAPOLIS, MINNESOTA 
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